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Is N. Y. Arbitration 
Act Valid with Non- 
Admitted Companies? 





‘Bankers & Shippers Forced to 
English Courts to Have $468,- 
000 Award Carried Through 





FAMOUS MEN GO ON STAND 





Liverpool Marine Declines Partic- 
ipation with Chubb and Win- 
ter, Arbitrators; and 
Fowler, Umpire 





So far as insurance is concerned is the 
arbitration law of New York State, 
which for several years has proven a 
priceless boon in the cloak and suit busi- 
ness, garment trade and other industries 
in settling disputes, a farce? 

In insurance is this law either valid, 
enforceable or irrevocable? 

It is generally agreed that these ad- 
jectives fit if the arbitration law is ap- 
plied in the case of contending insurance 
interests where both are domiciled in 
New York State or admitted to do busi- 
ness in New York State—and thus ap- 
proachable through the courts of the 


state, but when it comes to unauthorized 
companies or non-admitted companies or 
companies once admitted to New York 
State and now no longer doing business 
here and, therefore, out of the juris- 
diction of the state, a recent case where 
the arbitration law was evoked, has not 
resulted in a settlement. 


Bankers & Shippers v. Liverpool Marine 
. & General 

It is the case of the Bankers & Ship- 

pers v. the Liverpool Marine & General. 

The Liverpool Marine & General has 

refused to accept an award by three of 

the most notable men in the marine in- 


surance business—Hendon Chubb, of 
Chubb & Son; William D. Winter, of the 
Atlantic Mutual; and H. K. Fowler, 
former head in this country, of the 
Thames & Mersey. The _ Liverpool 


Marine—in refusing to accept the award 
decision—had called a quartette of four 
leading New York lawyers to testify 
relative to the applicability of the arbi- 


tration law. The Bankers & Shippers 
called four distinguished experts who 


agreed with their interpretation of this 
law. The latest development is that the 
Bankers & Shippers has begun action in 
the British courts to see if the award is 
enforceable. It is a most important 
action as the result will have a wide 
bearing on the validity and enforceability 
of the New York arbitration act. 

This act, by the way, which became 
effective in 1920, has for its purpose a 
settlement of private trade agreements 
without recourse to the regular courts 
and was passed with the aim of prevent- 
ing the courts from being clogged. This 
arbitration law not only lays down in 
definite terms the change in the statutory 
Policy of this state, but also provides 
Within it summary remedies, viz: a per- 

(Continued on page 19) 
































PHCENIX 


Assurance Company, Ltd., 
100 William Street, New York 

A corporation which has stood the test of time! 142 years 

of successful business operation. World wide interests. 

Absolute security. Excellent service and facilities. 


Fire, Automobile, Rents, Rental Values, Use & Occupancy, Tor- 


nado, Sprinkler, Leakage, Explosion, Riot & Civil Commotion. 


PHCENIX 


Indemnity Company 


75 Maiden Lane, New York 


Automobile, Public Liability, Workmen’s Compensation, Bur- 
glary & Theft, Accident & Health, Golfers, Plate Glass. 
























































WE WELCOME 
WOMEN 


The Penn Mutuat is proud of its women representatives. We have 
them in the Home Office Agency, and in many of our other Agencies. 
Penn Mutua men have long been accustomed to women co-workers. 
Recruits are gladly welcomed, and in none of our offices are women 
Agents just merely “tolerated.” _They produce a large amount of business, 
because of this congenial atmosphere, and because the Penn MUTUAL is 
liberal in its attitude toward female risks. 

The Penn Murtvat recognizes that life insurance is a profession 
peculiarly adapted to the woman worker, and for which the woman 
worker is peculiarly adapted. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Organized 1847 























VISION! 


Vision is the ability to see ahead. It is a big factor in the growth 
of all successful institutions. 


ASSETS $23 MILLIONS 
INSURANCE IN FORCE $165 MILLIONS 
ALL ACCUMULATED IN FIFTEEN YEARS 
If you have the vision necessary to appreciate what a liberal 
general agency contract in a selected territory with a company 
that is making such tremendous strides will mean to you within 


the next ten or fifteen years, you will at once ascertain the 
reasons why our general agencies are such big successes. 


International Life, St. Louis, Mo. 

















Hall Radio Talks 
Bring Business to 
Many Companies 


Number cf Letters Received Indi- 
cates Public Wants Information 
Via Broadcasting Route 


APPEARS EVERY TWO WEEKS 


Life Insurance a Saving and Not 
An Expense Is New York 
Man’s Message; Part 
of His Talk 


That people listen to and are guided 
by serious and important talks over the 
radio is being demonstrated by the great 
success which has been scored by J. 
Elliott Hall, of Hall & McNamara, gen- 
eral agents of the Penn Mutual Life, 
who is broadcasting fortnightly ad- 
dresses on life insurance from the 
WEAF station of the American Tele- 
phone & Telegraph Company. Two of 
these talks have already been delivered 
on these subjects: “Perpetuating Dad’s 
Income,” and the “Scientific and Suc- 
cessful Use of Money.” The results, 
which have been amazing, and have re- 
sulted in many direct sales of life insur- 
ance not only for the Penn Mutual but 
for a number of other companies. 

Mr. Hall’s desk is piled high with let- 
ters nowadays: expressions of thanks 
from people who heard the talk over the 
radio; inquiries asking about insurance 
which have developed into successful 
leads, and appreciations from agents of 
other companies who say that the talks 
have aided them. 

Broadcasts Fortnightly 


Those who have heard Mr. Hall de- 
liver his snappy arguments for income 
insurance before such organizations as 
the life associations of New York and 
Philadelphia, including sales congresses, 
have wondered if he were not the ideal 
man to give radio talks. His manner of 
speaking is especially adapted to the ra- 
dio. In fact, the WEAF people have re- 
ceived wires and letters saying that they 
regard Mr. Hall as the best radio speaker 
they have yet introduced as every note 
of his voice rings out clearly and dis- 
tinctly. The next talk will be at 8:30 on 
Monday evening of next week and they 
will follow at intervals of two weeks on 
the same day of the week and at the 
same hour. 

Mr. Hall’s introduction for his 
talk began as follows: 

“Good Evening Everybody. 

“This is a very unusual experience for 
a man in my profession. Time and time 
again I’ve said that I’d give almost any- 
thing for an opportunity to talk to the 
wives and children of the men with 
whom I come in daily contact. 

“Every father and mother does or 
should save some money to create an 
estate to provide dependents with the 
necessities of life in the event of the un- 
timely death of the breadwinner, or to 
protect themselves in their own old age. 
There are many ways of saving money, 
or of creating an estate, such as the sav- 
ings bank, the building and loan stocks 

(Continued on page 8) 
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What the People Need To Be Told 


Sixth Paper 


The life underwriter who imagines that his whole duty is fulfilled when he 
has provided for the insurance needs of his clients, takes a narrow view of his re- 
sponsibiities. He must also do a great deal of educational work. But this work 
must be of the right kind. His counsel must be useful and appropriate. His 
clients do not need instruction about actuarial abstractions, or the technicalities 
of the business. What they need is to have erroneous impressions removed 
from their minds. 


If, for example, a client believes that a life insurance policy is a commodity 
like coal or tea which he can buy and carry away, he must be told that it is 
nothing of the kind; that a policy is a contract under which he gains membership 
in a corporation in which he will have a continuing interest—as a partner has an 
interest in the business in which he is engaged. 


If clients imagine that the insurance company is a money-making enterprise 
—that in some way profits are accumulated that benefit others but are not paid to 
them—this error must also be corrected. An insurance company conducted on 
the mutual plan is not a money-making corporation. All its savings and profits 
belong to the policyholders, and are paid to them from year to year as refunds 


(dividends. ) 


If they assume that the officers of a company control the organization and 
are free to manage its affairs as if 1t were a private firm or a money-making en- 
terprise, that fallacy must be exploded. It is true that the members (policy- 
holders) who form the company do not administer its affairs; for it takes expert 
skill to carry on the insurance business safely and successfully, but the officers 
who do manage it are subjec t to rigid insurance laws and government supervision, 
and must conduct its affairs for the exclusive benefit of its owners—its members 
—or be punished for malfeasance in office. 


Policyholders must also be told that an old policy cannot be exchanged for a 
new policy without sacrifice; that the older a policy grows the more valuable it 
will become, and the larger its refunds (dividends) will be. They must be told that 
a low pre mium policy is not “‘cheaper’’ than a policy that costs more. The charge 
for the “‘cheaper’’ policy is less because the contract lacks certain valuable 
characteristics that the other policy possesses. 


When these and other important truths have been learned by the men and 
women who are members of a mutual life insurance company, they will see that 
they can benefit themselves by aiding the institution of which they are the owners. 


By inducing their friends to insure, and by backing up the field representatives of 


their company, they can add to the strength and efficiency of the organization, 
and will receive larger refunds (dividends) than would otherwise be paid. 


The Equitable Life Assurance Society of the United States trains its agents 
so as to enable them to give their clients the instruction they need. 


THE EQUITABLE LIFE ASSURANCE SOGIETY OF THE UNITED STATES 


120 BROADWAY, NEW YORK 




























































May 2, 1924 





_— wn 0 a 
SSS THE EASTERN 
sees NDERWRITER Gesce 






























Page 3 





F. H. Ecker To Head 
N. Y. State Chamber 


HE HAS’ MANY ACTIVITIES 





Metropolitan Life Vice-President Promi- 
nent in Financial Circles and as 
Railroad Director 


lrrederick H. Ecker, vice-president of 
the Metropolitan Life, has been nomi- 
nated for the presidency of the New 
York State Chamber of Commerce and 
the nomination is equivalent to elec- 
tion. 

There are certain positions of re- 
sponsibility in New York which mark 
the incumbent as one of that com- 
paratively small group of leaders in the 
financial and commercial life of this 
vreat Metropolis, around whom centers 





lr, H. ECKER 


the initiative for most of the great busi- 
ness and financial undertakings of the 
time. One such position is the presi- 
dency of the New York State Chamber 
‘of Commerce. The men who head the 
New York Chamber are usually at the 
chub of things financial here. For the 
past two years Mr. Ecker has been 
chairman of the executive committee. 
A few years ago Darwin P. Kingsley, 
president of the New York Life, was 
president of the New York State 
Chamber. 

This honor does not transcend others 
that have come to Mr. Ecker. For 
some years he has been a recognized 
authority on finance and he is a more 
familiar figure in New York’s big 
financial circles than he is in insurance, 
although in recent years he has been 
taking a more active part in general 
insurance affairs. During the world 
war he bore heavy burdens in connec- 
tion with floating the great Liberty 
Loans. He was general chairman of 
the American Red Cross $100,000,000 
War Fund. He is a director or officer 
in various kinds of organizations. He 
has for years been a director of the 
Chase National Bank. He is also a 
vice-president and trustee of the Union 
Dime Savings Bank and is president of 
the Provident Loan Society of New 
York. Mr. Ecker has for years been a 
director on many, railroad boards among 
his railroad directorates being the fol- 
lowing: St. Louis & San Francisco, 
Denver & Rio Grand, Wheeling & Lake 
Erie, Western Pacific, Chicago & East 
Illinois and Cincinnati, Indianapolis & 
Western, of which latter he is also vice- 
‘president. He is a member and trustee 
of the Fifth Avenue Presbyterian 
Church, 


Chester E. Greene, general agent for 
the John Hancock Mutual Life at 

orcester, Mass., has been twenty-five 
years in the service of the company. 


> 











JOHN QUINCY ADAMS 


(1767-1846) 


John Quincey Adams, illustrious son of an equally illus- 
trious father, who had been the second president of the 
United States, himself became the sixth president of the 
nation, and was the first of our national executives to. inject 
into government the sterner sentiments of the north. 


He was born in Massachusetts Bay Colony in 1767, and 
at the age of fourteen became private secretary to Francis 
Dane, envoy for the United States to St. Petersburg. In 1785 
he entered the junior class at Harvard and was admitted to 
the bar in 1790. Four years later he was appointed by George 
Washington as minister resident at The Hague. Then he was 
sent to the Court of St. James. His labors abroad in behalf 
of this country were attended with such uniformly successful 
results that he later went as minister to Portugal. In 1802 
he was chosen state senator by the Federalists of his district 
and in 1803 was elected to the United States Senate from 
Massachusetts. 


In 1809 he was appointed minister to St. Petersburg, his 
previous acquaintance with matters there, as secretary, hav 
ing qualified him to carry on a successful conduct of affairs. 
In 1815 he was again a minister to the Court of St. James and 
remained there until recalled in 1817, to become secretary of 
state under President Monroe. 


John Quincy Adams was the first president to be elected 
contrarily to the customary procedure, for at the close of 
Monroe’s administration, in 1825, Adams was elected presi- 
dent by the House of Representatives, no election having 
been made by the people. Adams was candidate for a second 
term, but failed of reelection and retired to his home at 
Quincy. 


In 1830 he was elected by the National Republican party, 
afterward known as the Whig party, to the lower house of 
Congress, where he won repute as the champion of the 
anti-slavery sentiment of the northern states. He was re- 
turned to each Congress until his death. He died, like a 
good servant, in the midst of his toil, for, seized with his fatal 
illness in the congressional halls, he retired to the speaker’s 
room and there expired. 


A hard fighter, a conscientious worker, a patriot through 
and through, John Quincy Adams was a splendid addition to 
the list of the great founders of the republic. Another exam- 
ple of the glory of service. 


The Prudential, with the strength of Gibraltar, is another 
example of a service, born for the splendid purpose, Protection! 


The Prudential 


Insurance Company of America 
Epwarp D. Durrigip, President 
Home Office, Newark, New Jersey 











Prudential Group On 
Wheeling Disaster 


NOT ALL EMPLOYEES COVERED 


Only 25 of 114 Entombed Miners of 
Wheeling Steel Corp. Had Taken 
Group Protection 
The Prudential has a group contract 
covering employees of the Wheeling 
Steel Corp., of Wheeling, W. Va., which 
owns the mine at Benwood, in which an 
explosion occurred on Monday entomb 
ing 114 miners. Not all of the employees 
of the Wheeling Steel Corp. come un 
der the group insurance as the contract 
covered only members of an employees’ 
benefit and relief association in the or 

ganization. 

The Prudential learned definitely on 
Tuesday that only twenty-five of the 
114 men buried in the mine came under 
the group policy. Manager C. A. Vaden, 
who wrote the group, is paying the 
claims on the ground as the men are 
identified. A special representative of 
the company was sent from the home 
office to facilitate work on the claims. 

The group covers about 10,000 em 
ployees, not more than 10% of whom 
are miners. The individual benefit un 
der the certificates is $500. Health and 
accident cover is also provided. This 
group contract has been in force in the 
Prudenctial for three years and the ex- 
perience to date has been very favorable 
Last year a dividend of 18.2% was paid 
on the case. As not all of the employees 
were members of the '<nevolent asso 
ciation, a specia! effort was made by 
Prudential representatives to bring as 
many as possible of the employees into 
the group. The accident is expected to 
result in a considerable increase in the 
group and also group activity in the 
mining district of West Virginia. 


SAVAGE WITH ROYAL UNION 


Former lowa Commissioner, Recently 
With American Life Convention 
Made Vice-President , 

\. C. Savage has been elected vice 
president and auditor of the Royal Union 
Mutual Life of Des Moines. Mr. 
Savage has had a number of years 
of bauking and investment experience, 
four years as Insurance Commissioner 
of the State of Towa. And during the 
past year was employed by the American 
Life Convention Service Bureau as its 
special representative, this service bring- 
ing him in personal touch with Home 
Office executives of a majority of the 
company members of the American 
Life Convention. The combination of 
detail and investment experience in 
banking and insurance will, in the opin 
ion of the directors, make him a most 
valuable man as_ vice-president and 

auditor of the company. 


HONOR JOHN C. McCALL 
Second Vice-President of New York 
Life Has Bees With Company 
Twenty-five Years 
John C. McCall has been with the 
New York Life twenty-five years. He 
is a son of the former President John 
A. McCall and joined the company im- 
mediately after graduating from Har 
vard in 1899. In 1900 he was appointed 
an assistant secretary of the company, 
was made secretary in 1903 and second 

vice-president in 1909, 

The field force of the company plans 
to put on a business getting contest dur- 
ing May and June in his honor. In 
commenting on the occasion Vice-Presi- 
dent Thomas A. Buckner said: “In all 
of his positions, John C. McCall has 
fully measured up to the highest expec- 
tations of the board of directors, the 
executive officers and the home office 
employees and the fieldmen.” 


J. M. Bloodworth, manager for east- 
ern Missouri for the Fidelity Mutual 
Life, with headquarters at St. Louis, led 
all the field of the company for March. 
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What Features Are 
of Endowment at 85 


A LARGER AMOUNT PER DOLLAR 





Choice Between This and Limited Pay- 
ment; Depends Upon Degree of 
Sacrifice Necessary 





Policy forms of the general type of 
“Endowment at Age 85” were prepared 
to fit certain types of circumstances 
and needs of the prospect. A general 
analysis of this form as issued by the 
International Life, on the non-partici- 
pating basis, has been made by the com- 
pany in the following: 

This form of policy is designed to af- 
ford protection during the life of the as- 


sured for a continuous level premium 
deposit. It gives the insured the great- 
est amount of protection for each dollar 
of premium paid. There is no legitimate 
objection to the continuous method of 
premium payments. The man that in- 
sured his home against fire, tornado and 
other possible contingencies, obligates 
himself to pay a continuous premium for 
a limitless period of time and even after 
his death, following generations continue 
the payment of this premium for that 
protection, all being paid for protection 
against a contingency that may never 
arise. Certainly if he is contented to do 
this, he should be willing to pay for pro- 
tection against a contingency that is ab- 
solutely certain to arise—death is an un- 
escapable factor. A policy on which the 
premium payments are limited to a def- 
inite number of years is very attractive, 
but a man must carefully weigh the 
amount possible to set aside annually 
from surplus earnings and use that sum 
to purchase the largest possible protec- 
tion for his family, viewing his insurance 
as a substitute for his productive income 
after his death. Comparing this form of 
protection with a 20-payment life policy, 











ACACIA 


all Standard Forms of Life Insurance policies at Net Cost 


Insurance in Force December 31, 1918 
Insurance in Force December 31, 1923 








A Mutual, Old Line, Legal Reserve Company, limited by its Charter to Master Masons only and issuing 


(Over) 10,000,000 


Se RA NID 6 555 55 oe 0a Sh OR KS SG Va OnE (Over) $152,000,000 
PIE. GdicsGobickacceuc ee -ddecascueacnceo cea 

- Officially Endorsed by the Grand Lodge of the District of Columbia 

Lowest Rates _ Liberal Dividends oo 


AN INCREASE OF OVER 500% IN FIVE YEARS 


This remarkable record is without parallel in insurance history, and is the hest proof of the fact that 
the Acacia is rendering a REAL SERVICE to members of the Fraternity and their families. 


WILLIAM MONTGOMERY, PRESIDENT 


HOMER BUILDING, WASHINGTON, D. C. 

















we find that the annual premium for the it would yield a profit of $3,107.00 in 
same amount of insurance on the 20- excess of all premiums paid. 


pay plan is $82.30 per annum greater. Considering 


This annual difference can be appreci- at age 70, having paid 35 premiums or a 
ated if you will consider that if death total of $7,591.50, 


occurred during the 19th year, the bene- sume to pay 

fits would be the same but the premiums = cash or an anual sum of $679.80 for 20 
paid are $1,563.70 in excess of the or- consecutive years, 

dinary life rate. This excess could have — $13,596.00, plus the 

been used to purchase approximately $3,- ings on the money held by the company 


800 more insurance on the ordinary life after the death 
plan. When every dollar of premium anteed 20 payments ; 
paid means sacrifice or special economy, interest earnings, 
the choice of the policy is ordinary life. dividends to his beneficiary of the aver- 

Note for example, if the insured age rate of interest earned by the com- 
should decide to cease payments at the pany on ledger 


end of 20 years and took his cash value accumulations 


of $3,060.00, the net cost of protection for company’s expense 


for $1,000 figures $6.39, which is less principal and 


than premium for fire insurance. On _ necessary to continue trusteeship of this 
the other hand, taking the paid-up fund. This year divi 
value, we find it amounts to over $1,000 These payments practically 
more than the sum of premiums paid. amount of the i 
The assured at this point is now 55 years posits. Or, under our special settlement 
of age. If he chose to take the extended (see fourth page 
insurance feature the full protection of — the beneficiary an income of $500.00 an- 
$10,000 would continue to practically his nually for 20 years and then a spot cash 
life expectancy. Had he died at the = payment of $5, 
end of his expectancy, 31.78 years hence, tlement of $15,250 


* company will as- 
his beneficiary $10,000 in 


excess interest earn- 


» based on 3%% 


less said 34% 
and less one-half of 1% 
in guaranteeing 


of policy) we will pay 


250.00, making a total set- 
compared with 


$7,591.50, total premium deposits paid to 
the company. 

If at the end of 25 years, when the as- 
sured is 60 years old, he finds that he is 
no longer in need of insurance protec- 
tion, he prefers a guaranteed income 
for himself, either for his lifetime or for 
a guaranteed limited period, the policy 
may be surrendered for an annuity con- 
tract. If the ten-year period is selected, 
the monthly income will be $25.60. These 
payments will be increased by excess in- 
terest dividends on the funds which the 
company is holding for future payments. 


SIGNS HOUSING BILL 





Time Within Which Companies May 
Invest in Tenement Construction 


Extended to March 1, 1926 


Governor Smith signed as Chapter 
284 of the laws of 1924, the A. I. Miller 
bill (Assembly Print No. 983) amending 
section 20-a Insurance Law by extend- 
ing from March 1, 1924, to March 1, 
1926, the time within which life insurance 
companies may invest money in the 
construction of tenement houses. This 
measure was passed more as a gesture 
on the part of the legislature than on 
account of its need, as the law without 
amendment provides that such invest- 
ment may be made as long as _ the 
present emergency continues, but the 
legislature wished to renew its invita- 
tion to life insurance companies to 
make such investment. 


Seventy-Five Pieces of Printed 
Matter to Each Policy Issued 


One of the largest agencies of the 
Provident Mutual Life has figured out 
how many business cards, leaflets, blot- 
ters, letterheads, envelopes and calendars 
were used during the year 1923. It was 
found that fifteen pieces of material had 
been used-for each thousand of insur- 
ance or seventy-five pieces for each 
policy issued. The comment upon this 
finding is exceedingly interesting, “It is 
more expensive to write than to call.” 








TWENTY-ONE MILLION CAPITALISTS 


re Metropolitan is mutually owned by its 

21,000,000 policyholders. Its assets belong to the 
policyholders. They are accumulated to meet policy 
obligations and for no other purpose. Every policy- 
holder is a capitalist—an investor—and his interest 
should be recognized by legislators and commissioners. 
The policyholders own over $313,000,000 in railroad 
securities; 606,000,000 in real estate mortgages; $80, ee 
000,000 in public utility bonds; $200,000,000 in Gove EES 


ernment obligations. 


METROPOLITAN LIFE INSURANCE COMPANY 
1 Madison Ave., New York City 
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Business Running 
10% Above Last Year 


SOME SLOWING DOWN IN SIGHT 





Life Insurance Sales Research Bureau 
Reviews General Business Situation 
Showing Changed Conditions 





A general survey of business through- 
out the United States and Canada in its 
relation to life insurance production is 
made in a review covering the first quar- 
ter of 1924 by the Life Insurance Sales 
Research Bureau. For the quarter the 
business of all companies shows an in- 
crease of about 13%. The Bureau points 
out, however, that as general business 
is now tending downward the increase 
at the present time will probably not 
exceed 10%. 

Business as a whole seems to be in an 
unstable position, says the Bureau re- 
port, and it is quite likely that a general 
decline will occur before long. The pres- 
ent prosperity of business where it ex- 
ists, depends largely upon the automo- 
bile and the building industries, both of 
which are showing a tendency toward 
a general decline. Sales of ordinary life 
insurance are not likely to be greatly 
affected. Selling will unquestionably be 
made harder in some cases. Those en- 
gaged in certain business will be poorer 
prospects than at present, but others, 
particularly those with fixed incomes 
will be better prospects. 





OFFER TO POLICYHOLDERS 





Travelers Will Issue Additional Insur- 
ance Without Medical Examination 
For One Month 

During June the Travelers will extend 
to old policyholders whose insurance was 
issued since June 1, 1922, the privilege of 
applying for additional insurance with- 
out medical examination. The same of- 
fer was made to policyholders in June, 
1922 and 1923, but this year the offer has 
been considerably liberalized. 

Holders of term insurance policies and 
also women risks will be given the same 
privilege and also sub-standard risks, all 
of which classes are included for the first 
time this year. A new medical exami- 
nation will be required only in cases 
where there has been a_ considerable 
change in personal or family history. 

The limit on this additional insurance 
will be $10,000 on any form of policy. 
The age limits will be between 20 and 55 
years. The offer is available to all 
whose present insurance with the com- 
pany does not exceed $90,000. 





A JOHN R. HEGEMAN MEMORIAL 

There will be dedicated at Mount 
McGregor Sanatorium, N. Y., the sana- 
torium of the Metropolitan Life, on May 
22, a research laboratory to be known 
as the John Rogers Hegeman Memorial. 


Special cars will leave New York 
Wednesday evening, May 21. Invita- 


tions are being sent out by President 
Haley Fiske of the Metropolitan. 





IN CHARGE AT CAMDEN 

John J. Kelly has been installed in the 
Camden agency of the John Hancock 
succeeding Edward J. Rhodes, who re- 
signed because of poor health. Super- 
intendent Kelly was promoted from the 
staff of Superintendent Olsen’s agency 
in Philadelphia. 





SAN FRANCISCO MANAGER 

The Pan-American Life of New Or- 
leans has appointed as general agent at 
San Francisco, George Johnson, who 
will have charge of the accident and 
health department in co-ordination with 
Manager Waterman, who was recently 
appointed manager of the life depart- 
ment for northern California. 





‘ S. LOWRY, JR., IN MACON 

i. Lowry, Jr., former group super- 
Visor 2 the E ‘quitable, is now in Macon, 
Ga., running the general agency of the 
company there which was founded by his 
father, T. S. Lowry, Sr. 














an unusual opportunity. 


Can You Build An Agency 


in the Bronx? 


One of the oldest and strongest of the New York Companies 
is planning to establish an Agency in the Bronx. 


To a man of experience and ability who is qualified to build 
a productive Agency organization from the ground up this is 


An interview at the Home Office may be arranged by address- 
ing, with full particulars of your qualifications, 


Box X100, Eastern Underwriter 
86 Fulton Street 
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THE EUREKA LIFE INSURANCE COMPANY | 
BALTIMORE, MARYLAND 
Incorporated 1882 | 
Issues all modern forms of Life og ng including Industrial, Ordinary 
roup 
J. C. MAGINNIS, President 








R. J. WILLIAMS WITH KNIGHT 





World War Veteran Has Done Brilliant 
Work Here Since Insurance 
Debut One Year Ago 

Robert J. Williams, who came to this 
country with Lord Dunsany on the lat 
ter's lecture tour, and remained after 
the Irish dramatist had returned, as 
during the tour he met and later mar 
ried an American girl, has been appoint 
ed a manager in New Jersey for the 
C. B. Knight agency of the Union Cen- 
tra 

Mr. Williams has made a brilliant rec 
ord in life insurance in about a year's 
time. In the world war he saw service 
in Egypt, Gallipoli Peninsular and the 
major engagements of France. He has 
lived in various parts of the world and 
his abilities to meet and to make friend- 
ships with men led him to life insurance 
here when he decided upon his career in 
this country. He began to produce ra 
pidly and came into life insurance at- 
tention when he engaged a booth at the 
Advertising Exposition last November. 
His original methods there kept a crowd 


SUN REINSURES CANADIAN CO. 





Business of Northwestern of Winnipeg 
Which Failed Taken Over; Ending 
Plans for Revival 


The business of the Northwestern Life 
of Winnipeg, Canada, has been rein- 
sured in the Sun Life of Canada, thus 
putting an end to plans for the revival 
of the company which had been under 
consideration at Winnipeg. The North- 
western of Winnipeg has insurance in 
force of about $5,000,000. The reinsur- 
ance plan has been approved by the 
Canadian court. 


DOUBLES INDEMNITY BENEFIT 

The Connecticut General | has increased 
the limit of double indemnity it will 
consider in connection with life insur- 
ance from $25,000 to $50,000. 


continually at his display, with the re- 
sult that he obtained many prospects. 
It also won him an appointment as as- 


sistant agency manager of the Equitable 
Society. 





ORGANIZED 1850 


105-107 Fifth Avenue 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
NON-PARTICIPATING POLICIES ONLY 
Over 70 Years of Service to Policyholders 
Good territory for personal producers, under direct contract. 
HOME OFFICE 


New York City 








SAFETY 


investments. 
SERVICE 


organization. 


Founded 1867 





SAFETY, SERVICE AND STABILITY 


Attract Prospects and Increase Agents’ Clientele 
Guaranteed by careful selection of risks and 
Provided by an efficient and progressive 


STABILITY Assured by conservative business policies. 





Insurance in Force Over $350,000,000 


For Information Concerning Contracts Address Agency Department 


Home Office: 
Des Moines 








Big Field Offered 
In Bequest Plans 


SOME INSURANCE ADVANTAGES 





Institutions and Organizations Glad to 
Lend Cooperation in Interesting 
Friendly Prospects 





The possibilities in selling life insur- 
ance for bequest purposes is considered 
one of the great fields of future develop- 
ment. All sorts of religious, charitable, 
educational and similar institutions have 
to resort to all sorts of expedients such 
as drives in order to keep their income 
up to their necessary expenses. They 
are always willing to lend every coopera- 
tion to insurance people who have a 
plan that will meet, even in part, their 
great need. 

Some of the principal advantages of 
life insurance for such purposes are 
these: 

It will increase the number of people 
leaving bequests. Many are desirous of 
leaving money to such institutions, but 
fail to do so because their estates never 
seem to reach a point where such a 
course is advisable. However, were they 
shown that their desire could be accom- 
plished by simply making small annual 
deposits, they would be inclined to take 
immediate action. 

Life insurance bequests provide im- 
mediate cash at death and are abso- 
lutely certain; while bequests provided 
for in a will may be delayed for years 
and may never be realized, because the 
ultimate value of the estate may be less 
than estimated. 

Life insurance bequests make it un- 
necessary to alter wills already made. 

Life insurance bequests are not con- 
testable, and they cost nothing to ad- 
minister. No fighting in the courts over 
life insurance instructions. 

Life insurance bequests for such pur- 
poses are exempt under the Federal Es- 
tate Tax Law and the Inheritance Tax 
Laws of practically every state. More- 
over the premiums paid can be deducted 
from gross income when the beneficiary 
named cannot be changed at the option 
of the insured, and the sum of the annual 
premiums plus other allowable charitable 
contributions does not exceed 15% of 
the taxpayer’s net income. 

Life insurance bequests are not so 
likely to be withdrawn or canceled. 

There are many other advantages 
which you will learn as you study the 
needs of such institutions from a finan- 
cial viewpoint. 

There are two classes of prospects 
for you to approach in this matter. The 
individual who is financially in a position 
to assist such institutions. The leading 
officials of such institutions. 


OPENS CHICAGO OFFICE 





Royal Union Life of Des Moines Ap- 
points W. H. Foster as Manager 
in Charge 

The Royal Union Life has opened its 
Chicago general agency office in the 
Transportation Building, with Willard H. 
Foster as manager. Associated with 
him as special representatives will be 
Grady Stapp, W. S. Merrill and Charles 
J. Conney. 

President Tucker reports that Mr. 
Foster has begun to send in a sub- 
stantial volume of business through the 
Chicago branch and that the company 
anticipates this connection will result 
in an increased production from the 
company’s agency of $1,500,000 or more 
the first year. 


MARK B. LOCKYER’S MAGAZINE 

Mark B. Lockyer, of Chicago, is send- 
ing out the first number of an attractive 
little magazine of twenty pages, pocket 
size, that is filled with bright chat and 
interesting information. It is called 
“Savings Plus Insurance Magazine” and 
in the center has several pages devoted 
to life insurance and results under Mu- 
tual Life policies. 
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Metropolitan Moves. 
Canadian Records 


OTTAWA HEAD OFFICE OPENED 


Two Special Trains Carry Records of 
1,800,000 Policyholders; A Great 
Company In Itself 





All of the records of the Metropolitan 
Life’s Canadian business involving 1,- 
800,000 
moved to Ottawa in two special trains 


Canadian policyholders, were 
on Thursday and Friday last week, to 
equip the company’s new head office to 
be in charge of Third Vice-President 

F. C. Fiske, son of President Fiske. 
These records and a personnel of more 
than four hundred persons who volun- 
teered to go from the home office to 
Ottawa until a Canadian staff can be 
trained, constitute a great life insur- 
ance company in itself. 

The preparation for the moving had 
been going on for a month. For the 
first time in the history of the insurance 
business, so far as there is any record, 
an entire company, complete in all the 
details, was organized and set going 
Within its parent company. The Canadian 
business was segregated; applications 
were received; investigations made; 
policies issued; claims paid, and all the 
details that go with both Industrial and 
Ordinary insurance business, occupied 
several large rooms in the Metropolitan 
liome Office. 

The 400 persons making up the officers 
and clerical force for the new Canadian 
Head Office are volunteers from the 
Metropolitan’s regular clerical force. 
Many of them go to Canada _ only 
temporarily to be replaced as soon as 
possible by Canadians. The company’s 
business in Canada, east of the Rocky 
Mountains, amounts to in round figures 
five hundred million dollars of insur- 
ance in force. 

The official “* of the head office 
will comprise A. F. Fiske, Third Vice- 
President; Dr. ste N. Coolidge, for 
twenty-five years an assistant medical 
director of the company at the home 
cffice, who will.be the chief medical of- 
ficer; Louis J. Schmoll, an assistant 
secretary, to be in charge of the ordi- 
nary department; George Doyon, super- 
intendent of agencies for Quebec and 
the Maritime. Provinces; James B. 
Woodcock, superintendent of agencies 
for the territory west of the Province 
of Quebee and east of the Rocky Moun- 
tains. 


Will Be Thoroughly Canadian Company 


The moving was rather a picturesque 
incident. Before the Canadian volun- 
teers went they were served dinner in 
the main dining room of 1 Madison 
\venue, their personal baggage had 
been placed aboard the waiting special 
at the Grand Central Station, trucks had 
taken loads of insurance records abroad 
while the staff was eating dinner and 
the small army mounted buses and pro- 
ceeded for the 6.50 train. Representa- 
tives of the company had been in Ottawa 
arranging housing accommodations for 
everyone. A large house was rented 
which will serve as a club and meeting 
place for the new Canadian force who 
have no social connections in Ottawa. 
\rriving in that city the trunks con- 
taining the ordinary and_ industrial 
records went direct from the train to 
the new waiting offices. They were un- 
loaded into filing cabinets and cases the 
same size and shape as those from which 
they had been taken, each receptacle 
marked for the records which it was to 
receive. In the group from New York 
making the trip there were ninety-one 
married men, eighty-one unmarried 
men, two hundred and sixty-one unmar- 
ried women, and as some of those who 
went took their families there were 
thirty-five children and one grand- 
mother. 

The Metropolitan officials, President 
Haley Fiske has announced, plan to 
make the new company thoroughly 














can make all their time 


their time tellingly makes it worth while 


WE ARE FOR DAYLIGHT SAVING 


We are not boosting so hard for the 
for the ‘up and doing” kind that makes every daylight hour count. 

Ready and sure action by 
pany on all field matters puts the “let’s go get ’em” 
igents. Liberal selection of risks as to health and occupational hazards, 
with women written on the 
issued down to age 10, assures Lincoln National Life salesmen that they 
pay in full measure. 


This encouragement for Lincoln National Life 


“turn the clock ahead” kind as 


The Lincoln National Life Insurance Com- 
impulse into its 


same basis as men and standard policies 


agents to get under way early and to use 
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Lincoln Life Building 











The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 


Now More Than $360,000,000 in Force 


Fort Wayne, Indiana 














Canadian as rapidly as possible, in keep- 
ing with their policy which has been 
to invest in Canadian securities the pre- 
miums paid by Canadians so that actual- 
ly today such investments exceed the 
premium totals. Already a group of 300 
Canadians have been selected and sev- 
enty-one of them actually employed 

of May 1. Within a year construction 
will begin on a great Metropolitan of- 
fice building in Ottawa which will be 
designed in harmony with and as an 
architectural unit of the downtown busi- 
ness district of Ottawa. The site is op- 
posite the Parliament building and Su- 
preme Court. 

New York employees going to Canada 
temporarily for the Metropolitan will 
have their expenses paid while there. 
Employees who will remain permanently 
will have their expenses paid for the 
first month. 


How Moving Was Planned in Advance 


The wide floor of the assembly hall 
was marked off into various divisions 


as visualized by the organizers and laid 
out in conformity to the physical ar- 
rangements of the office space in the 
Ottawa office building where the com- 
pany will be housed until the new head- 
office building is completed. 

With the layout established, desks were 
moved into the spaces and signs indi- 
cated the character of the various sec- 
tions and divisions. Meanwhile the 
Canadian business was being handled un- 
disturbed as of old. The 400 volunteers 
were extracted from the main force of 
8.000 and their places filled by the Utili- 
ties Bureau, whose function it is to take 
care of replacements. Late in March 
these workers of the new company 
actually took possession of their desks 
and a dress rehearsal was staged to see 
if all phases of the new business were 
provided for. On the first day of April 
Canadian records were withdrawn from 
filing cabinets and card cases throughout 
the building and conveyed to the Cana- 
dian unit in the assembly hall. Before 
the day was over the records had been 





that is expanding 


W. G. PRESTON, Vice-President 





BUILD YOUR OWN AGENCY 


Just Admitted to New Jersey. We Want 
a Manager for that State 


START NOW! 


Are you looking forward to the day 
when you can manage an agency pro- 
ducing many millions of business? 
START RIGHT — With a Company 
“and co-operates with 
agents to the fullest extent. 

We have attractive 
now in Pennsylvania, Maine, Vermont, 
Delaware and Maryland. 


Call, Write or Telegraph 


THE BANKERS RESERVE LIFE COMPANY 


R. L. ROBISON, President 


Omaha, Nebraska 


agency openings 


R. C. WAGNER, Secretary-Treasurer 








properly distributed and actual work 
started. It required three weeks to pro- 
vide for omissions, correct errors, and 
locate the records which inevitably go 
astray in such changes. As far as can 
be learned everything has been ac- 
counted for except a single certificate of 
baptism on the life of one Joseph, aged 
one, of Sherbrooke, Canada and if it 
can’t be found the company will send 
its agent at Sherbrooke to get a true 
copy. 

Hitherto Canada had been one of nine 
territories. The various specialized 
phases of the Canadian business’ had 
been scattered through the sixty-one 
divisions of the home office, intermin- 
gled with the business of the Eastern 
Territory, the Middle Atlantic Terri- 
tory, and the other territorial divisions, 
so that practically every division in the 
building handled the business of all 
eight. 

The creation of a Canadian head of- 
fice has required that all the Canadian 
business be sifted out of each division 
and organized by itself on a miniature 
plan modelled after the mother company 
and the sixty-one functions cared for. 
There are eight thousand persons work- 
ing in the home office, four hundred in 
the new Canadian unit, a ratio of twenty 
to one. 

Every sort of office equipment that 
could be furnished on fairly short no- 
tice by Canadian merchants has_ been 
bought in Canada and set up in the 
new office in Ottawa. Certain steel cab- 
inets of irregular size and other equip- 
ment made especially for the company 
have been knocked down and_ shipped 
from here. All the permanent records 
of the Canadian business have been 
shipped ahead and installed in the prop- 
er offices in the new lay out, while the 
current records were retained in the 
assembly hall at No. 1 Madison Avenue 
for the use of clerks in negotiating cur- 
rent business. 


ENTERS NEW JERSEY 





Bankers Reserve of Omaha Showing 
Consistent and Strong Growth; 
Assets of Nearly $14,000,000 
The Bankers Reserve Life of Omaha 
is now operating in thirty-eight states. 
It has just entered New Jersey. Robert 
L. Robison is president of the com- 
pany; Walter G. Presten, vice-president: 
James R. Farney, vice-president; and 
Ray C. Wagner, secretary and treasurer. 
The financial statement of December 
31st, 1923, shows $13,975,003 of assets, 
of which more than $8,000,000 are in 
state, county, municipal and_ school 
bonds. The business in force is $86,- 

000,000. 

The year 1923 was one of continuous 
progress for the company. It made a 
gain in admitted assets of more than 
$1,000,000. It issued and revived nearly 
$19,000,000. It has a net legal reserve 
of more than _— 000,000. 


RHODE ISLAND AGENTS MEET 





Dr. Huebner and Earl G. Manning 
Speakers at Annual Event; Trust 
Company Officer Presides 
The annual complimentary dinner of 
the Rhode Island Life Underwriters As- 
sociation was held last week and was 
attended by a large number of business 
men and manufacturers of the state. Dr. 
S. S. Huebner of the University of 
Pennsylvania, and Earl G. Manning of 
Boston, a vice-president of the National 
Association, were the chief speakers. 
The subject under discussion by both 
was the application of life insurance to 

business uses. 

About 200 members and guests were 
present. George W. Gardiner, vice- 
president of the Industrial Trust Co. 
was toastmaster. The committee on 


arrangements was composed of William 
C. M. Buckley, Benjamin M. Rawling. 
W. L. Kelaghan, 
Clinton C. White. 


Ira L. Gregory and 
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Widespread Regret 
Over Newton’s Fate 


SERVICES IN A. A. WELCH HOME 





Special Memorial Edition of Agency 
Paper; Tribute of Vice-President 
Winslow Russell 





lew deaths in the insurance fratern- 
ity have caused more general and sin- 
cere mourning than that of J. Fay New- 
ton, the young manager of the publicity 
department of the Phoenix Mutual Life. 
As was printed in last week’s ‘HE East- 
ERN UNvbERWRITER, Mr. Newton died after 
being fatally burned when engaged 1 

waxing floors in his home, the origin of 
the tlames being my sterious. 

The funeral services were held at the 
home of President A. A. Welch and the 
burial took place in Hingham, Mass. 
ite left a widow and a little daughter, 
Barbara. After being graduated from 
Williams College, Mr. Newton joined the 
field torces ot the Phoenix Mutual and 
a year later was made an assistant in 
agency department work. Overseas he 
served brilliantly and was twice severely 
wounded. ‘The entire field force and 
Home Office division of the company 
held him in most affectionate regard. 


Russell’s Tribute 


A special issue of the Phoenix Mutual 
Field devoted to him has been printed, 
his picture on the cover. It contains 
this tribute from Winslow Russell, vice- 
president: 

“As | write this—on a pleasant Saturday 
afternoon—in the beautiful Berkshires 

-between Good Friday and Easter Sun- 
day, four words—typical of this particu- 
lar season, keep coming up betore me 
‘He is not dead,’ 

“Perhaps this little tribute to a friend 
may be published soon. | hope not, tor 
! would rather wait a long time if he 
could be here, and if he should recover, 
'm going to show it to him, written 
while he was on the brink, for they told 
me as | passed through Albany that he 
Was unconscious and sinking. 

“But he is not dead. He never can 
die. I’ve known him intimately for ten 
years, and with the growing intimacy 
there has been a steadily growing affec 
tion. He was so friendly and so brave 
and so Christian and so helpful that he 
will always be in the next office and his 
influence always will be there on the 
fourth floor where he gave of himself so 
unsparingly to all of us. 

“Those of you who know Fay Newton 
as | know him will understand just what 
l mean when I say ‘He is not dead.’ 

“He offered his life to his country and 
gave a considerable part of it on the 
battle field of France. Thirteen times 
since that shrapnel did its dangerous 
work, Fay has ‘gone to sleep’ on the 
operating table as part of the price, 
and smiled about it too. 

“Seldom have I seen greater devotion 
to home and family than his» Whether 
it was a staff meeting, a bridge game or 
a personal chat, that rare quality of 
conscientiousness was always outstand- 
ing. 





“That kind of a life doesn’t die! As 
long as I live it will be a source of daily 
inspiration to me. I’m going to miss 
him more than some of you will, for he 
was very close to me, but the very fact 
that | shall miss him so much proves 
that he is going to be here right along. 
No man ever gave an institution more of 
himself than did Fay. He was a jewel. 
Good bye for a little while, Fay. We are 
glad that it fell to our lot to be a part 
of your life. You were a good husband, 
a rare father, a brave soldier, a choice 
friend, a faithful worker, and a Christian 
gentleman.” 


WAS AN OFFICE MAN 





Ernest Miles, Toronto Manager, Found 
at Carnegie that He had Sales 
Ability 
The Commonwealth Life & Accident 
Insurance Company, of Hamilton, Ont., 
which commenced business on June 1, 
1922, had more than $4,000,000 in force 
at the end of 1923. W. H. Wardrope, 
K. C., a prominent lawyer, is president, 
and William Hunter, well known insur- 
ance man, is manager director. The 
company writes only non-participating 
insurance, and makes a_ specialty of 
double indemnity and double, total and 

permanent disability. 

The manager of the company in To- 
ronto is Ernest Miles, who before the 
war was an office man with little real 
selling experience. He served as a lieu- 
tenant, was wounded and discharged, 
and found a desk job too monotonous, so 
he decided to go into life insurance 
where he succeeded. 

In June, 1921, he graduated from the 
Carnegie School of Life Insurance Sales- 
man ship and “I really credit that school 
with my advancement in the business,” 
he said. “Knowledge is certainly a 
builder of contidence, and when the op- 
portunity to open this office was pre- 
sented to me | did not hesitate, although, 
[ fully realized the enormous task | was 
undertaking. So on June 1, 1922, we 
started in a small office, to get business 
for a company that had never written a 
policy and had never been heard of by 
anyone to whom we presented our prop- 
ositions. Needless to say, 1 have had 
my ups-and-downs, principally in ob- 
taining good men, but today, in enlarged 
quarters, we have a representative gath- 
ering of good men and are writing a good 
amount of business with prospects stead- 
ily increasing our volume.” 





TO HONOR PRESIDENT HALL 

The field organization of the Lincoln 
National Life are planning to go out 
for a record business this month in 
honor of President Arthur F. Hall. A 
feature of Hall month is the Hall Cup 
which goes to the general agency pro- 
ducing the most business. The cup was 
won last year by the Rule & Schweich 
agency at Kansas City. 


DEVELOPING MANCHESTER 

The Manchester, N. H., agency of the 
John Hancock Mutual Life which has 
been in existence less than a year has 
produced over $600,000 ordinary and 
over $500 weekly premium increase. 














send to policyholders. 














SERVICE TO SALESMEN 


Engraved birthday greetings on fine wedding 
stock, with envelopes to match, for salesmen to 
Something fine and new. 


BANKERS LIFE COMPANY 


GEO. KUHNS, Pres. 
































Your Brokerage Business 


Problem Solved 


URPLUS and Substandard business be- 
comes at intervals a problem with every 
writer of Life Insurance. The solution lies in 
the service offered by the MISSOURI STATE 
LIFE INSURANCE COMPANY to all insur- 


ance men (on business their own companies 
will not take or cannot handle). 


Liberal medical requirements 

Broad-gauge underwriting rules 

Prompt action 

Expert field advice 

Generous first commissions 

Guaranteed non-forfeitable renewals 
Contract, or individual case agreements 


(In Branch Office Territory) 


MISSOURI 
STATE LIFE 
INSURANCE 
COMPANY 


M. E. Singleton, Pres. 
Home Office: St. Louis 


Havana in 1925 


Our long experience in handling surplus and sub- 
standard life business is at your disposal. If you 
are not in touch with our office in your territory, 


write the Agency Department. 
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Industrial Insurance 
Act of Great Britain 


RESULT OF CRITICISM 


Agitation for Limitation of Expenses 
Brings About New Law; Limit 
Found Not Workable 


WAS 





Industrial insurance in Great Britain 
was very much to the front in public 
discussion during 1923 incidental to the 
enactment of the Industrial Insurance 
Act and the companies had to stand a 
great deal of unthinking criticism. The 
developments are discussed in the British 
Dominions “Year Book” from which 
the following summary of the situation 
is made. 

The Industrial Insurance Act, 1923, 
is the outcome of all this agitation and 
the moderation of its reforms may be 
taken as the measure of what the cam- 
paign of vituperation was worth. The 
main features of the Act may be said 
to have been fashioned on the advice 
of the insurance companies themselves. 

The demand for a statutory limitation 
of expenses has been abandoned as im- 
practicable, and it is a reform which the 
companies, on their own initiative, have 
been putting into practice. 4 

Another important condition with- 
drawn from the original bill was that 
requiring the deposit of £20,000 before 
a collecting society may begin to trans- 
act business. The reasons for the 
abandonment of this clause by the House 
of Commons were that while the obliga- 
tion would eliminate the bogus societies, 
it would also destroy many small but 
sound institutions which were doing good 
work. He believed the industrial insur- 
ance commissioner should be allowed to 
exercise his discretionary powers, weed- 
ing out the unfit, and encouraging the 
survival of bona fide societies of small 
resources. 

Changes Under the Act 


A particularly good feature of the new 
Act provides that none but regular em- 
ployees of a company may canvass for 
industrial policies 

Drastic powers are given to the com- 
missioner to dissolve a collecting society 
if, after investigation, he is not satisfied 
as to its solvency, but in such cases 
there is always the right of appeal to the 
High Court against his decisions. 

Among the best managed offices the 
ratio of expenditure has ranged between 
40% and 45% of the premium income. 
In one or two instances this ratio has 
been reduced, notably in the case of 
one office which has set up a record 
with a ratio of 32% by means of its 
“block” system of collecting. But the 
higher rate is still the average. Hence 
it is quite true to say that this item is 
considerably higher than the annual 
amount disbursed in meeting claims, but 
this disproportion is inevitable: it is in- 
herent in the system. 

The great majority of industrial pre- 
miums are collected weekly in payments 
of a few coppers. For example, on a 
life policy of £50 the weekly payment 
would be about 8d. This entails a 
house-to-house visitation by an agent 
of the company every week, and may 
probably mean, in many cases, several 
visits before the premium is paid. 

The agent’s commission is generally 
25% or 2d. on this weekly payment, 
so that he will have to make at least 
120 calls in order to earn a sovereign. 
In addition he has had the trouble of 
inducing the assured to invest in a 


policy, discouraging work in which he 
received many more rebuffs than re- 
sponses. 


The case of a £50 policy has been 
taken as a very fair average. Many 
are for larger sums, but a great number 
are for much less. On this average 
policy then the insurance company 
would receive 26s. a year in premiums, 
out of which it would have to pay all 


overhead expenses, including issue of the 
policy form, reasonable investigation, 
special entries, etc., and all the time it 
would be incurring the total risk from 
the time of the first weekly payment. 
Where is the surrender value in such a 
transaction? At the end of three years 
the office would have received £3 18s.: 
at the-end of five years, £6 10s. Again, 
where is the surrender value? 

According to the critics, the insurer 
should be covered to the full amount 
of his policy all this time and then re- 
ceive his money back, if, for his own 
convenience he should wish to discon- 
tinue. But no insurance business could 
be conducted on those lines. The “risk” 
is an actuarial calculation taken into 
account in fixing the premium rate, and 
the surrender value, if any, is fixed at a 
proportion of the total received in pre- 
miums, which will collectively, provide 
adequate cover for all unexpired risks 
and a margin of reserve for con- 
tingencies. 

The root principle of sound modern 
insurance is security for the general 
body of insurers, and each policyholder 
has to contribute something towards his 
own and his fellow policyholders’ safety. 
Any surplus beyond this cover is dis- 
tributed in bonuses or in other benefits. 
An analysis of the figures of the last 
few decades will show that there has 
been a consistent improvement in the 
surrender values offered by the better- 
class offices as they have strengthened 
their reserves. 


CANADA AD CONFERENCE 


Twe nty- four companies are now repre- 
sented in the Life Insurance Advertisers’ 
Association of ‘Toronto. Talks at recent 
meetings were these: 

Institutional Advertising for 1924, by 
I. T. Stanford, Canada Life; The Ad- 
vertising Appropriation of a Life Com- 
pany, by Clifford Elvins, Imperial Life; 
Life Insurance Advertising From the 
Kieldman’s Point of View, by R. Dunbar, 
Canada Life; C. M. Twiss, Manufactur- 
ers Life, and C. D. Devlin, Confedera- 
tion Life; Life Assurance Literature, by 
P. H. Cole, Sun Life, Montreal; Com- 
pany Publications for Policyholders, by 
Ik. A. Brock, Great-West Life, Winni- 
peg; Bulletins and Other Publications to 
Field Men, by J. P. Lyons, Manufactur- 
ers Life. 


Hall Radio Talks 


(Continued from page 1) 
and bonds, etc. After many years of 
careful study I am firmly convinced that 
the only systematic plan of saving ever 
evolved that will enable a man to create 
an estate on the installment plan which 
is worth par value at his death and which 
will, by contract, carry out after his 
death the things that he hopes to carry 
out if he lives is monthly income life in- 
surance. 
Talks to Every Member of Family 


“Il know that most people think of 
their savings, or estate, in terms of prin- 
cipal rather than in terms of the income 
which that estate will yield, and in view 
of the fact that the wife is often the de- 
ciding factor in determining which 
method of saving is to be employed you 
can understand why I consider it a priv- 
ilege to be able to talk to every member 
of the family. I am firmly convinced 
that if the fathers and mothers both 
knew what could be accomplished 
through the medium of monthly income 
liie insurance that their budget would 
include a good proportion of their sav- 
ings for this plan.” 

He also made the following statement: 

“In closing let me reiterate my belief 
that every wife is entitled to an income 
for life; that every child is entitled to 
an education, and that every man should 
have some system of saving that will 
guarantee him an income in his own old 
age. I hope in future talks to be able 
to’ show you how any insurance which 
you now carry can be put on this plan 


and thereby take it out of the realm of 
chance and put it into the realm of ab- 
solute safety.” 


part: 

“In all of these things, the right use 
of money is the paramount element. 
Life insurance comes into the picture, 
because it was designed to assure the 
scientific and successful use of money 
under circumstances, in which any other 
instrumentality would be helpless. That 
is why life insurance has become so 
mighty an institution, and why millions 
of men and women are employing it.” 

In this talk Mr. Hall praised the sav- 
ings banks, building and loan associa- 
tions, trust companies and other forms 
of saving, and told how they differed 
from life insurance. Another paragraph 
in his talk was: 

“To most of us life insurance premi- 
ums have been an expense, something 
that will just have to wait until other 
pressing essentials have been taken care 
of. My experience has taught me that 
few people know how to use life insur- 
ance. They are like the man who pays 
an express company to ship his trunk 
because he didn’t know of the baggage 
privilege on his railroad ticket.” 

Mr. Hall does not say anything in his 
talks about being connected with the 
Penn Mutual Life, the only mention of 
the Penn Mutual being made by the an- 
nouncer when Mr. Hall is introduced and 
after he has concluded. 








In his second talk Mr. Hall said in 








HOME LIFE 
INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 


The 64th Annual Report shows: 
Premiums received during 

the year 1923 .....s00- ieee $7,686,855 
Payments to Policyholders 

and their Beneficiaries in 

Death Claims, Endow- 


ments, Dividends, etc...... 5,871,544 
Increase in Assets..... weeee 2,401,507 
Actual Mortality 56% of the 

amount expected. 

Insurance in Force........ .. 247,373,216 
Admitted Assets ...... ..-. 48,655,222 





FOR AGENCY APPLY TO 


GEORGE W. MURRAY, 


Superintendent of Agents 
256 Broadway New York 

















ten years: 


Assets 


W. J. WILLIAMS, President 








Over 11% Million Policies Now In Force 


Only four other life insurance companies in America have more policy contracts in 
force than this Company. The following figures show its remarkable growth in the last 


Jan. 1, 1914 Jan. 1, 1924 
$7,804,230 $40,113,271 
503,302 1,552,803 
$73,455,636 $351,149,583 


Attractive opportunities open to competent agents in Ohio, Indiana, Kentucky, West 
Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


CINCINNATI, OHIO 


Organized February 23, 1888 














THE GUARDIAN LIFE 
INSURANCE COMPANY 


OF AMERICA 


Established 1860 under the Laws of the State of New York 





is shown by 
Annual Statement. 


Admitted Assets. . 
Surplus and Dividend Fund. . 


the following figures 


Paid for Business, 1923......... 


An Increase of $8,350, 196 


Insurance in Force, Dec. 31, 1923. 
An Increase of $22,169,042 


$45,339,283.55 Liabilities. . 


An Increase “a $150, 524. 94 


Dividends to Policyholders Apportioned for 1924 $1,797,518.34 


An Increase of $317,008.96 


The continued progress of the Company during 1923 


64th 


from the 


eee Tere Tee $43,772,689.00 


er Tere . $228,479,842.00 


$39,423,508.34 
$5,915,775.21 


. ee 








For information concerning Agency opportunities, 
address 


T. LOUIS HANSEN, Vice-President 


Home Office: 
50 Union Square, New York 
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Mutual Sees Outlook 
Bright for Business 


ANALYZES YEAR’S EXPERIENCE 





Mortality Was 63.42% of Expected; 
Mortgage Interest Rate 5.64%; 
Average Policy $3,410 





In its report to policyholders on the 
business of the company for last vear, 
the Mutual Life predicts as good busi- 
ness in 1924 as the company experienced 
in 1923, which was the greatest year in 
the Mutual Life’s history of eighty-one 
years. 

The average amount of new policies 
written was $3,410. A great number 
were written for large sums, many for 
the Company’s limit on a ‘single life. 
It is therefore clear that the majority oi 
the policies written were for sums under 
the average. Not a few of the new 
policyholders have no insurance othe: 
than that written during the year by 
the Company, and it is obvious that to 
day, despite public appreciation of the 
value of life insurance protection, ther 
are very many people still under 
insured. 

The Company now limits its business 
to very carefully selected risks on indi 
vidual lives in the United States and 
Canada, writing neither sub-standard 
nor group insurance. 

In 1923 the Company paid death 
claims amounting to $32,520,931.35, and 
the ratio of actual to expected mortality 
was 63.42%. 

In 1923 the Company paid out as cash 
dividends the sum of $33,053,431.26, and, 
having increased its dividend scale for 
the new year—its fourth consecutive in 
crease—has set aside $38,177,463.25 for 
cash dividends to be paid in the year 
1924. 

Since beginning business in 1843 the 
Company has paid $424,544,763 in cash 
dividends. 

The average net yield on stocks and 
bonds during 1923 was 4.52%. 

The average net yield on mortgages 
during 1923 was 5.64%. Only $3,339.20 
of interest was in default at the end 
of the year. 

During 1923 the Company invested 
$21,414,544.04 in stocks and bonds, and 
$20,555,967.56 in first mortgages. 

Under present policies the disability 
benefit provides that after the policy- 
holder has received disability income 
(one per cent of face of policy), for five 
years, the income shall be increased 
fifty per cent for the next five years 
and that the first amount of income 
shall be doubled after ten years of total 








Massachusetts Mutual. 


to any real worker in the field. 





A Company With Friends Everywhere 
The agent who is selling insurance in this Company, which for seventy- 
three years has been rendering unexcelled service, does not work alone. 
Wherever he may be, he finds enthusiastic friends ready to help him by 
testifying that there is no better company in the land than the old 


Its enviable record for service and the low net 
cost of the protection furnished make a combination that assures success 


JOSEPH C. BEBAN, Superintendent of Agencies 


MASSACHUSETTS 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


MUTUAL 




















disability. (This provision for increase 
of income may not be entered in policies 
issued in Canada or the State of Wis- 
consin. ) 

“There is turmoil yet across the seas,” 
says the report, “there is still uneasi- 
ness here, reflected in various indus- 
tries. As a whole, however, our coun- 
try is very prosperous. The people are 
becoming more and more thrifty, and 
they are beginning to know what life 
insurance is and what it can do. It is 
not perhaps the cure for all financial dif- 
ficulties in the world, but it is the solu- 
tion to one of the greatest individual 
problems—the continuance or prolonga- 
tion of earning power passed on by men 
to their dependents—and it is a solution, 
also, to the problems of many business 
houses great and small. 

“We confidently look to 1924 to equal 
the wonderful year just passed. The 
public is gaining understanding of life 
insurance, and our Company has a 
loyal, enthusiastic, energetic, capable 
field corps of which the policyholders 
may well feel proud.” 

During 1923 the Mutual Life wrote 
$446,275,679, making the company’s in- 
surance in force $2,817,761,195. 


PHILADELPHIA ANNUAL 

The annual election and dinner of the 
Philadelphia Association of Life Under- 
writers will be held Thursday, May 8, 
at the Bellevue-Stratford. E. Paul 
Huttinger, of the legal department of 
the Penn Mutual Life, will talk on 
“What Every Life Insurance Salesman 
Should Know About Taxation.” Dr. 
Ross Stover, D. D., pastor of the Mes- 
siah Lutheran Church, will speak on 
“Salesmanship.” 








1846 


a 





The 


Connecticut Mutual Life Insurance Company 
Hartford, Connecticut 
Insurance in Force (Dec. 31, er 


Total Admitted Assets ......... ceccecceceesess+ 110,333,136.94 

Policy Reserves, Company’s Standard (higher than that 
required by any State).........ccccccececececccescececees $94,017,948.00 
Dividends on Deposit with Interest..... Gaditaaduckeedes saerue 3,664,1 170.17 
a ee ore reNerrscr rr’ creer rccr rt 3,186, 855.08 

Surplus Reserves: 

For Dividends in 1924.............e.00- es aod 

Investment Contingency Reserve........ 750,000.00 
Unassigned Funds ........0..scccccecescceres ve SOK, 163.69 9,464,163.69 
‘$l 10,333,136.94 





*Increased from $2,850,000.00 apportioned in 1923 


NEW PAID-FOR BUSINESS IN 1923 
$78,471,199.98 


1924 


. $493,104,545.76 
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NEW JOHN HANCOCK BRANCHES 





Company Opens 4 Additional Agencies 
at Portland, Des Moines, Grand 
Rapids and Fort Wayne 
In line with the expansion plans of 
the John Hancock Mutual Life of Bos- 
ton, four new agencies have been opened 
by the company. The first of these 
was at Portland, Maine, and Harold E, 
Hall was appointed superintendent in 
charge. Mr. Hall has been with the 
company for twenty years, fourteen of 
which were as an assistant in the Salem 
agency. He started as an office boy in 
the agency department in the home of- 
fice and went into the field first in 1907. 
Another of the agencies has been 
opened at Grand Rapids, Mich., with 
Chester W. O’Connor as superintendent. 
Mr. O’Connor has been assistant super- 
intendent at Cambridge, where he has 
for a long time been one of the leading 
assistants of the company. Other 
branches are at Fort Wayne, Ind., and 
Des Moines, Ia. Ernest G. Marotte, 
assistant in the Springfield, Mass., 
agency, has been appointed superin- 
tendent at Des Moines. Mr. Marotte 
started as an agent with the company 
in 1916. As superintendent at Fort 
Wayne the company has appointed 

Arthur V. O’Connor. 

The John Hancock recently opened 
an office at Davenport, Iowa, with 
Superintendent Hermann in charge. 


The John Hancock Mutual Life has 
changed the organization of its New 
Jersey business and has merged the 
Bayonne agency with that of Jersey 
City, leaving agencies at Hoboken and 
Jersey City. 


An Insurance Plan 
Applied to Farmers 


NOW BEING USED IN FIELD 





Agency Supervisor Laughlin of John 
Hancock Works Out Method for 
Use Among Farmers 





An agency supervisor of the John Han- 
cock Mutual with northern Indiana for 
his field, Oliver O. Laughlin, was con- 
fronted with a large farmer population 
in his plans for an intensive development 
of his territory. He worked out several 
ideas and one which has proved very 
successful is a special feature that helps 
him frequently to raise the amount of 
insurance under consideration. The idea 
is to show a man that instead of carry- 
ing $1,000, $5,000 or $10,000 for example, 
he can carry $3,000, $15,000 or $30,000 on 
the monthly basis. That is, take a policy 
for $5,000 and write it quarterly, then 
have another one issued on the quarter- 
ly basis, but dated ahead one month, 
either by monthly term of pro-rated pre- 
mium. Then follow with a third five 
thousand, likewise dated ahead two 
months, so that the insured has a pre- 
mium falling due each of the twelve 
months in the year. 

Dividends are left to accumulate, so 
that the amount of his monthly check is 
uniform, and the effort is made to edu- 
cate him up to the idea of simply set- 
ting aside so much for insurance each 
month, just as he would for rent, build- 
ing and loan payments or any other 
fixed expense or saving. 





NEW BANKERS LIFE OFFICES 





Company Goes Into Liberty Building in 
Des Moines Where Specially 
Fitted Quarters are Secured 

New and larger offices for the Bank- 
ers Life Company of Des Moines, are 
now being completed in the new Liberty 
Building of that city. The Bankers 
Life Company moved to its present of- 
fices in the Valley National Bank Build- 
ing in 1918 and has shown a growth in 
new business production every year 
since then. The steady growth has 
made the new and larger home office 
headquarters imperative. 


TO ENTER ADDITIONAL STATES 

The Continental Life of St. Louis con- 
templates entering both Indiana and 
Ohio and recently made formal applica- 
tion for admission to Michigan. The 
company has recently entered South 
Dakota, having taken over the First 
National Life of Pierre, S. D. 





in steady, healthy growth. 


Death Losses. 


B. H. WRIGHT, President 





State Mutual Life Assurance Co. 


of Worcester, Massachusetts 


Incorporated 1844 


The Company’s EIGHTY YEARS of constructive and pro- 
gressive service in the interests of its policyholders have resulted 
The insurance in force is now more 
than double the amount of insurance in force eight years ago. 


The Company’s Investment Income Has Paid More Than All 


STEPHEN IRELAND, Superintendent of Agencies 


D. W. CARTER, Secretary 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 




















The “I Can’t afford he will have a paid-up participating 
“I Can't It” objection is prob- policy of about $395. The net ex- 
Afford ably one which the penditure in both instances has been 
More” agent meets as often $250. 


as any other. There 
are many good arguments with which 
to overcome it, among which is _ this 
trom the Penn Mutual “News Letter”: 

“You are taking care of the future 
someway though, aren't you?” the agent 
asks. 

“Ves.” 

“I don’t care how little it is, but you 
are probably saving some money, aren't 
your” 

“Yes.” 

“Would you just as soon keep the 
money you save in two banks as well as 
one?” 

“| don’t see 
difference.” 

“Kine. The deposits you make in a 
savings bank and the deposits you make 
with a life insurance company are the 
same as two bank deposits. Only the 
life insurance deposit will pay what you 
have planned to save, while the savings 
banks deposit will pay you only what 
you have saved.” 

4 ” aa 


that it would make much 


In a recent spirited 


Best Way interview with a new 
To Find agency appointee at 
Prospects the home office, said 


an International Life 
agency officer, the recruit put the ques- 
tion to us, “What is the best way to find 
prospects?” adding, “That, I conceive to 
be the most difficult problem.” We of- 
tered him the following method as em- 
bodying the easiest, most successful way 
and assuring at the same time the pro- 
curement of a most staple class of busi- 


ness. Start within your immediate 
circle: relatives, friends, etc. As you 
write these people, get from each one 


names of their intimates. The fact that 
you succeeded with the person who sent 
you to them is at once a_ primary 
position of advantage. Working onward 
iv this fashion, an endless mass of pros- 
pects will develop. Coupled with this 
method of tried success, we offer you the 
assurance that persistent effort, say an 
average of three wholesome interviews 
daily, will yield you astounding results. 
Moreover, the class of business thus se- 
cured is of the most staple and valued 
kind. It sticks. Merit in the underwrit- 
ing field is attached to the business that 
stays on the books. A renowned insur- 
ance man once said, “The business that 
pays is the business that stays.” The 
same can be reversed, “The business that 
stays is the business that pays.” 

Another excellent point is to keep con- 
stantly in touch with your old policy- 
holders. Splendid increases are thus 
frequently obtained. Again, it is a good 
stunt to send your policyholder a birth- 
day card yearly, thus evidencing your 
thoughtful remembrance. Let us advo- 
cate that you give our plan a good fair 
trial 


x oe * 
W. W. Jaeger, gen- 
Meeting eral sales manager of 
Objections the Bankers Life of 
of Skeptic Des Moines, makes 
the following sug- 


gestion using a simple little illustration 
that will often make a man who car- 
ries fire insurance but who is a skeptic 
on life insurance think seriously about 
the advantages of life insurance. 

Take as an illustration, age 35, a 20- 
Payment Life policy with a net ex- 
penditure of $50 annually. 

If the individual discontinues his pay- 
ments on the fire insurance policy at 
the end of the fifth year he will re- 
ceive nothing in return while if he 
discontinues his payments on the life 
insurance policy at the end of five years 


If cancelled at the end of ten years 
with a net expenditure of $500 no re- 
turn from fire insurance policy but a 
paid-up participating policy of about 
$848 on the life policy. 

nd of fifteen years, expenditure of 
$750, fire insurance return is nil, life in- 
surance about $1,258 paid-up policy. 

Twentieth year, $1,000 net expenditure, 
returns after cancelling fire insurance 
policy, nothing; same expenditure on 
life insurance, nothing further to pay 
but he has created a paid-up participat- 
ing policy of about $1,800. 

k * 


There are certain 


Meeting forms of general ob- 
Prospects’ jections that are so 
Objections commonly made that 


the life insurance 
salesman has to meet them constantly 
and for that reason he should have 
answers to them instantly at hand. 
The Missouri State Life gives some in 
the following : 

“The chances of my dying before the 
time when I shall be ready to take this 
insurance are not very great.” 

That's very true Mr. A, but if it 
only happened to one in ten thousand 
and you were that one, the fact that 
it did not occur very often would not 
be much consolation to your family, 
would it?—-Now that might happen to 
me or it might happen to you, and 
since we can’t control those things, the 
best thing to do is to be prepared, isn’t 
it?—-Would it be all right for the Doc- 
tor to see you at three o'clock? 

“71 can't afford insurance now.” 


Mr. B, this town is full of businesses 
large and small. These men are work- 
ing for three things: To provide for 
their families, raise and: educate their 
children and provide for their own old 
age. Now John’s” education or this 
income for your family or this old age 
income, helps you to accomplish the 
important things you want to do. Isn’t 
this plan important enough so that you 
can afford to defer some other pur- 
chase?—You would want this money 
paid direct to your wife, wouldn’t you? 

“1 could not afford to make a $200.00 

deposit now,” 

Mr. C, you have written a check for 
$200.00 or more a number of times in 


your life, haven’t you?—Now if with 
your substantial income, it is hard for 
you to write a check for $200.00, 
wouldn't it be still harder for your 


wife to write a check for $7,500 to pay 
these items which we have been dis- 
cussing after she had been deprived of 
your income ?—Isn’t this proposition im- 
portant enough to make arrangements 


“T can't afford insurance now.” 


‘You still drive your car, don’t you 
Mr. D?—Now suppose that you had 
driven your car into your garage this 
morning with something wrong with the 
motor, and that an hour ago your 
garage-man had called you and _ said 
that it would cost you $350.00 to put 
your car in good condition, would you 
have told him that you were not ready 
now?—That you would let him know 
when you were ready?—You would 
have told him to “fix it up” even if 
you had to borrow the money, wouldn’t 
you?—Now isn’t the future comfort of 
your family more important to you than 
the use of your car? 





“The slow thinkers live longest,” says 
a prominent psychologist. Not if they 
cross the street.—Indianapolis Star. 








The Question Box | 








Converting Term Insurance 

An insured has a 10-year Renewable 
Term policy paid on two years and desires 
to convert to Endowment at Age 85 plan. 
Is re-examination necessary? 

The Term policy may be converted to 
Endowment at Age 85 Limited Payment 
Life, or any endowment policy current 
date with premium at attained age (pres- 
ent age) without re-examination. The 
company will allow a credit of 80 per cent. 
of the reserve under the Term policy. 
Although not part of the contract, the 
company will convert without re-examina- 
tion the Term policy to any one of the 
plans already mentioned, with original 
date and age, upon payment of the differ- 
ence in premium and interest for the time 
that the Term policy has been outstand- 
ing. 

Reducing the Policy Face 

Policy for $10,000, 20-Payment Life has 
been paid on two years. The insured re- 
cently lost his position and wants to know 
whether the amount can be reduced to 
$5,000. 

Yes. Apply to the Change Division for 
necessary forms. By reason of the reduc- 
tion, there will be a credit to be applied to 
future premiums—not payable in cash. 

—Metropolitan Life. 








Seventy per cent. of 


Mortgage all the real estate in 
Field a this country is mort- 
Big One gaged, says the West 


Coast Life. Have 
you converted every mortgage in your 
territory into a lead? If not, why not 
call on your banker friend and secure 
a list of those parties who carry mort- 
gages with his bank? A _ splendid list 
of prospects can be secured in this way, 
hut the results are entirely up to you. 


ONE IN TWENTY REJECTED 





Bankers Life of Des Moines Finds That 
Ratio on Analysis of Last Year's 
Business 


The Bankers Life of Des Moines has 
prepared an analysis of its business last 
year which shows that one in every 
twenty applications for insurance was re- 
jected. Salesmen of the Bankers Life 
closed over 40,000 of applications for 
new life insurance for the year 1923. 
The company issued 39,823 policies on 
these applications, including additionals, 
and there was a total of 2,037 applica- 
tions which were rejected. This was 
about five per cent. of the total. The 
total of insurance involved in the policies 
issued was $128,988,218 and the total of 
insurance involved in the applications 
declined was $10,455,790. 





FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Maneur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, Iowa 








CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory epporvani 
for work with this Cempany in goou - 
ritory—men who ean collect the premyums 
as well as write the applications. Why 
not make inquiry aow? 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 


Addrese: 
ALBERT E.AWDE, Supt. of / gencles 











George Washington Life 


Insurance Company 
Charleston, W. Va. 
presents opportunity for liberal 
contracts covering definite territory 
with Home Office registry and with 
power of appointment of sub- 

agents. ‘ 
The States of West Virginia, Vir- 
ginia, Ohio, Kentucky, Tennessee, 
South Carolina, North Carolina, 
Georgia, and Michigan. 
ddress: 
ERNEST C. MILAIR 
Vice-President and Secretary 























Build Your Own Business 


under our direct general agency contrac! 
Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vies-Pree’t 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 














to develop and hold their business. 
John Barker, Vice-President 


Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 
WINTHROP M. CRANE, JR., President 


This Company has always pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing. 

Has always rendered the highest grade of service to its policyholders. 

Its policy contracts give to each individual insurer full protection, safeguarding, at 
the same time, the interest of all its policyholders. 

Has always extended reasonable assistance and encouragement to its representatives 


Frederic H. Rhodes, Vice-President 

















and are up-to-date in every r 


‘espect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 


are guaranteed by State Endorsement. 


A HOME LIFE POLICY BRINGS 
PEACE OF MIND TO TH 
MAN WHO LOVES HIS FAMILY 


BASIL S. WALSH, President 
JOSEPH L. DUR 


R. 
INDEPENDENCE SQUARE 


~ HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to @ years 


next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue 


E. BRYAN KYLE, Medical Director 


?, di CUNNINGHAM, Vice-President 
OHN J. GALLAGHER, Treasurer 





PHILADELPHIA, PA | { 
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Some Recent Opinions on 
Social Insurance 





By William F. Chamberlain, 


Manager Group Lines, The Travelers 


Old men and children are credited with 
many wise comments on life. A man 
of vision as he is departing from an 
active life full of perplexing social prob- 
lems can surely see things clearly. Per- 
haps youth, too, has a vision of truth 
and justice and peace on earth that 
later becomes dim and vague as it 
grows accustomed to the “practicalities” 
and compromises of modern life. 

Dr. Charles W. Eliot’s social views 
have always been received with respect 
by thinking people. It is interesting, 
therefore, to read of his latest ideas 
in regard to the attainment of industrial 
peace, as stated in his lately published 
papers, “Late Harvest,” written by him 
hetween the ages of 80 and 90. “Profit- 
sharing, with cooperative management, 
welfare work and a pension system, is 
Dr. FEliot’s way to industrial peace.” 
Profit-sharing, in his opinion, appeals to 
the motives which build up the individual 
and his family and tend to improve 
his condition in life and that of his wife 
and children. 


Profit-Sharing 


Any element in industry which will 
improve the workingman and his fam- 
ily is undoubtedly valuable in the attain- 
ment of industrial peace. Profit-shar- 


ing is certainly such an element. Is not 
the industrial worker, however, entitled 
to something more fundamentally his 
right than a share in the profits? Is 
not his security one of the rights of 
industry? The answer is certain if we 
accept the truth of the assertion that 
“The measure of security of life is the 
measure of the progress of civilization.” 
Are there not conditions which result 
in catastrophe over which the industrial 
worker has no control? Even his wage 

-the price of his skill—is determined 
by impersonal circumstances which he 
himself cannot influence for his own 
good. Youth says industry owes the 
workingman security. A most interest- 
ing meeting of voung people occurred 
last month at Bear Mountain. Prot- 
estants, Catholics, Jews, agnostics, stu- 
dent volunteers, atheists, socialists came 
together on the banks of the Hudson 
in the Conference of Youth Organiza- 
tions and discussed the needs of modern 
life. Among the declarations of its prin- 
ciples—its “platform”—were abolition of 
child labor and the establishment of in- 
surance against sickness, unemployment, 
accident and old age. 

Here among these voung people who 
are the industrial world of tomorrow we 
find security demanded as a right. Insur- 
ance is regarded by the professional and 
capitalist classes as an economic neces- 
sity of modern life. Premiums for pro- 
tection of family and home are paid in 
the same spirit as the cost of educating 
and provisioning one’s dependents is 
paid. It is not an exhausting drain on 
the family income. In the industrial 
classes, however, where exigencies are 
more frequent and devastating and 
hence where protection is more needed, 
family i income and the bare cost of liv- 
ing almost balance and the prevalent 
rates of individual insurance are pro- 
hibitive. As a result there is no pro- 
Vision for death or disability, and the 
future of the dependents becomes pre- 
carious. Fear of the future is the under- 
current of the worker’s life. He is in- 
secure. He mistrusts life and questions 
the motives of those with whom he is 
associated. He is so doubtful of him- 
self that he cannot give loyalty to any- 


one else. He feels no real content in 
his daily labor. He lacks the incentive 
to improve. His one aim is to keep safe 
what he has and to run no risk of 
further insecurity than he already feels. 


A Contrast 


This is a picture in the large of the 
industrial classes where there is a nar- 
row margin of earnings. An attitude of 
mistrust and diffidence, a lack of inter- 
est and loyalty, a spirit of sluggishness 
and stagnation are likely to be evident. 

Contrast this condition with the at- 
mosphere in industrial organizations in 
which the employers provide for the 
security of their workers with such 
means as constructive welfare work, pen- 
sions, insurance against accidents (both 
in and away from occupation), against 
sickness, permanent disability, and death. 
Life is at its best hazardous, and finan- 
cial assurance does not solve the entire 
problem of existence, but observation has 
discovered that in practically every or- 
ganization which has adopted insurance 
coverage for its employees there has 
been an appreciable stimulation of good 
will between the employees and employ- 
ers; there has been a tendency toward 
steadiness in employment and improve- 
ment in operation, and a recognition on 
the part of the employees—other condi- 
tions of employment being fair and just 
—of the fact that the company has a 
policy of doing everything possible to 
improve their working conditions. 

Employers’ insurance for their em- 
ployees—or Group Life Insurance and 
Group Accident and Health Insurance— 
rounds out the provision which work- 
men’s compensation makes and touches 
the most intimate interests of the life 
of the employees. It dispels worry and 
fear of the future, and puts in their 
place a consciousness of well-being in 
the minds of those who are responsible 
for dependents. 

Efficiency schemes in production are 
hailed with enthusiasm by _ industrial 
managers. The progress of the indus- 
trial system has been built on increased 
efficiency. Surely any plan which will 
improve the spirit of the worker is val- 
uable in increasing efficiency in produc- 
tion and therefore well worth develop- 
ing. Providing for the security of the 
worker can be and should be, therefore, 
regarded as a legitimate item of operat- 
ing expense--a form of profit distribu- 
tion. 

Demand Growing 


The demand for such security is be- 
coming more evident every day. The 
attitude of widely varying groups of 
young people, as we see from the state- 
ment of the Conference of Youth Or- 
ganizations, is that it is right in prin- 
ciple—as_ right, for instance, as the 
abolition of child labor. On April 17, 1924, 
the newspapers carried the news of the 
strike of 700 employees of the Vacuum 
Oil Company of Bayonne, N. J. Accord- 
ing to The New York Times, the strike 
was declared “because of the refusal 
of the company to grant a 10 per cent. 
wage increase and other concessions, 
including life insurance and sickness and 
disability insurance.” 

Fortunately for our industrial situa- 
tion, it has been the foresight and wis- 
dom and sense of justice of employers, 
not strikes, which have brought about 
the prevalence today of group insurance 
in the most progressive commercial or- 
ganizations. The excellent results in the 
management of employees are argument 
enough for its further adoption. Group 
insurance lines, as a matter of fact, 
are becoming more popular every day 
among enlightened employers, and more 
cases are being closed today than ever 
before. Such a tendency is reasonable; 
it is the fair thing for the employer to 
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Guarantee Fund Life Association 
OMAHA, NEB. 


ORGANIZED 1901 


Twenty-two Years of Progress and Service 


Splendid Agency Openings in the Following Cities: 


ILLINOIS—Springfield, Galesburg, Bloomington, Moline, and Freeport. 
FLORIDA—Jacksonville, Miami, Pensacola, St. Petersburg, and Tampa, 
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INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA. 

Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.68, 

with premiums payable — semi-annually or > 


INDUSTRIAL Policies from $12.50 to "51,000.00, with premiums payable weekly. 
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“THE MUTUAL LIFE 


The Mutual Life Insurance Company of New ork 
has a record of EIGHTY YEARS of prosperous and suc- 
cessful business. It has passed through panics, pestilence 
alfa wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magni- 
tude, leadership, and life insurance service. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street 


New York 
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do; it is the profitable thing for him 
to do. 

The opening sentence 
of President Coolidge at the luncheon 
of The Associated Press in New York 
City, April 22, was as follows: “No large 
enterprise can exist for itself alone. It 
ministers to great need, it per- 
forms some great service, not for itself, 


of the address 


some 


but for others; or, failing therein, it 
ceases to be profitable and ceases to 
exist.” Of course, the President had in 


mind the great public service which the 
press of the country is rendering, but 
the statement nevertheless is true in its 
application to the management of men, 
and to one who dreams of the millenium 
when every worker's family will be pro 
tected by Group Insurance the state 
ment of the President 1s significant and 
portentious. 


PREMIUM EXTENSIONS 


Northwestern National Simplifies Meth- 
od of Handling Requests For Ex- 
tension of Time 


Ihe Northwestern National Life has 
adopted a new method of handling pre 
mium extension requests. On all pre- 
miums except the first the company will 
grant extensions of time for payment on 
quarterly premium not to exceed two 
months, on semi-annual premium not 
to exceed four months, on annual pre- 
mium not to exceed ten months. 

A cash payment or deposit of $1.00 for 
each $1,000 face value of policy for each 
month, or fraction of a month beyond 
even months, from the end of the grace 
period to the extension date, plus inter- 
est of 6% in advance for the same period, 


must be collected at time extension re- 
quest is signed. Any dividend, except 
first year dividends, available for pay- 


ment of premiums may be used as part 
payment of deposit or interest. If the 
policy has sufficient cash value in excess 
of any indebtedness to cover the re- 
quired deposit, the deposit need not be 
collected in cash at time of extension, 
but if premium is not paid on extension 
date the required deposit will be charged 
against the policy value. In such cases 
interest in advance must be collected in 
cash. 

Its advantages over: the old 
are obvious. A flat monthly deposit of 
$1.00 per month per $1,000 is much 
simplery than the old schedule of short- 
term premiums used on blue notes. If 
the policy has any cash value, no money 
except interest, which is a small item, 
need be paid at the time extension is 
granted, and then more often than not 
there will be a dividend sufficient to 
cover. It can be used, therefore, in 
place of the policy loan which is so often 
resorted to, and which leaves a perma- 
nent and growing indebtedness finally 
resulting in a lapse. 


forms 


AS SEEN BY TRUST COMPANY 


How Insurance Trust Is Especially 
Adapted; Talk of John T. Creigh- 
ton, National City Bank 


In a talk made recently before a dinner 
of the Connecticut Life Underwriters’ 
\ssociation, Hartford, John T. Creigh- 
ton, assistant trust officer of the National 
City Bank of New York, gave these illus- 
trations as situations to which the in- 
surance trust is especially adapted. 

1. The care of a widow who by reason 
of illness or other compelling circum- 
stances is in need of extra funds. 

2. The purchase of a home if found to 
be advisable. 

3. The proper education of children. 

4. establishing a son in business. 

5. Arrangement of a marriage portion 
for a daughter. 

6. Purchase of a partner’s interest in a 
husiness on his death. 


7. Payment of inheritance taxes or 
other indebtedness. 
8. Furnishing cash to the insured’s 


executor by purchasing estates assets, 
thus avoiding losses by forced sales. 
Inasmuch as the trust takes the place 


of a will as to the insurance money it ° 


removes this money from the possibility 
et a will contest. 
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NEWARK, N. J. 





| MUTUALITY 


lor seventy-nine years the idea 
conveyed by the words MUTUAL 
BENEFIT—‘the good of the whole 
applied to the affairs of each one”’— 
has been the guiding principle in the 
treatment of policyholders of this 


THE MUTUAL BENEFIT LIFE 
INSURANCE COMPANY 





Always Purely Mutual 




















PRUDENTIAL EARLY HISTORY 


Company Wants Copies of Old Forms: 
Also Pictures for Historical 
Section of Library 


The Prudential is desirous of getting 
copies of old forms, advertising picture 
cards, photographs or other interesting 


material in connection with the early 
history of the company. These are de- 
sired for the historical section of the 


library in the home office. If you have 
anything of the kind, the company would 
li-e to have it sent to the editor of The 


Prudential “Record,” and receive, in 


return, the very hearty appreciation of 
the officials, who wish to make the sec- 
tion to which reference is made a com- 
plete and interesting exhibit, by which 
visitors may get a comprehensive view 
of the wonderful growth of The 
Prudential. 


R. W. STEVENS TRIBUTE 
President R. W. Stevens of the IIli- 
nois Life says: “It is my opinion that 
the average life insurance salesman is in 
ability, knowledge, training and service, 
considerably above the average salesman 
in any other line.” 
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western Mutual Life Insurance Company, 
of Milwaukee, Wisconsin, was upon appli- 
‘ations of members previously insured in 
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Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
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Penn Mutual Makes 
Some Field Changes 


NEW GENERAL AGENTS NAMED 








L. D. Rothensies in Charge at Wilming- 
ton; Laurence Willet Member of 
Hugh M. Willet & Son 





Leo D. Rothensies, who has been a 
general agent of the Penn Mutual at 
Wilmington, Delaware, for almost a year, 
has been put in sole charge of that ter- 
ritory following the death, on April 13, 
of W. W. Knox, who had been a general 
agent since 1903, and had been a repre- 
sentatiye of the company for forty years. 
Mr. Rothensies came to the Penn Mutual 
from the Provident, and in these few 
months has firmly established himself 
as one of the outstanding general agents 
of the company. 

Laurence Willet has joined his father, 
Hugh M. Willet, as a general agent of 
the Penn Mutual at Atlanta, under the 
firm name of H. M. Willet & Son, the 
new firm beginning its existence May 1. 
Hugh M. Willet has long been one of 
the leading general agents of the Penn 
Mutual, and is civically a prominent 
figure in Atlanta. Laurence Willet is 
a graduate of Georgia Tech., and was 
a second lieutenant in the air service 
at Cornell University during the war. 
After being discharged from the army 
he had two months of preparation at the 
home office of the Penn Mutual, and 
then entered his father’s office. With 
two years of training he was made city 
manager in Atlanta, and in March of 
last year was made superintendent of 
agents, spending nearly all of his time 
in the field. During his first year as 
an agent he paid for something over half 
a million. He is well known in Atlanta 
and throughout the agency’s territory, 
and his accéssion to a general agent’s 
position is an earned promotion. 

The Penn Mutual, beginning May 1, 
will be represented in St. Louis by 
Fischer & Fischer, General Agents. The 
two new men, Ira W. and Ralph W., 
are sons of the well-known general 
agent, who for many years, and until 
his death, represented the Northwestern 
Mutual in St. Louis, his sons having 
been associated with him. They suc- 
ceed George W. Benham, who is one 
of the veterans of the Penn Mutual, and 
has been a strong figure in life under- 
writing in St. Louis. Mr. Benham will 
continue with the agency, under a spe- 
cial agent’s contract. The Messrs. 
Fischer are young men of high character, 
ability, and seasoned experience. 

Norman §S. Jacobs and Edward E. 
Spear have become general agents of 
the Penn Mutual at Des Moines, Iowa, 
under the firm name of Jacobs & Spear, 
succeeding H. KE. Rumsey, who for 
many years has been the company’s 
chief representative in that city. Both 
men have served the company a consid- 
erable time, and are well equipped for 
the successful performance of their new 
duties. 


NEW OFFICE DOES WELL 





Equitable Society Branch Under Man- 
ager Nadelweiss Makes Good Show- 
ing; Branch at Long Beach Opened 


The ‘branch office of thé Equitable 
Society, located at 100 East 15th Street, 
New York, under Manager Henry 
Nadelweiss, which was opened in Octo- 
ber last, has paid for $264,000 up to the 
end of March. In the ten-day testi- 
monial to President Day Mr. Nadelweiss 
personally produced $55,000. The agency 
i, doing well, has twelve full time agents 
and ten part time agents. 

Manager Nadelweiss believes in edu- 
cation and in addition to the Equitable’s 
home office course his agents are en- 
couraged to take the New York Uni- 
versity. life ‘insurance course and he 
plans to give scholarships to the leaders 
of his agency. A sub-branch of the 


agency has been opened at Long Beach 
under the management of John R. F. 
Hayhurst, formerly an editor of a Long 
Beach . paper. 
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Diet Habits As a 
Cause of Cancer 


THEORY OF DR. F. L. HOFFMAN 





Disease Rare Among Primitive Races; 
Over-Nutrition and Modern Pro- 
cessed Foods as Factors 





The cancer death rate is increasing to 
such an extent in many parts of the 
world, particularly in England, the 
United States and other of the advanced 
nations, in spite of a great deal of re- 
search on the subject, that increasing 
attention is being directed to the pre- 
valence of this disease. The present sit- 
uation was recently discussed before 
the American Association for Cancer 
Research by Dr. Frederick L. Hoffman, 
consulting statistician of The Prudential. 

Dr. Hoffman said that concerning no 
other disease is a larger body of facts 
and information available. It is a fun- 
damental error to seek a single “Cause” 
and it is also a mistake to speak of 
cancer prevention, except in a general 
way, since the onset of the disease can- 
not be prevented by any known agency 
in the light of our present knowledge. 


Trend Toward Luxury 

Certain conclusions are reached by 
Dr. Hoffman, based upon the fact that 
cancer is rare and often entirely ab- 
sent, among primitive races living un- 
der natural conditions. Civilization tends 
to provide mankind with an abundant 
food supply. Habits of over-eating and 
of an excessive number of meals are the 
rule, with the result that the average 
adult body-weight is easily 25% in ex- 
cess of what it need be for a thoroughly 
healthy and vigorous existence. Stand- 
ard tables of weight, in relation to adult 
age and height, are, therefore, in all 
probability, quite untrustworthy, for 
they indicate only what is met with 
in every-day experience, but not what 
ought to be the case upon a more ra- 
tional conception of the workings of the 
human machine. Civilization also in- 
variably leads to urbanization. 

The trend of all civilization is also 
towards more leisure and the non-exer- 
tion of important bodily functions, often 
more or less distasteful, except as a 
matter of imperative necessity. With 
this goes a large measure of indulgence 
in food-habits which gratify the senses 
and subtly undermine bodily health. The 
human machine, after forty years of 
age, in civilized countries is rarely in a 
first-class condition to carry on its high- 
ly complex functions compatible with a 
long and healthy life. The almost uni- 
versal tendency is to eat too much, not 
only of meat, but also of sugar, starchy 
products, and other foods, complicated 
by a multitude of bodily irritants, in- 
cluding tobacco and alcoholic drinks. 
The per capita meat and sugar consump- 
tion has, within the last fifty years, in- 
creased enormously. 

The fatuous search and insistent de- 
mand for the discovery of a single cause 
of cancer has unquestionably prevented 
much useful inquiry along lines where 
the immediate conditioning circumstan- 
ces are defined with reasonable clear- 
ness, Dr. Hoffman said. We know, for 
instance, that the cause of cancer of 
the buccal cavity among the natives of 
Ceylon is due to the habit of betel-nut 
chewing. Cancer of the lips is vastly 
more common among men than women 
because of the smoking habit, especially 
pipe-smoking:and the holding of the stem 
in the same position in the mouth. 

As Sir Arbuthnot Lane has shown, 
cancer of the colon never occurs with- 
out a pre-existing form of intestinal 
Stasis, and further inquiry may conclu- 
sively prove that metabolic disturbances 
of this character are common to many 
other forms of cancerous affections. 
Hence, the proper line of inquiry would 
seem to be in the direction indicated 
which has thus far yielded results of 
positive value. 

English Cancer Mortality 


In 1921, cancer caused a mortality of 
46,022 in England and Wales. In the 
official report it is pointed out that “the 


figures are the highest yet recorded,” 
and that “the standardized death-rate 
has increased from 95.5 per 100,000 dur- 
ing 1911-1914 to 100.7 during 1921.” No 
one will question the import of these 
figures, suggestive, as they are, of a 
truly alarming situation. The corre- 
sponding adjusted death-rate of the 
United States for 1910 was 77.3 per 
100,000, increasing to 87.8 during 1920. 
The increase, it may be said with em- 
phasis, is real and not apparent. Eng- 
land, even more than the United States, 
depends for the nourishment of her peo- 
ple primarily upon conserved and pre- 
served food-materials. In England, also, 
the habit of excessive meals is more 
common than in this country, for what 
is called “tea” in England is, as a rule, 
a light meal, which must unquestionably 
act as a food-irritant and lead in many 
cases to metabolic disturbances. To 
ignore these facts, in the light of what 
has been said, would seem wilfully to 
defer the hope of “the control of a 
scourge.” 

The modern food-supply of civilized 
nations is almost invariably modified and 
conserved or preserved, with frequent 
instances of downright adulteration. 
Butter comes to us preserved, so does 
cheese, cream, and fish in many varie- 
ties. Flour is modified in many direc- 
tions, fruits are served out of tins, 
which is likewise true of jams, jellies, 
marmalades and meats. Endless varie- 
ties of pickles, dressings, pastes, sauce, 
soups, add to a menu which is almost 
exclusively served in an attractive form 
out of tins. No caloric standard can, 
therefore, meet the needs of such a 
situation. 

To the foregoing should be added an 
immense variety of candies, confection- 
eries and artificially manipulated bev- 
erages. The irritating character of many 
of these foods, as the result of mechan- 
ical manipulation and extended preser- 
vation, must be self-evident. In any 
event, the suggestion may be worth con- 
sidering that in this direction much use- 
ful information may he disclosed as the 
result of a qualified inquiry. 

It is anticipated that the foregoing ob- 
servations and conclusions will, as far 
as practicable, be applied in the San 
Francisco Cancer Survey. This investi- 
gation will be co-ordinated to a similar 
inquiry in the city of Portsmouth, Eng- 
land. It is proposed to ascertain, as far 
as this may be feasible, a large amount 
of collateral information, first, in the 
case of persons who have died from 
cancer, and second, in the case of living 
cancer patients. The form, or question 
naire, which will be used for this pur- 
pose is the result of a compromise ar- 
rived at after consulting some of the 
very foremost authorities on the subject. 
At least, the effort will serve the pur- 
pose of illustrating a method of cancer 
inquiry which may be found useful in 
similar investigations elsewhere. The 
data when available will be published 
in their entirety, so that any one inter- 
ested in cancer research may arrive at 
whatever conclusions the facts would 
seem to justify. 


CONTINENTAL LIFE CHANGES 

A. C. Stowell, Jr., has been named 
general agent for the Continental Life 
of St. Louis at Kansas City, Mo. He 
fills the vacancy caused by the death on 
November 30 of George M. Rider. Sto- 
well assumed his new duties on April 
15. Another important appointment by 
the Continental Life was the naming of 
Fuller W. Forshee as St. Louis city 
manager. He will have charge of the 
organization of the St. Louis agency 
of the company. Mr. Forshee had been 
associated with his brother, Claude For- 
shee, district manager for The Pruden- 
tial with offices in the Chemical Build 
ing. SEEEEEEEEEEEEEE 

KIRK CUP CONTEST 

The Equitable Life of Iowa is con- 
ducting the eleventh annual prize essay 
contest for the Kirk Memorial Cup in 
honor of former President Cyrus Kirk. 
The contest will last through May. 
The subject this vear is “What Life 
Insurance Provides Today.” The con- 
test is limited to representatives of the 
Equitable of Iowa. 











gage or other debts. 


Provident Mutual 


Life Insurance Company 
of Philadelphia 


PENNSYLVANIA 
FOUNDED 1865 


The new policy contracts of the Provident Mutual make it easy for 
an agent to fit a policy to a definite need of his policyholder. 


The policyholder also finds it easy to understand that his particular 
purpose in taking the policy will be definitely carried out. 


These policies are thus admirabl 
gramme—for the protection of the policyholder’s family or of his own 
old age, through income—for the education of his children—for the pro- 
tection of his business or of his estate—for the cancellation of a mort- 


adapted to an Insurance Pro- 
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Pan-American Life 


Capital, $1,000,000 








INCREASED RANGE OF SERVICE 


Our National Advertising Campaign will aid materially in organization 
building; our specially prepared Educational Course teaches the fun- 
damentals and principles of the business; our Sales Planning Department 
secures prospects and arranges interviews. 

We write a complete line of Unexcelled Low-cost Life Policies, Sub- 
standard Policies for Under-average Lives, Child’s Educational, Endow- 
Non-cancellable and 


We have room in our fast growing organization for a few more men who 
would like to take up Life Insurance work under ideal conditions. 


E. G. Simmons, Vice President and General Manager 


New Orleans, U. S. A. 


CRAWFORD H. ELLIS, President 


Insurance in Force over $110,000,000 


AGENTS 


Cancellable Accident and Health 








Insurance Company 


Total Resources over $13,000,000 
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Equitable of lowa Has Record Month; 
Rice & Tyson of Harrisburg Lead 
All Agencies 


March, which was celebrated by the 
Equitable Life of Lowa as “President's 
Month,” in honor of President H. S. 
Nollen, was one of the largest months 
in the history of the company, there 
being nearly $8,000,000 of new business 
received at the Home Office during the 
month. The total paid-for business 
amounted to $6,586,849, which is a gain 
of $624,927 over the business written 
in March, 1923. 

The total paid-for business of the com- 
pany for the year to March 3lst is™$17,- 
473,035, representing a gain of $1,644,- 
007 over the business written during the 
same period in 1923. 

B. Wood, of the Faltysek & Lin- 
inger Agency in Chicago, was the lead- 
ing personal producer of the company 
during March, writing $259,300 in paid- 
for business. Mr. Wood has made an 
excellent record in 1924, his total for the 
year to April lst being $497,700 in per- 
sonal production. 

The Rice & Tyson Agency at Harris- 
burg, Pa., led all other agencies of the 
company during “President’s Month” 
with $323,349. This is the second con- 
secutive year that this honor has gone 
to the Harrisburg Agency. 

Three agents wrote one application or 
more every day during the month. They 
were G. M. Groff, of St. Paul, with 
twenty-seven applications, totaling $93,- 
200; J. A. Ferris, of St. Joseph, who 
wrote thirty-one applications for $44,000; 
and F. EF. Carpenter, of Sioux Falls, who 
wrote twenty-six applications, totaling 
$56,500. 

F. W. Lindow has become associated 
with G. W. Farley as general agent for 
the Equitable of lowa at Toledo. Mr. 
Lindow has been with the Union Cen- 
tral Life for ten years as an agent at 
Toledo. He has many social and busi- 
ness connections there. 
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IS THERE A CAREFUL DRIVER? 

Ambrose Ryder, of the General Acci- 
dent, Philadelphia, a clever and unusually 
able automobile underwriter and student 
of the business, brought out a good sales 
point in his scholarly article on car driv- 
ing in the automobile edition of THe 
Eastern UNDERWRITER printed last week. 
The point he makes is that there is no 
such thing as a careful driver. Many 
people think they are, but more than 90% 
of all accidents reported to insurance 
companies are caused by so-called care- 
ful drivers. 

Mr. Ryder says if so-called careful 
drivers could inspect the files of the au- 
tomobile claim departments they would 
find thousands of accidents reported to 
companies which upon _ investigation 
prove that no one is safe from running 
down a car or a person while driving an 
automobile. If an insurance company 
with its trained personnel and years of 
experience has to pay large amounts of 
money in settlement of “careful driver 
accidents,” then certainly the con- 
scientious driver who carries his own 
risk and who is ignorant of claim prac- 
tices would find it even more expensive 
to settle accidents. 

Every careful driver ought to realize, 
Mr. Ryder argues, he is not relieved of 
damage claims merely because the other 
person was at fault. The average cost 
of a personal injury accident is from 
$200 to $300. Add to this the cost of de- 
fense, the fees of the lawyers, and there 
is a total for just one personal injury 
accident sufficient to pay a man’s auto- 
mobile public liability premium for ten 
years more or less. 

Mr. Ryder has provided insurance 
agents with another good argument. 





COMMERCIAL ARBITRATION 

The action of the Bankers & Shippers 
in going to the British courts to try to 
make valid, enforceable and irrevocable 
a treaty agreement which had in it a 
provision to arbitrate disputes or differ- 
ences under the New York Arbitration 
Act, will meet with general approval on 
the street. 

The Bankers & Shippers had such 


agreement with the Liverpool Marine & 
General, an unadmitted company. A dis- 
pute arose and the Bankers & Shippers 
entered upon arbitration. Despite the 
fact that three of the most distinguished 
men in the marine insurance business 
were named as arbitrators and umpire 
the Liverpool Marine refused to par- 
ticipate in the arbitration and declined 
to recognize the award. As a result the 
Bankers & Shippers will make a fight in 
the British courts to enforce the award. 
Considerable space in this issue is given 
to the case and to the New York Arbi- 
tration Act which was passed in 1920 and 
which has been so successful in the ordi- 
nary commercial disputes that a bill is 
now pending in Congress to have enacted 
a national arbitration law based on the 
New York statute. 

One of the most interesting phases of 
the issue is the large number of promi- 
nent lawyers who gave testimony before 
the British consul relative to the New 
York Arbitration Act and its applicabil- 
ity to the insurance case under dis- 
cussion. 

COMPULSORY INSURANCE OF 

AUTOMOBILES 

There are so many arguments against 
compulsory automobile insurance that 
the agents’ association and the Insurance 
Federation should have no difficulty in 
meeting this situation successfully when 
it arises in legislatures. 

Compulsory automobile insurance com- 
pletely leaves out the question of moral 
hazard. What about a bootlegger’s car? 
What about the persistently reckless 
driver with a police record, and what 
about the honest drivers who would be 
penalized in an insurance way for the 
sins of others? There are many angles 
to this situation, nearly all of which were 
well brought out in an article printed in 
Tue Eastern UNDERWRITER last week 
written by Joseph F. Matthai, superin- 
tendent of the automobile department of 
the United States Fidelity & Guaranty, 
and originally written by him for the in- 
formation of agents of that company. 


AETNA FIELD CHANGES 
Robert Garvie has assumed charge of 
the field work in Western New York of 
the Aetna Fire and will have headquar- 
ters in Rochester. J. K. L. Marvin will 
be his assistant. S. W. Ross will take 
over Mr. Marvin’s duties as auto special 
agent. Special Agent M. B. Seymour 

has been transferred to Maryland. 





BOWERS WITH W. H. McGEE 

George C. Bowers, assistant secretary 
of Joseph Froggart & Co., Inc., resigned 
this week to join William H. McGee & 
Co., the well-known marine agency. Mr. 
Bowers has been with Froggart & Co. 
for six years and is regarded as a capa- 
ble accountant and executive. 

Dr. — E. Cooper has severed his 
connection with the Maryland Casualty 
and has been succeeded as superinten- 
dent of its Training School by J ; 
Hulse who has been associate superin- 
tendent. Mr. Hulse continues to occupy 
the position of assistant to the man- 
ager of the development division which 
he had held for some time. The direc- 
tion of the Training School continues 
under Joseph R. Wilson, who organized 
the school and compiled the lesson pa- 
pers which are the basis of the courses 
of instruction. Mr. Wilson is a brother 
of the late Woodrow Wilson. 

* ok Ok 


Schuyler R. Hafely, formerly connect- 
ed with Johnson & Higgins, and Francis 
E. Carr & Company, will join the Perez 
F. Huff Agency, 75 Maiden Lane, on 
May 5 as” ‘ife agent. 











The fluenaen Side of Insurance 

















CHARLES R. STREET 








Charles R. Street, who recently re- 
signed as president of the Fidelity- 
Phenix, has decided to re-enter the in- 
surance field, to which forty years of 
his life have been given. For some time 
Walter H. Sage, general manager of 
the Great American and associated com- 
panies in the Western Department, has 
wanted to be relieved of the arduous 
duties of routine and his retirement is 
announced. The opportunity to succeed 
him was given to Mr. Street and he 
accepted. The new appointment is ef- 
fective May 1. Mr. Street has been 
made vice-president of the Great Ameri- 
can and of the American Alliance; and 
after a short stay in French Lick will 
take up his new duties in Chicago. In 
returning to Chicago Mr. Street really 
goes back to his first love. In that city 
for many years he was one of the most 
prominent of fire insurance executives; 
he is a lover of the West and of its 
traditions. His advent will be warmly 
welcomed by the Chicago fraternity; it 
is good news to them. They were sorry 
when he left; delighted at his return. 

* * Ok 

J. Douglas Erskine, of the Northern 
Assurance, is the subject of a pleasant 
personal in the staff magazine of the 
Northern and allied companies, published 
in London. That magazine says: “We 


learn from New York that Mr. J. 
Douglas Erskine, Northern general 
agent, whose writings have more than 


once appeared in this magazine, to its 
great advantage, has married Miss Mar- 
guerite Maxwell Ogilvie. ‘We all sure 
do wish them good luck,’ say our New 
York friends, and we over here beg to 
echo the sentiment heartily.” 

x ok OO 


Lawrence Priddy, former president of 
the National Association of Life Under- 
writers, and one of the big producers for 
the New York Life in New York, is tak- 
ing a very active interest in a movement 
for the raising of a fund for a War Me- 
morial hall at the Virginia Polytechnic 
Institute. Mr. Priddy, who is an alumnus 
of the institution is chairman of the 
building committee. At a meeting held 
last week, he announced that he had 
secured subscriptions for a total of $263,- 
712. In addition to this, cadets pledged 
$23,550 at the meeting. Mr. Priddy served 
for many years as president of the V. 
P. T. General Alumni Association and has 
always taken a deep interest in move- 
ments pertaining to the welfare and 
advancement of the institution. 

* Ok 


Charles G. Taylor, Jr., vice-president 
and actuary of the Atlantic Life, has 
heen elected vice-president of the Rotary 
Club of Richmond. This puts him in 
line for the presidency next year. Mr. 
Taylor has been actively with Rotary 
affairs for the past several years. 


Sir Auckland Geddes, Grand Com- 
mander of the Order of Saint Michael 
and Saint George, Knight Commander of 
the Bath, Privy Councillor, formerly 
British Ambassador to United States of 
America, has been elected a member of 
the Home Office Board of Directors of 
the Liverpool & London & Globe. The 
London “Morning Post” made this com- 


ment: “Quite apart from Sir Auckland’ s 
abilities, which have been manifest in 
both academic and administrative 


spheres, the appointment is particularly 
fitting in view of the very large inter- 
ests of the Liverpool & London & Globe 
in the United States and Canada.” 


x * * 


William W. McClench, president of 
the Massachusetts Mutual Life, was 
seventy years old this month. He has 
been connected with the company since 
1893 and president since 1908. President 
McClench’s first work—which brought 
him the notable salary of $5 a year— 
was undertaken when he was eleven 
vears old and pumped the organ in 
Universalist Church in Chicopee, Massa- 
chusetts. Between school terms he 
worked for the Dwight Manufacturing 
Co. at a large increase in salary—fifty 
cents a dav, the day being from 6.30 
A. M. until 6.30 P. He entered 
Tufts College and graduated in 1875 
when he was twenty-one. The follow- 
ing three years were put in teaching 
school during the day and studying law 
at night. In 1878 he was admitted to the 
har and was Town Counsel of Chicopee 
and later mayor. In 1891 he began 
practicing in Springfield and two years 
later joined the Massachusetts Mutual’s 
law department. In five years he was 
made counsel and very soon afterward 
second vice-president. 

x *k ® 


Samuel H. Troth, treasurer of the 
Provident Mutual Life, has completed 
forty years’ service with the company. 
He came to the company in 1884 from 
the Lehigh Valley Railroad and after 
some years in general business. He 
started the financial department of the 
Provident and in 1899 was elected treas- 
urer. Mr. Troth was given a luncheon 
in honor of the occasion by his fellow 
officers and others in the home office. 


* * * 


J. Lester Parsons is chairman of the 
admissions committee of the Essex 
County Country Club of West Orange, 
N. J. On Saturday the New York “Eve- 
ning Post” printed a page of pictures of 
the club and some of its leading mem- 
hers. One of the best of the pictures 
was one of Mr. Parsons. 


*x* * * 


W. J. Graham. second vice-president 
of the Equitable Life Assurance Society, 
was chairman of the committee on ar- 
rangements for the dinner given to Car- 
dinal Haves at the Waldorf-Astoria on 
Wednesday night. Hundreds of people 
could not be accommodated. Tt was one 
of the most carefully planned dinners in 
New York’s history as several dining 
rooms were used, almost an entire floor 
of the Waldorf being needed. FEvery- 
thine passed off without a hitch and Mr. 
Graham received many congratulations 
for his part in the affair. 


* * * 


Franklin D. Roosevelt, New York 
State vice-president of the Fidelity & 
Deposit, will manage the campaign of 
Gov. Smith of New York for the Demo- 


cratic presidential nomination. 
a, 


Paul Tillard, manager at Altoona, Pa., 
for the Fidelity Mutual Life, was re- 
cently awarded the Kiwanis service 
medal, presented each year by that or- 
ganization to the resident of Altoona 
whose voluntary services during the 


year have been of the greatest benefit 
to the community. 
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Beha Visits Department; 
Meets Division Heads 


HE MAKES GOOD IMPRESSION 





Hoey Introduces Him; Deputy J. M. 
Lown and Secretary Charlotte 
Farrar to Resign 





James A. Beha, who will be the new 
insurance superintendent of New York 
in July succeeding Col. Francis R, Stod- 
dard, Jr., paid his first visit to the offices 
of the Department at 165 Broadway on 
Tuesday afternoon. Piloted by James J. 
Hoey, the former deputy superintendent, 
he met all the departmental heads. 

A strapping six-footer with a most 
amiable personality and carrying about 
with him an atmosphere of genuineness 
the new departmental chief made a 
splendid impression. His name is pro- 
nounced “Bay-ah” and he is of German 
and not of Irish descent, 

Beha is not a stranger to insur- 
ance as he got a look in on the marine 
side through the practice of admiralty 
law. He was counsel for a number of 
shipbuilding interests. 

The report that Deputy Superintend- 
ent Lown, in charge of the New York 
office, will continue under civil service 
is not accurate. He too will leave the 
Department on July 1, or soon there- 
after. He will take a vacation, return- 
ing to New York in the Fall, and is not 
ready yet to announce his future plans. 
Mr. Lown has been with the Depart- 
ment three years; has been an able pub- 
lic official making many friends. 

At the time Col. Stoddard goes out 
Charlotte Farrar, his secretary, and a 
leader in the Republican party, will also 
leave. 





$1,000,000 APPROPRIATION 





Governor Smith Signs Bill Providing 
Funds For Fire Prevention and 
Safety Measures 


Governor Smith has signed as chapter 
153 of the laws of 1924 the Downing bill 
appropriating $1,000,000 for fire preven- 
tion and safety measures in such state 
hospitals and charitable institutions as 
may be designated by the state board of 
estimate and control. This appropria- 
tion has been made as.the result of the 
recommendations contained in a report 
of a survey made by the National Board 
of Underwriters of the various institu- 
tions in New York State, with the ex- 
ception that whereas in the report the 
appropriation of three million was 
recommended, the legislature saw fit to 
appropriate but one million. 


P, T. Kelsey, manager of the Sun In- 
surance office, with Mrs. Kelsey and 
their daughter, Miss Laura Kelsey, will 
sail May 17 on the S. S. “Cedric” for a 
few weeks in England. They will also 
make a short trip on the Continent. 


a enn na oo nt nen 





New Insurance Paper 
Features Novelties 


—_—_ 


EDITED BY P. B. RICHARDSON 





He Originated Bridge Whist Score Card 
of Which Agents Have Purchased 
350,000 Copies 





P. Bacon Richardson, of the Richard- 
son Illustration Co. and the P. Bacon 
Richardson Co., 149 Broadway, who has 
originated many unusually clever ideas 
in insurance sales literature, especially 
little folders featuring side lines and 
carrying an attractive illustration on the 
cover, has started a little paper which 
he calls “The Insurance Advertiser,” 
and which will be devoted to creative 
publicity ideas for all branches of in- 
surance. His clients include a number 
of life, fire and casualty companies. One 
of his ideas has been a bridge whist 
score card which has been purchased by 
insurance agents and which has had a 
run of 350,000 copies. Another edition 
is to be printed. 

Mr. Richardson has been an adver- 
tising or publicity expert for sixteen 
years and got interested in insurance 
publicity five years ago. To Tue East- 
ERN UNDERWRITER he said: 

“Your automobile number said that 
the American public paid $250,000,000 last 
year in premiums for automobile insur- 
ance of all kinds. Now automobile in- 
surance is but one division of insurance, 
although a large one. It illustrates the 
possibilities in the insurance business. 
They are amazing and these possibilities 
have intrigued me. 

In discussing his new paper Mr. Rich- 
ardson said: “It is obvious that the aver- 
age insurance man is altogether too busy 
to attempt to originate and develop his 
own advertising plans and material. Nor 
in most instances can he do it as well 
as can a properly equipped advertising 
bureau.” 





HOWARD P. MOORE RETURNS 





Afia Manager Wholly Recovered From 
Serious Illness; Comments On Trade 
Conditions 

Howard P. Moore, general manager of 
the American Foreign Insurance Asso- 
ciation, returned to New York on Mon- 
day from his South American trip on the 
Munson Line steamer “Western World.” 
He has now fully recovered from the 
serious illness he had while in South 
America and which necessitated his re- 
maining in a Valparaiso hospital for five 
weeks after he had been removed from 
the steamer upon a stretcher. 

Commenting on trade and insurance 
conditions in South America Mr, Moore 
finds the Latin American countries im- 
proving gradually and the European na- 
tions getting ahead of the United States 
in foreign trade. This situation is largely 
due to two reasons, the natural affiliation 
of South Americans for members of their 
own nationality in Southern Europe and 
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the high rate of exchange in this coun- 
try on South American currencies. 

There are over eighty new fire and 
marine insurance companies in Chile, 
about forty in Argentina and many new 
ones in other countries where a national 
consciousness is being awakened. Amer- 
ican insurance companies, as represented 
by A. F. I. A. are doing satisfactorily, 
according to Mr. Moore. 





NEW ADJUSTMENT OFFICE 

The General Adjustment Bureau has 
opened a branch office in Wheeling, 
W. Va., for the handling of losses in 
Wheeling and adjacent territory in West 
Virginia. Oliver Hickam, resident ad- 
juster, who has been transferred from 
the Charleston office, will be in charge. 
L. C. Owrey, manager of the West Vir- 
ginia department, will have general 
supervision, 





LAUNDRY BUNDLE LOSS 
The first loss east of the Rockies un- 
der the new laundry bundle policy of 
the Hartford was paid to the Hacken- 
sack Washing Company, a laundry in 
Hackensack, N. J. Bundles worth $400 
were stolen. 
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Carrier’s ~ Liability 
for Strike Delays 


LIABILITY 

Generally Speaking, Railroads Are Re- 

sponsible for Strike Delays; 
Cases on Point 





HOW IS AVOIDED 





Inland marine underwriting depends 
to rather a large extent on a knowledge 
of the liability of railroads and other 
common carriers for goods in their pos- 
session for transportation from one point 
to another. While insurance companies 
settle their transportation losses prompt- 
ly, irrespective of the liability of the car- 
rier, the rate is predicated upon the belief 
that the 
right in 


insurance companies have the 


many cases of subrogation 
against the carrier. 

“Case and Comment,” a magazine for 
lawyers, has prepared a short digest of 
decisions on carriers’ liability for delays 
due to strikes, which follows herewith: 

As a general rule, in the absence of a 
strike clause, the refusal of its employees 
to work in consequence of a strike does 
not relieve a carrier from liability for 
delay in the transportation of goods. 
This rule is recognized in Jonesbore, L. 


C. & FE. R. Co. v. Maddy, 157 Ark. 484, 
248 S. W. 911, annotated in 28 A.L.R. 
498, which holds that a carrier, being 


hable in general for the 
servants during the 
employment, is lable if the servants go 
laa abandon the performance of 
their duty, and cause delay in the trans- 
portation of the goods. 


May Stipulate Against Liability 


This case further holds that a carrier 
may stipulate against liability for loss 
of, or damage to, freight from delay due 
to strikes; that under the Federal stat- 
utes, an interstate carrier may by fair 


negligence of 
course of their 


its 


Ola 
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and reasonable agreement restrict its 
liability for losses by strikes to those 
which are the proximate result of strikes 
on its own road, or those of its connect- 
ing carriers, where the loss is not oc- 
casioned by its own negligence, or it 
could not by reasonable diligence have 
pnenses the loss; and a stipulation 


McILWAINE : PAYS A “VISIT 


Archibald G. McIlwaine, United States 


manager for the London & Lancashire, 
and president of the Orient, made a 
special trip to Petersburg, Va., to at- 


tend the celebration of the fiftieth an- 
niversary of Edward W. Butcher’s con- 
nection with the Petersburg Insurance 
Company. Mr. Butcher started with the 
company as a clerk in 1874 and in course 


of time rose to the position of secre- 
tary which he held for many years. 
He is now vice-president. Mr. Mcll- 


waine, who was born and grew up in 
Petersburg, opened a local agency there 
three years after Mr. Butcher started 
out in the business, but he was subse- 
quently called to larger fields. 


against liability by reason of delay in 
transportation due to strikes is held to 
cover strikes on the lines of any of the 
carrier’s connecting carriers, singly or 
together. 

An answer by a railroad company, in 
an action for delay, alleging that the de- 
lay was caused by a strike upon a con- 
necting line of which the railroad com- 
pany had no control, and that such strike 
suspended all operation and running of 
trains upon such connecting line, was held 
to be a good defense in Southern P. R. 
Co. v. Johnson, 4 Tex. App. Civ. Cas. 
(Willson) 69, 15 S. W. 121. 

There are a number of decisions to 
the effect that while a carrier, after its 
employees strike or cease to work, is 
still bound to forward within a reason- 
able time treight received by it for ship- 
ment, it is relieved from liability for 
delay in the delivery of the freght, where 
the strike is accompanied with violence 
aud intimidation, so as to render it im- 
possible or unsafe to forward the freight. 

The cause of the strike has no bearing 
upon its effect as an excuse for delay in 
transporung goods. 


F. & M. Golf Body to 
Celebrate 10th Year 


SPRING TOURNAMENT JUNE 20 





Shackamaxon Country Club, Westfield, 
N. J., Scene of Event; Additions 
to Officers of Club 





The Spring tournament of the New 
York Fire and Marine Insurance Golf 
Association will be held at Shackamaxon 
Country Club, Westfield, N. J., Friday, 
June 20. The committee in charge of 
arrangements are completing the details 
for playing the tournament and for the 
dinner in the evening. 

This is the tenth anniversary of the 
organization of the association and the 

icers anticipate a large turn out of 
both members and guests. The popu- 
larity of this tournament is seen in the 
increasing number of guests each year. 

The tenth milestone is an occasion 
which the committee want to commem- 
orate with the biggest attendance in the 
history of the association, and to that 
end they urge a prompt response from 
members to their notice announcing the 
tournament together with remittance 
ar annual dues and tournament fees. 

. Leon Lewis, Jr., has been elected 
ae -president of the Association, and 
Austin B. Crehore has been made a 
member of the tournament committee. 

The other officers of the association 
include Harry W. Barley, president ; Ed- 
ward Gallagher, treasurer; W. T. Glen- 
ney, secretary. The tournament com- 
mitte aside from Mr. Crehore, includes 
E. D. La Tourette, Ernest W. Congdon, 
Jr., Warren T. Stewart, John F. Honness 
and Thomas C. Moffatt. 


Thomas F. Compton and D. M. Mil- 
ton, New York City, and M. C. Law, 
Brooklyn, have incorporated the Madi- 
son Agency‘in New York City to con- 
duct an insurance business. 





LOYAL TO FRIENDS, AND 


TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 


Organized 1855 


Statement January 1, 1924 


ASSETS AND LIABILITIES 


Capital ....... *$3,000,000.00 
Reserve Reinsur- 

ance Fund and 

Reserve for all 

other liabilities 8,181,979.10 
Net Surplus... *3,501,619.22 


WE, awsccoel $14,683,598.22 


Policyholders’ Surplus, 
$6,501,619.22 


"As changed April, 1924. 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaughan, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


THE 
GirardF.«M. 


INSURANCE CO. 


of Philadelphia 


Organized 1853 
Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital ........% $1,000,000.00 
Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities.. 


Net Surplus.... 


2,949,854.39 
1,075,257.03 


ce $5,025,111.42 


Policyholders’ Surplus, 
$2,075,257.03 


Total 








Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
John A. Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


MECHANICS 


of Philadelphia 


Organized 1854 


Stat es 





y 1, 1924 
ASSETS AND LIABILITIES 
Peery. $ 600,000.00 


Reserve. Reinsur- 
ance Fund and 
Reserve for all 


other liabilities.. 2,208,445.09 


Net Surplus.... 865,373.90 


pega $3,673,818.99 


Policyholders’ Surplus, 
$1,465,373.90 


Total 














H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
~. A. Hathaway, Secretary 
H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 


Organized 1866 


Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital ........$1,000,000.00 

Reserve _Reinsur- 

ance Fund and 

all other liabili- 

ties 2,938,245 .94 
Net Surplus ....1,819,295.35 





Total .. .$4,757,541.29 


Surplus to Policyholders, 
$1,819,295.35 











LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
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What Lloyd’s Has Done About Jewelers’ Block 


Reports that Lloyd’s would not accept 
any more large contracts for jewelry in- 
surance and that the bottom had fallen 
out of the diamond market were re- 
ceived here last Thursday causing wide- 
spread agitation in insurance and jewelry 
circles. Lloyd’s underwriters have suf- 
fered heavy losses on American private 
policies and jewelry block policies but 
that there is no general curtailment of 
insurance protection offered to the jew- 
elry trade by Lloyd’s is proved by the 
following cablegram received Friday by 
Morris E. Ernst, prominent attorney here 
for large jewelry interests, from one of 
the biggest underwriters at Lloyd’s: 

“Report entirely without foundation. 
No curtailment has been made in trade 
jewelry policies. _ Report evidently orig- 
inated from partial curtailment of some 
unprofitable private jewelry binders.” 

In the opinion of Mr. Ernst the can- 
cellation of a tew private policies which 
have been distinctly unprofitable has led 
these disgruntled persons to spread ru- 
mors that Lloyd’s is shying away from 
American risks. That this is not the 
case, but that jewelry underwriting by 
Lloyd’s is continuing under a certain 
amount of supervision and inspection of 
risks is shown by the following letter 
sent out by Lloyd’s underwriters, of 


London, to their American representa- 
tives: 


Text of Lloyd’s Letter 


“Arrangements have been made be- 
tween the National Jewellers’ Board of 
Trade of New York and Lloyd’s under- 
writers, by which a more definite system 
of enquiry as to the standing of jewel- 
lers who propose to insure, will result. 

“It is considered that the present 
somewhat unsatisfactory position can 
only be altered by close cooperation be- 
tween Lloyd’s underwriters and a cor- 
poration in America. ‘This corporation 
will work in cooperation with the Board 
of Trade and obtain reports from them 
and from all other sources of information 
as to credit. 

“As a result of negotiations the Na- 
tional Jewellers Board of Trade will in- 
corporate a separate Bureau whose pol- 
icy will be to assist underwriters in 
deciding upon any applications for in- 
surance, and will not involve any change 
in or to the insurance brokers at present 
placing insurance with Lloyd’s under- 
writers. 

“On the contrary it is believed that 
this class of business will be extended 
and a resulting reduction in the loss 
experience will gradually cause a reduc- 
tion in the rates and improvement in the 
conditions. 

“The basis upon which the Bureau 
will work will be as follows: 

“(1) Assureds will send in through 
their ordinary brokers, applications for 
insurance for block or other jewelry 
policies. 

“(2) Such applications, if the broker 
wishes the advantage of the scheme, will 
be lodged with the Bureau, and such ap- 
plications will be investigated by the 
Bureau, and if approved will be signed 
and stamped ‘approved by the Jewelry 
Survey Bureau, Inc.’ 

“Risks will be considered from the 
point of view of credit rating and moral 
and physical-hazard, and only risks which 
in the view of the committee of the 
Bureau should be passed as qualifying 
in all these respects will be so approved. 

“(3) All applications will be returned 
to the brokers for presentation to Lloyd’s 
underwriters in London, and _ under- 
writers agree to give a discount of 10% 
to the insured on insurance so effected. 


Further Discount of 5% 


“(4) In addition to this discount the 
Bureau will receive from the American 
brokers placing the risk, or from the in- 
sured, a further discount of 5% to cover 


expenses of surveying; this further 5% 
discount being allowed for by under- 
writers, but such discount to be lim- 
ited to 5% of the premium attaching to 
underwriters who are parties to the 
agreement. 

“(5) In order that a complete record of 
the result of this scheme may be kept 
by the Bureau, underwriters will give 
instructions to any assessors who may be 
appointed for the investigation of claims 
on policies issued under this scheme, or 
if no assessor is appointed, to the brok- 
ers, to communicate to the Bureau 
notice of any claim, and, in cases where 
the original claim amounts to over 
$5,000, the Bureau shall be given an op- 
portunity to investigate and report upon 
any reports submitted to them by such 
assessor or broker before a final report 
is made to underwriters. Brokers will 
be instructed to communicate the final 
settlement to the Bureau in every case. 

“(6) This plan will commence March 
1, 1924, or the nearest possible date 
thereafter, and on or about March 1, 
1927, at latest, a further conference will 
take place between representatives of 
the Bureau and underwriters respective- 
ly to determine what further discount 
off premium, if any, can be made as the 
result of the saving to underwriters ef- 
fected by this scheme. 

“The Bureau will, at least one month 
pefore the date of such meeting, furnish 
full figures showing the result of the 
working during each period of twelve 
months, prior to such meeting. 

“(7) Underwriters to agree that dur- 
ing the operation of this scheme they 
will not give any discounts or refunds 
to jewellers other than those approved 
within the terms thereof. 

“(8) The Bureau shall have the right 
in certain specific cases to approve the 
name of the assured without stamping 
their applications, and in such cases the 
policies may be issued as if the applica- 
tions had been approved and the assured 
will be treated as coming within this 
scheme and will receive the discounts 
above mentioned. 

“The method of accounting will be as 
follows: 


“A broker in U.S. A. will receive from 
his client a check for the full premium, 
less 10% and, according to arrange- 
ments, a further amount of 5% which 
either the broker or the insured direct 
will pay to the Bureau. 

“Brokers will in all cases advise the 
Bureau of the amount of premium. 

“Underwriters will only grant the 
above discounts to policies issued under 
this scheme. 

“In cases where urgent cover is re- 
quired by cable the broker should first 
see the Bureau and notify underwriters 
in their cable whether the application is: 
(a) approved by the Bureau, (b) under 
consideration by the Bureau, or (c) de- 
clined. 

“It should be noted that the pro- 
cedure outlined in this letter must be 
followed, not only on new business, but 
also on renewals. 

“We would add that while underwrit- 
ers have not definitely stated that they 
will decline to consider future proposals 
unless they bear the stamp of the Bu- 
reau, we are confident that preferential 
treatment will be accorded those which 
have been so approved.” 

Comments on Jewelry Market 

The action taken by Lloyd’s followed a 
suggestion offered in London by an un- 
official representative of the jewelry 
trade who advocated a more careful 
selection of the risks that the organiza- 
tion was taking. Reputable jewelers and 
precious stone importers were paying 
high rates and they laid the necessity 
for them at the door of the irresponsible 
jewelers whose claims were frequent 
and high. 

In commenting upon the condition of 
the diamond market one jeweler stated 


was an absolute untruth. “It is better 
now than since before the war. No 
slump is possible under normal condi- 
tions as the market is controlled by the 
DeBeers Syndicate, a British syndicate, 
which controls the output of South 
Africa, from which from 80 to 90% of 
the diamonds come from. Burglary and 
holdup losses have been running high 
since the war but there has been no re- 
cession in prices.” 

Mr. Ernst who is often seen in Al- 
bany in opposition to bills designed to 
curb the activities of Lloyd’s underwrit- 
ers, last Friday categorically denied that 
there was any move ‘on the part of 
Liovd’s to reduce their outstanding lia- 
bility on jewellers block policies. He 


characterized the rumor as nonsense and 
said it might be due to certain Ameri- 
can companies seeking to divert insur- 
ance from Lloyd’s to their own books. 

Lloyd’s is not in any way dropping out 
oi the American market Mr. Ernst said, 
and American policyholders are continu- 
ing right along to pay their premiums on 
the policies in force. The only thing 
which Lloyd’s may be doing, according 
to Mr. Ernst, is to investigate more 
carefully new prospects for jewelry cov- 
erage. The rejection of a few risks on 
grounds of poor quality, either physically 
or morally, would be a good thing for 
Lloyd’s and not in any way a rejection 
of their American offerings. 

(Continued on page 25) 








Lloyd's Jewelers’ Block Policy, as ap- 
proved by Lloyd’s Underwriters’ Fire 
and Non-Marine Association, as sub- 
scribed only to by underwriting members 
of Lloyd's who have complied in all re- 
spects with the requirements of the As- 
surance Companies Act of 1909 as to 
security and otherwise for firms in the 
United States and Canada is as follows: 


Whereas: 

(hereinafter 
called the Assured) ha made to the Un- 
derwriters a written proposal and declara- 
tion dated the day of 
containing particulars and statements 
which yy is hereby agreed are the basis of 
this coutract and are to be .considered as 
incorporated herein and ha paid 

premium or consideration 
to us who have hereunto subscribed our 
numes to insure him or them during the 
period 
from the day of 
To the day of 
both inclusive from loss of or damage to 
the property hereinafter mentioned, 

The property insured is jewellery gold 
or silver ornaments or plate pearls and 
precious stones of any sort of kind what- 
soever and/or other merchandise and ma- 
terials usual to the conduct of the As- 
sured’s business whether the same be the 
property of the said Assured or entrusted 
to him or them on sale or return or on 
approbation or for work to be done there- 
on or for safe custody or for any other 
purpose whatsoever while the same are (save 
us hereinafter provided) in or upon any 
premises or place whatsvever or being car- 
ried or in transit by land or water in the 
United States of North America (excluding 
the Ilawaiian Islands, Alaska, the Philip- 
pines and/or any overseas Possessions) and 
Canada and also whilst being carried or in 
transit by sea between any ports and places 
within the above limits and between the 
above-mentioned countries and HKurope. 

Touching the adventures and perils to the 
property hereby insured which we the As- 
surers are contented to bear and do take 
upon us they are the loss of and/or dam- 
age to the before mentioned property or 
any part thereof arising from any cause 
whatsoever except as hereinafter mentioned, 
viz. :-— 

(1) Loss by theft or dishonesty com- 
mitted by any servant or traveller or mes- 
senger in the exclusive employment of the 
Assured (except when conveying goods to 
the Post) or by any customer or broker 
or broker’s customer in respect of goods 
entrusted to them by the Assured his or 
their servants or agents unless such loss 
arise when the goods are deposited for 
safe custody by the Assured his or their 
servants or agents with such broker or 
customer or broker's customer. 

(2) Loss of and/or damage to the _ be- 
fore mentioned property occasioned by war 
invasion hostilities acts of foreign enemies 
civil war rebellion insurrection riots and 
civil commotions military or usurped pow- 
er or martial law or confiseation by order 
of any Government or publie authority. 

(3) Damage to the propery hereby insured 
which may be sustained whilst the same is 
being actually worked upon and directly 
resulting therefrom. 

And in case of any loss or damage of 
any kind whatsoever it shall be lawful for 
the Assured his or their factors servants 
or assigns to sue labor and travel in and 
about the defence safeguard and recovery 
of the aforesaid subject matter of this 
Insurance or any part thereof without 
prejudice to this Insurance or waiver of 
the Assured’s rights hereunder, 

The Assured shall in the case of loss 
and as a condition precedent to any right 
of indemnification in respect thereof give 
to the Underwriters such information and 
evidence as to the property lost and the 
circumstances of the loss as the Underwrit- 
ers may reasonably require and as may be 
in the Assured’s power. 

If the Assured shall make any claim know- 


that any talk of a slump in the market ing the same to be false or fraudulent as 


. 


Lloyd’s Jewelers’ Block Policy 


regards amount or otherwise this Policy 
shall become void and all claims there- 
under shall be forfeited. 

Now know ye that we the Insurers do 
hereby bind ourselves each for his own 
part and not one for another our heirs 
executors administrators and assigns to 
make good to the said Assured his or their 
executors administrators and assigns all 
such loss or damage not exceeding the 
sum of 
in all as he or they may from time to time 
sustain by or from any of the causes here- 
inbefore mentioned during the said period 
within thirty days after such loss and/or 
damage is proved and that in proportion to 
the several sums by each of us subscribed 
against our respective names, 


Application Blank 


The form for proposal for insurance 
of the Jewellers’ Block Policy as used 
in the United States and Canada, is as 
follows: 


*Note.—In answering questions where av- 
erage umounts are asked for, please’ be 
careful to give such averages and not 
maximum or minimum amounts. In regard 
to question 8, the “average” is to be arrived 
aut by adding together the values at risk 
euch day and dividing the sum _ total of 
sume by the number of days at risk. 

1. (a) Name and address of proposer; also 

style of firm. 

(b) The nature of business. 

(c) Whether wholesale, retail or manu- 
facturing. 

(a) Is there a watchman or caretaker 
on the premises? 

(b) Are the premises fitted with an ap- 
proved burglar alarm or any other 
special former of protection? 

. Is the whole of your stock when in your 

office or showroom kept in safes at night 
and at all times when the premises are 
closed? If not, state value and class 
of stock left outside safes. Give particu- 
lars of safes used. 

What was the average total value of 

your stock during the last 12 month? 

*5>. What was the average value during the 
lust 12 months of other people’s goods 

in your hands? 

i. If fire risk to be included at your own 
premises please state fire rate at those 
premises: 

(1) On building. 
(2) On stock out of safes. 
(3) On stock in safes. 

. What was the average value during last 
12 months out with brokers, cutters and 
customers ? 


*. 


= 


. What was the average value carried out 
of doors by principals or employes (not 
brokers) during the last 12 months: 

(a) In city or town in which assured’s 
factory or office is situated. 

(b) Elsewhere in United States and 
Canada. 

(c) Elsewhere (state countries visited.) 

. Total 


To or from Europe. 
Elsewhere, 
By registered post. 
By express and/or parcels post. 
by steamer or other conveyances. 
By aerial transport. 
Have you been previously insured? If 
so, where and for what amount? 
Have you previously made a_ proposal 
for insurance? And if so with what 


result ? 
Have you ever sustained a loss or 
losses? If so, please give short par- 
ticulars. 


11. Are you insured with the Jewellers’ 
Safety Fund? If so, to what extent, 
and are insurances still to be kept in 
force? 

Signing this form does not bind the pro- 
poser to complete the insurance, but it is 
agreed that this form shall be the basis 
of the contract should a policy be issued. 

Signature of Proposer 


scence eee ee eeseeeeeee 








Page 18 

















— = . 
Sao 7 TE EASTERN = 


Tats UNDERWRITER 


———— 











May 2, 1924 








RDINARY fire insurance will make 

good the property loss; but months 
may pass before the store can be re- 
opened. 


Expenses go right on piling up—rent, 
interests, necessary salary expenses. 
Fire in a few minutes has turned a profit- 
able business into a loss. 


increase their Specialty Line business. 








Use and Occupancy Insurance 


Use and Occupancy Insurance would 
have completed the merchant’s protection 
against fire. Not only does it pay the 
necessary expenses, but the normal profits 
as well. 

Our agents, realizing that their obliga- 
tion to their business demands a more 
complete protection for their clients, sell 
Use and Occupancy Insurance. 


An agent of this Company is entitled to know what we are ready to do for them to 


A distinctive service is being offered 


all our agents. Speak to our field representative about it! 


UNION 


ASSURANCE SOCIETY, LTD. 





NEW YORK CHICAGO 


SAN FRANCISCO ATLANTA 
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Liverpool Marine Side of Case INSURANCE CO., LTD., 


Why It Took Position That Award of Umpire and 
Arbitrators Had No Legal Value 


A very brief review of the Bankers 
& Shippers versus the Liverpool Marine 
situation as seen by Edgar M. Leventritt, 
of Cook, Nathan & Lehman indicates 
the following features. 

Mr, Leventritt called four of the most 
distinguished counsel in the city to 
testify relative to the contention of the 
Liverpool Marine that the award of 
the arbitrators and umpire in the case 
was without legal value. 

At the time these two parties con- 
tracted, such a provision as was here 
invoked (namely, to arbitrate all differ- 
ences thereafter arising), was within the 
inhibition of the New York cases—In- 
surance Company v. Nash, 111, N. Y. 
_ 310 and Finucane Co. v. Board of Educa- 
tion, 190 N. Y. 76. Thereafter, in April, 
1920, the arbitration law was enacted 
by the legislature of the State of New 
York. The New York Court of Ap- 
peals held (matter of Berkovitz 230 N 
Y. 261), that the statute applied to pro- 
visions to arbitrate made prior to the 
statute, but which had not yet been 
taken to the courts. 

Brandeis’ Opinion 

In Red Cross Line v. Atlantic Fruit 
Company, decided by the United States 
Supreme Court, February 18, 1924, on an 
appeal from the New York Court of 
Appeals, Justice Brandeis, delivering the 
opinion construing the New York Ar- 
bitration Law, stated: “The purpose of 
the statute was to make specific per- 
formance compellable.” In other words, 
before the Arbitration Law was enacted 
arbitration could not be compelled. 
After the law was enacted it could— 
always provided that the provision to 
arbitrate is within the scope of the ar- 
bitration law, and the requirements of 
that law are observed. 

An interesting case which indicates 
that by no means all so-called arbitra- 
tion agreements come within the ar- 
bitration law is in re. Fletcher (237 N. 
Y. 440), an opinion by Judge Lehman, 
writing for the New York Court of Ap- 
peals. However, to compel arbitration 
one must proceed in conformity with 
the arbitration statute. Where one 
party refuses to proceed, the other, if he 
desires the remedy of arbitration, should 
make application to the Supreme Court 
for an order directing the other party 
to proceed to arbitration in accordance 
with the provisions of the agreement. 
Such an application must be served in 
like manner as a summons. 

The Bankers & Shippers Case 


In the case of Bankers & Shippers 
Insurance Company v. Liverpool Marine 
Insurance Company the latter company 
at no time did business in New York 
or had offices or officers in this state. 
When it declined to proceed to arbitra- 
tion in New York the Bankers & Ship- 
pers, without application to any court, 
proceeded without it before arbitrators 
named by the Bankers & Shippers and 
an umpire, selected by the arbitrators. 
Upon obtaining an award from such 
arbitrators and umpire, the Bankers & 
Shippers found itself unable to proceed 
thereon in the state of New York and 
accordingly brought suit in England to 
collect the amount of the award. As 
the award was obtained in New York 


State the question which will arise at 
the outset of the trial in the English 
court is whether or not the award would 
be enforceable under the laws of New 
York State. Claiming that the award 
would be in all respects valid and en- 
foreable if jurisdiction could be obtained 
in New York State, the plaintiff called 
as their experts in law Julius Henry 


Cohen, Moses Grossman, John A 
Hogan, former judge of the Court of 
Appeals, New York State, and George 


L. Ingraham, former presiding judge of 
the Appellate Division of the Supreme 





Notables Testify 


In Insurance Case 


One of the last acts of Harlan 
F. Stone before retiring from pri- 
vate practice to become Attorney 
General of the United States was 
in the case of the Bankers & Ship- 
pers v. Liverpool Marine & Gen- 
eral which proceeding is described 
hereaiter. He testified as an ex- 
pert relative to the arbitration law 
ot New York, The experts called 
by Edgar M. Leventritt, of coun- 
sel for the Liverpool Marine, were 
these: 

Harlan I. Stone. 

George W. Wickersham, former 
attorney general, 

Samuel Greenbaum, former Su- 
preme Court Justice, 

Paul D. Cravath, international 
lawyer. 

‘The experts called by the Bank- 
ers & Shippers counsel, Wendell 
P. Barker, follow: 

Julius Henry Cohen, author of 
the arbitration law. 

Moses Grossman, head of Ar- 
bitration Society of New York, 

George L. Ingraham, former pre- 
siding judge ot Appellate Division, 

John W. Hogan, former judge 
Court of Appeals, New York. 

The Arbitrators were Hendon 
Chubb, Chubb & Son; William D, 
Winter, vice-presidént of the At- 
lantic Mutual; and the umpire was 
Hi. K. Fowler, former United 
States manager of Thames & 
Mersey, and now Lloyd’s agent in 
New York. 











Court. The defendant in turn called 
Harlan EF. Stone, George W. Wicker- 
sham, former attorney general; Samuel 
Greenbaum, former Supreme Court Jus- 
tice; and Paul D. Cravath, international 
lawyer, who testified in effect that the 
award was a nullity and of no value. 
Judge Greenbaum had written many 
opinions under the new arbitration law. 

This testimony and that of others was 
given before the British Consulate and 
the record was recently transmitted to 
the English court. 


GOING TO IRELAND 
Miss Katherine Quilty, secretary to 
Auditor Charles E. Swan of the “Amer- 
ica Fore” group of companies, has 
sailed for Newcastle, Ireland, to visit 
her family. Miss Quilty will be gone 
about two months, 








Assets $9,178,568.64 


45 John Street 





SCOTTISH UNION & NATIONAL 
INSURANCE COMPANY 


United States Main Office: Hartford, Conn. 
J. H. Vreeland, Manager 


A Nine Million Dollar Company, Fifty Per Cent of Whose Assets Will 
Cover All Liabilities 


John G. Hilliard, Inc., Agent 


wate 


Net Surplus $4,731,038.38 








New York City | 








FRANK B. MARTIN, Asst. Manager. 
Assets, $3,008,963.36 





THE YORKSHIRE © 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION INSURANCE 


U. S. BRANCH, 80 Maiden Lane, New York 
FRANK & DUBOIS, United States Managers. 


Liabilities, $1,625,165,.05 Surplus, $1,383,778.31 
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YORK, ENGLAND 
Established 1824 


ERNEST B. BOYD, Underwriting Mgr. 
WALLACE KELLY, Branch Secretary. 








Are Arbitration Agreements Enforceable? 
(Continued from page 1) 


son who relies on an arbitration agree- 
ment and finding the other party to the 
agreement refusing to go ahead, the ag- 
grieved party can file a petition and serve 
it on the other side and make the re- 
spondent come before the Supreme 
Court of New York and show cause 
why it should not be compelled to pro- 
ceed with arbitration; and, on that peti- 
tion, if the court found that there was 
an agreement and it was in writing and 
either was in default of the proceeding, 
the court would enter an order, directing 
the defendant to proceed with carrying 
out the agreement. In other words, en- 
ter an order of specific performance, 
which prior to the enactment of the law 
had always been denied. The petition, 
however, is required to be served in the 
same manner as personal service sum- 
mons, which means that in order to get 
such an order the complaining party 
would have to get personal jurisdiction 
over the opposing party. 


Reinsurance Treaty Basis of Dispute 

In the case of the Bankers & Ship- 
pers versus the Liverpool Marine & Gen- 
eral there was a reinsurance treaty con- 
taining an arbitration clause which pro- 
vided for arbitration in the city of New 
York of any matters in dispute between 
the parties. 

An issue coming up between the Bank- 
ers & Shippers and the Liverpool Marine 
& General, which could not be settled 
by correspondence or in any other way, 
the Bankers & Shippers demanded arbi- 
tration and named its arbitrator, The 
agreement provided in the event of de- 
mand for arbitration the respondent had 
thirty days in which to appoint its arbi- 
trator, and failing to do so the demand- 
ing party would have the right to ap- 
point the second arbitrator from among 
a special class, the two arbitrators then 
to name an umpire. The Liverpool 
Marine & General failing to appoint its 
arbitrator in the thirty days the Bankers 
& Shippers appointed the second arbi- 
trator. Notice of the appointments was 
given to the Liverpool Marine & Gen- 
eral. 

Then before the two arbitrators met 
to appoint an umpire the Liverpool 
Marine & General by cable repudiated 
the proceeding; denied the authority of 
the arbitrators and umpire, if appointed, 
and refused to participate in the proceed- 
ings, if held. The two arbitrators, 
Messrs. Chubb and Winter, went ahead 
and appointed an umpire. The Liver- 
pool Marine was notified and invited to 
participate. It maintained its position, 
refusing to participate. 

Thereupon, the two arbitrators went 
ahead and appointed an umpire, Mr. 


Fowler, They proceeded to take the 
proofs and evidences offered by the 
Bankers & Shippers, and finally rendered 
an unanimous award in favor of the 
Bankers & Shippers, of approximately 
half a million dollars. 


Goes To English Courts 


Believing that there should be a show- 
down relative to the validity of such 
awards or, in brief, the enforceability of 
the arbitration law whether the agree- 
ment is made with a company admitted 
to New York State or not, the Bankers 
& Shippers brought suit against the 
Liverpool Marine & General in England 
to enforce the award, setting forth that 
on account of the absence of the Liver- 
pool Marine & General in New York 
State the Bankers & Shippers was un- 
able to avail itself of the remedy set 
forth in the arbitration law itself, viz: 
the right to bring the Liverpool Marine 
& General into a New York State court 
to compel it to proceed. The arbitration 
law, as has been said, providing that such 
a petition must be served as in the case 
of a personal summons. 

Therefore, the Bankers & Shippers 
had two courses open to it: 1, to proceed 
with the arbitration in New York in 
strict accordance with the contract even 
with the Liverpool Marine & General 
unrepresented and not participating, tak- 
ing its chance of prevailing ufon an Eng- 
lish court to enforce the award upon 
the ground that the contract being 
executed in New York renders such an 
arbitration proceeding and consequent 
award valid; or, 2, as a second alter- 
native, accepting the Liverpool Marine 
& General’s repudiation, disregarding the 
arbitration clause and suing the Liver- 
pool Marine at common law in England. 
The latter course would have been 
burdensome to the Bankers & Shippers 
since it would have necessitated trans- 
porting all books and records to Eng- 
land. 

What the Bankers & Shippers decided 
to do was this: to ask the English courts 
to construe and interpret the arbitration 
law in a respect never yet presented to 
the courts of this state. 

In brief, the foreign courts will be 
asked to enforce the award. 


FAILURE TO ANSWER QUESTION 


That an insurer cannot assume that 
the insured property is free from encum- 
brances merely because the owner fails 
to answer the questions relating to en- 
cumbrances in the application is held in 
the Tennessee case of Hughes y. Mil- 
lers’ Mut. F. Ins. Co. 246 S. W. 23, to 
which is appended, in 28 A.L.R, 797, a 
note on the effect on insurance of mere 
failure to disclose an encumbrance on 
the property—‘“Case and Comment.” 





CHAS. H. POST, U. 8S. Mgr. 





Caledonian Insurance Co. of Scotland 


FOUNDED 1005 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
555 Asylum Street, Hartford, Conn. 
R. C. CHRISTOPHER, Asst: U. S. Mgr. 
NEW YORK CITY OFFICE 
1 Liberty Street, New York 
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Arbitration Settles 
Many Disputes Here 


CLAUSES CALLED IRREVOCABLE 





Review of Situation by New York 
Chamber of Commerce; The Law 
of 1920 





Commercial arbitration in New York 


State is anything but new. It has had 
the attention of the New York Chamber 
of Commerce for more than a century 
and in 1874 a law was passed creating a 
court of arbitration in connection with 
the Chamber of Commerce, under that 
law the Governor appointing an arbitra- 
tor. However, it did not work satis- 
factorily and in 1920 the weak spots were 
strengthened in a new law, the author 
of which is Julius Henry Cohen, New 
York lawyer. 

The New York Chamber has a com- 
mittee on arbitration, the chairman of 
which is Charles L. Bernheimer. One of 
the members of the committee is an in- 


‘ surance man—Charles D. Hilles, manager 


of the Employers Liability. The New 
York Chamber of Commerce describes 
the situation leading up to the passage of 
the 1920 legislation and the results un- 
der the present situation as follows: 
“As time went on, the Chamber’s Com- 
mittee found that there were certain in- 
justices involved in the practice of ar- 
bitration in this country as compared 
with that of other countries—notably 
Great Britain. In the latter country the 
courts had decided, many years ago, that, 
in a contract, an agreement or clause to 
submit any differences to arbitration was 
irrevocable. In this country the courts 
held that even though such a clause in 
the contract had been agreed to, either 
party to the dispute might refuse to ar- 
bitrate if he so elected, the theory being 
that under the law every man is en- 
titled to his ‘day in court.’ Believing 
that this did not work creditably to the 
merchants of this country, on the ground 
that if a man is competent to enter into 
a contract whereby he agrees to fulfill 
certain requirements, he is also able to 
determine whether or not he is willing 
to submit to arbitration, the Chamber 
undertook to have the laws changed in 
the State of New York, making such 
clauses in contracts irrevocable. After 
a campaign lasting seven years, the legis- 
lature of the State of New York in 1920 
passed a law making arbitration clauses 
in contracts irrevocable. This law has 
since been sustained by the higher courts 
of the state. The Chamber’s committee 
has, for many years, been in communica- 
tion with Governors, members of legisla- 
tures and commercial bodies in other 
states of the Union, urging that a similar 
law be passed. Steps have also been 
taken to try to secure the passage of a 
Federal law similar to the law of 1920 
passed by the State of New York. 


Results 


“The present system of arbitration as 
conducted by the Chamber has met with 
the most gratifying results. While a 
large and increasing number of formal 
arbitrations are held, the vast majority 
of the cases coming before the Chamber 
are settled before the formal arbitration 
is called. This is due to the careful and 
painstaking work done by the chairman 
and members of the Chamber’s Com- 
mittee on Arbitration in bringing the 
parties together to learn the facts be- 
fore proceeding to arbitrate. In the ma- 
jority of cases, as stated above, when 
the parties tothe dispute have reached 
the point where they will sit around the 
table with a disinterested third party and 
discuss the case, they agree then and 
there to a settlement. 


Not Confined to Members of Chamber 


_ The Chamber’s system is not limited to 
its members nor confined to persons or 
firms resident in New York. As a mat- 
ter of fact, a number of cases have been 
held in which one of the parties has been 
a citizen or resident of a foreign land, 
and in several cases a foreign govern- 
ment has been officially represented as 
one of the parties to a dispute. Thus 


far in all the experience of the Chamber, 
no loser has refused to pay the award or 
decision rendered, and it has, therefore, 
never been necessary to have put into 
effect the law making arbitration awards, 
when filed in the Supreme Court of the 
State, enforceable by such courts. 
Co-operation of the Bar 

“In all the recent work of the Cham- 
ber’s Committee on Arbitration, they 
have had the hearty co-operation and 
assistance of the legal profession gen- 
erally, and especially of the Bar Asso- 
ciation of the State of New York. The 
latter association appointed a committee 
to work jointly with the Chamber’s Com- 
mittee on Arbitration in the preparation 
of a pamphlet entitled Rules for the Pre- 
vention of Unnecessary Litigation. This 
pamphlet has had wide circulation, and 
is regarded as helpful to business men, 
and to individuals generally, in pointing 
out mistakes to be avoided, and in giving 
advice as to proper procedure in the 
making of contracts and other legal in- 
struments.” 
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The progress of the 


MERCANTILE 


is due to the Loyalty, Energy and Progressiveness of Its Agents, 
who have merited success. 


THE MERCANTILE INSURANCE COMPANY OF AMERICA 
76 WILLIAM STREET, NEW YORK 





(New Agency Aids—Posters, Folders, Envelope Fillers, etc., 
constantly in preparation.) 


FIRE and ALL kindred lines—World-Wide Cover—Thorough Cooperation. 
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The 1849 Man on Reparations : 
: S 
Mic 
inte 
N perusing the public journals I am : ing 
not a little impressed with the really : a 
remarkable resemblance between the . 
p Dawes Committee Reparation Plan and a ee 
i Zz Glens Falls Fire Insurance Policy. li -- 
1 “Zs ; & You look incredulous, I see. You question \ | ns 
i] ZENS —and not unreasonably—whether I can es 
| i 3 oI 3 be entirely serious in assuming similarity = 
‘| | om between subjects apparently so unlike. - of 
ON Sy YY Yen Ah, my friends, surface indications are re 
ber Z | not trustworthy guides, as is proved as 
Co —— sa SIZe by the following comparisons of a 
; 224 aie spittin a ananannetions fundamentals— bi 
In 


The Dawes Plan will do A Glens Falls Policy will do my 


these things for Nations these things for Individuals wi 
Guarantee Indemnity Guarantee Indemnity a 
Stabilize Credit Stabilize Credit ) - 
Restore Property Restore Property : 
Promote Prosperity Promote Prosperity pe 
Establish Peace Establish Peace (of mind) a 
| ia 

T is perhaps equally impressive to consider that the promulgation of the : es 
Dawes Committee Plan reveals that it has sciertifically established a sys- of 

tem by which the natiors can successfully pay their losses, just as insurance : . 
companies have scientifically worked out adequate premium rates which guar- = 
antee the payment of theirs. . 

I am also exceedingly interested to observe that the nations involved in the i. 
Reparations Agreemert did rot accept it until they were well saticfed that its pe 


terms and conditions could—-and would—be met. 


° . . . ho . . at 
This strengthens my oft-repeated conviction that individuals buying insurance 
protection should be fully as sure of their policy contracts. 4 


“OLD and TRIED” g Lon Uy en 


INSURANCE “ COMPANY 
GLENS FALLS, N. Y. 


F. M. SMALLEY, F. L. COWLES, H. W. KNIGHT, J. A. MAVON, Secretaries 
R. C. CARTER, Treasurer 








E. W. WEST, President H. N. DICKINSON, Vice-President 
R. S. BUDDY, C. R. WHITEHEAD, Assistant Secretaries 
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Bureau Attempts To 
Halt Separation 


SEEKS TO ENJOIN THE UNION 





Case Pending Before Illinois Court; 
Rumors that Separation May Lead 
To Ousting of Mutuals 





Separation of mixed agencies in the 
Middle-West took two turns of singular 
interest this week, both of them stress- 
ing the importance and vastness of this 
issue. While the clearing of agencies 
of either Union or Bureau companies, 
at the insistence of the Union, has been 
progressing for many weeks without 
strenuous opposition, the Bureau has 
finally moved to stop, if possible, the 
program of the Union. 

Application for an injunction by the 
Western Bureau was made early this 
week before Judge Foell of the Superior 
Court of Illinois to restrain the Union 
companies in the Johnson agency at 
Sycamore, Ill., from forcing separatiop 
because of the presence in the agency 
of Bureau companies. Pending a hear- 
ing of the case the Union has decided not 
to proceed with separation. 

The Agricultural, Boston, Northwest- 
ern National, Security of New Haven 
and the Milwaukee Mechanics are the 
Bureau companies seeking the injunction. 
The Union companies in the Johnson 
agency include the Fireman’s Fund, 
Great American, Phoenix of Hartford, 
Queen, Springfield, and Westchester. 
In the application to the court the Bu- 
reau companies say that enforced sepa- 
ration is causing great loss to themselves 
because of the disruption of long-stand- 
ing connections. The contention is that 
it is not in the best public interests to 
compel separation by threatening to 
withdraw Union companies unless 
agencies resign their Bureau connec- 
tions. The Bureau says that it will bring 
other suits to restrain the Union from 
going through with its separation pro- 
gram. 

The second development is the rumor 
that stock companies may in the near 
future take a stand with reference to 
the mixing of stock and mutual and re- 
ciprocal companies in the same agency. 
Such mixed agencies are common to- 
day both in the East and West and many 
stock company underwriters believe that 
their interests cannot be well taken care 
of when cut rate companies are com- 
peting for business i in the same agencies 
that represent stock insurers. It is said 
that agents, in some cases, try to sell 
stock coverage, but when met with the 
argument that costs are too high, sub- 
stitute mutual policies without really 
trying to justify the higher cost of stock 
Insurance and thus selling the stock 
policies. 

Eventually there probably will be a 
showdown on the separation of stock 
and mutual companies. In the past these 
mixed agencies have been tolerated be- 
cause the two kinds of companies wrote 
different classes of risks and also be- 
cause, as in New England, the local 
mutual was a fixed institution of many 
years standing and every qualified agent 
had several such mutuals in his office. 
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INTERESTING PROGRAM 








Alabama Agents to Hear Six Minute 
Talks On Subjects of Current In- 
terest to Locals 

The Alabama Association of Insur- 
ance Agents is a live one and generally 
has interesting subjects for discussion. 
At its twenty-eighth annual convention 
on May 8 and 9 in Mobile, the speakers 
and the topics follow: 

Six minute speeches on each of the 
following: How I made rain insurance 
a paying line in my office; how I have 
met the competition of casualty mutuals 
and reciprocals; how to keep automobile 
clubs out of the insurance business; the 
kinds of agency advertising that I have 
found to be a good investment ; how we 
secured the establishment of an insur- 
ance department in our Chamber of 
Commerce ; how I developed the so- 
called “Sidelines” in my agency; how to 
meet the competition of fire mutuals on 
sprinklered risks; how to keep a local 
board active and ‘alive to the best inter- 
ests of its members; how co-operative 
agency advertising can be made to pay; 
how I avoid accepting notes in payment 
of premiums under the department’s 
credit ruling. 

C. M. Cartwright, managing editor of 
“The National Underwriter,” will speak 
on “Looking at the Game From the Side 
Lines;” and Edson S. Lott, president, 
United States Casualty, on “The Insur- 
ance Agent, and the Premium Collector.” 


G. W. SPITZMILLER DEAD 


George W. Spitzmiller, of Deuel, 
Lapey & Co., general agents at Buffalo, 
died recently on board a steamer while 
bound for China, according to cable 
advices received in Buffalo this week. 
He entered the insurance business more 
than ten years ago, when he bought a 
controlling, interest in the agency, be- 
coming vice-president and treasurer. 
Mr. Spitzmiller is survived by his widow, 
two daughters, and a son who is in the 
agency. 








However, as companies in the West and 
Southeast are heading for the separa- 
tion of stock insurers paying different 
rates of commission it is also most likely 
that the issue will be pushed to the 
point of separating companies charging 
different rates of premium. 





SKINNER SUCCEEDS DRAKE 





New York Lawyer, Former Bank Super- 
intendent, B Cc 1 For 
Insurance Department 

George I. Skinner has been appointed 
counsel of the New York Insurance De- 
partment to succeed Hervey J. Drake 
who resigned recently. Mr. Skinner is 
a lawyer of the highest ability and has 
had many years of service in connec- 
tion with state government work. He 
entered the banking department of the 
state in 1897 and was appointed by Gov- 
ernor Whitman superintendent of banks 
on July 1, 1917. At the end of his term 
of office in 1920 he entered private law 
practice in New York with the firm of 
Jonas & Neuberger, resigning his active 
connections there to join the insurance 
department. 





NEW YORK AGENTS TO MEET 





Annual Convention in Syracuse on June 
4-5; Syracuse Club Will Act 
as Hosts 

The New York State Association of 
Insurance Agents will hold its annual 
convention at the Hotel Onondaga, Syra- 
cuse, N. Y., Wednesday and Thursday, 
June 4 and 5. 

The program will include 
widely-known insurance men. President 
Frank L. Gardner of Poughkeepsie is 
arranging the program. 

The Insurance Agents Club of Syra 
cuse will act as host and President War 
ren E. Day and Chairman W. J. Farber 


are planning an elaborate entertainment. 


several 


DISCUSSES LLOYD’S 

The Minnesota Insurance Depart 
ment’s bulletin has this to say relative 
to some Lloyd’s losses in that state: 

“This department has recently re- 
ceived several complaints from citizens 
of this state, alleging that they have 
been unable to collect for losses sus 
tained and covered by policies in the 
London Lloyds. London Lloyds are not 
licensed in this state and we have no 
knowledge of theirs being licensed in 
any other state in the Union. Therefore, 
we have no jurisdiction over them and 
can be of very little assistance to the in 
surer in case London Lloyds refuses to 
effect a settlement. Why insure in a 
company that may necessitate your 
bringing suit in a London court should 
you [ag . 


Fatal Accident When 
Car Skids Off Road 


SPECIAL J. H. ERMOLD’ KILLED 





John E. Smith, Who Had Just Resigned 
From Great American Has 
Narrow Escape 





John H. Ermold, special agent of the 
Great American and affiliated Com- 
panies, was fatally injured in an auto- 


mobile accident on the way to Hagers- 
town, Md., on Monday and died in the 
Washington County Hospital in that city 
five hours later. The accident occurred 
on a down grade of the turnpike eight 
miles from Hagerstown, the car being 
driven by John E. Smith who was state 
agent of the Great American for Dela- 
ware, Maryland, and the District of Col- 
umbia. 

The roadway was wet and Mr. Smith 
turned out to pass an automobile parked 
on the roadside. His car skidded, rolled 
down an embankment and both passen- 


gers were pinned underneath. By a 
strange twist of fate Mr. Smith escaped 
with a few bruises. 


Mr. Ermold was thirty-eight years old, 
was held in esteem by the entire insur- 
ance fraternity of Washington and the 
District of Columbia. He had been with 
the Great American since 1920 and be- 
fore that was stamp clerk in Baltimore. 

Mr. Smith, who at one time was man- 
aging underwriter of the old First Na- 
tional of Washington, had direction of 
important territory for the Great Amer- 


ican at the home office and was then 
sent out in the field. He recently re- 
signed, the resignation to take effect 
May 1 and the Great American had al- 
ready sent out an announcement that 
Harry G. Spaulding, who sometime ago 


had been brought into the home office to 


take charge of six southeastern states, 
had been appointed to succeed Mr. 
Smith, returning to his old territory. 


THE GLENS | FALLS ADS 
Company Says ‘That Fraternity Has 
Shared Generally In Benefits They 
Have Given 

In discussing its page advertising ¢ cam- 
paign, the Gle ns Falls says in the current 
issue of the “Glens Falls Now and 
Then” 

“About two years ago the Glens Falls 


entered upon an advertising campaign 
along unusual lines. While not for- 
getting the company, the business of in- 


surance has been advertised so that, in 
an appreciable sense, underwriting and 


underwriters shared in whatever bene- 
fit the publicity afforded. 
“These advertisements have been at 


tractively illustrated and in most respects 


are a departure from the heretofore 
form of company advertising and have 
received the high compliment of imita- 
tion. 


“This campaign ought to prove helpful 
to the company’s representatives in 
making the Glens Falls more widely 
and familiarly known, supplementing, in 
this respect, the influence of its seventy- 
five years’ progressive history.” 

Tucker & Turnbull, of White Plains, 
have been incorporated to carry on an 
insurance brokerage and agency busi- 
ness. The shareholders include Clinton 
K. Tucker, EF. Carlton Turnbull and 
Frank N. Smith, all of White Plains. 
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Cash Capital $500,000.00 New Haven, Conn. 
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Rain Insurance Rules 
Were Revised May 1 


CLEARLY DEFINE PROCEDURE 


Commissions to Ageats Fixed at 12'4%; 
Brokerage Not to Exceed 10%; 
Other Rules 


Definite rules governing the procedure 


of rain insurance coverage have been 


adopted by the Rain Insurance Associa 


tion to be effective on May 1 and for 
all business written thereafter. The new 
rules clearly define the methods for se 
curing rain insurance and the action to 


be followed after policies are written. 
As rain insurance is really in its infancy 
companies have differed in their ways of 
these new 


handling the business and 


rules have been chosen on the basis of 


underwriting experience as the most 
likely to bring uniform improvement in 
this new but rapidly expanding form oi 
underwriting. The new rules tollow: 

1. Application for insurance against 
loss by rainfall should be submitted to 
the company well in advance of the date 
on which insurance is desired. 

2. All business should be submitted on 
application blank furnished for such pur 
pose, with full information as .ed for. 

3. No application for insurance on a 
mercantile business will be accepted un 
less submitted to company not less than 
fifteen (15) days prior to the date in 
surance applied for would take effect, 
but no mercantile business will be ac 
cepted unless submitted with full in 
formation asked for on mercantile ap 
plication blank signed by the insured. 

4. No other hazards will be assumed 
in connection with rain, except snow, 
sleet or hail, which, when measured as 
rainfall, may be included without addi 
tional rate. 

5. No insurance shall be effected with 
out company’s approval, and no binder 
shall be issued without special authority 
Irom company. 

6. No business will be accepted unless 
net amount of premium due company. 1s 
remitted with application 

7. The term of all business written, 
except under abandonment forms, shall 
commence and end on the even hour. 

8. No policy will be issued for less 
than a three-consecutive-hour period. 

9. The amount of insurance granted 
should not exceed the amount of insur 
ance permitted according to form = of 
policy under which insurance is desired. 

10. No policy shall be = altered or 
changed in any particular without spe 
cial authority trom company. 

11. No credit should be allowed the in 
sured. Premium should be collected on 
receipt of application, and no return 
premium will be allowed agent on ac 
count of non-collection of premium. 

12. No insured shall be allowed to 
share either directly or indirectly in 
agent's or broxser’s commission. 

13. The total commission to agents, in- 
cluding brokerage, if any, shall be 12% 
per cent. and the brokerage shall not 
exceed 10 per cent. 

14. Where form of policy provides that 


insurance is based upon a_ stipulated 
amount of rainfall, agent shall instruct 
the insured to make definite arrange- 


ments with observer named in the policy 
to ascertain the measure of rainfall 
during the period of time covered at the 
exact location of the rain gauge stated 
n the policy. 

15. All must be reported 
promptly on loss report blank furnished 
for such purpose, and no loss shall be 
adjusted without specific” instructions 
from company. 


losses 


MUNKENBECK GETS ANOTHER 


\. H. Munkenbeck, 163 Remsen 
street, Brooklyn, has been appointed 
agent of the Employers’ Fire of Boston 
for Brooklyn and Long Island suburban 
territory. The agency also represents 
six other companies for fire and automo- 
bile insurance, 


U. & O. TALK IN NUTSHELL 
Glens Falls Peovties Effective and Short 
Argument For Agents to Give 
Clients 

The Glens Falls gives the following 
little Use and Occupancy argument: 

Use and occupancy insurance is sold by 
the same general methods and under the 
same conditions as any other form of 
insurance. It is simply indemnity for 
the loss of profit because of the forced 
idleness or interruption of normal busi- 
ness condition resulting from any of the 
causes named in the policy. 

An agent who makes himself fairly 
familiar with this sort of insurance will 
be full of convincing arguments. Let 
us Imagine an agent in the process of 
presenting them. 

“Mr. Brown,” he will say, “you should 
carry use and occupancy insurance on 
your business.” 

“Mr. Agent, I 


can’t see it. I already 


am amply protected by my fire insurance 
policies.” 

“No, Mr. Brown, you are only partly 
protected. In case of fire, you will be 
provided with funds to reconstruct, but 
this will not by any means cover your 
loss. Don't overlook the fact that 
your plant may be idle for months. 
During that time your profits will fall 
off or cease altogether; but there are 
certain fixed expenses which are likely 
not to cease; such expenses as salaries, 
taxes, wages of employees under con- 
tract, and interest on mortgages. These 
charges go on during the process of 
reconstruction and will represent, with- 
out this kind of insurance, a loss that 
never can be made up. Likewise divi- 
dends might be cut off during ths 
period. Would this cause dissatisfaction 
among your stockholders? Judge for 
yourself. You have done well to insure 
your property, but would it not be wise 
also to insure your business—in other 








words, to provide for the prospective 
profits which should be earned by that 
property and for the payment of the ex- 
penses which are bound to continue 
while the property is being restored to 
operating condition?” 

Use and occupancy insurance is needed 
by almost every business concern, irre- 
spective of its size. 


NEW INSURANCE BUILDING 

Contract was let this week for the 
erection of a new office building for 

KX. English, manager at Richmond, 
Va., for the Boston and other com- 
panies. The building will be erected at 
a cost of $18,000 and will be located on 
North Avenue in what is known as North 
Richmond. It will be the first office 
building to be erected in that section 
which has heretofore been principally 
a residential district. Mr. English is 
now located in rented quarters at 417 
Kast Franklin Street. 
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Investments of Tokio 

In the United States 
SECURITIES FIVE MILLIONS 
More Than $2,320,000 in American 


overnment Bonds; Company’s 
U. S. Assets Are $6,054,621 





fhe Eastern Underwriter prints on 
ths page ar interesting tabulation of 
the securities which the Tokio Marine 
& Fire owns in this country. This dis- 
closes that the United States branch of 
the company has United States Govern- 
inent bonds of more than $2,300,000 mar- 
UNITED STATES GOVERNMENT BONDS Market Value 
ae ae $ 215,600.00 


« “4 ee 





OTHER GOVERNMENT AND MUNICIPAL BONDS 
New York City Corporate Stock Bonds.. 






























213:760.00 
— « « « " ¥ 
Columbus, Ohio City Bonds......... 41.000. 
Imperial Japanese Gov. Sterling Loan Bon 33.960. 
vs 200/260 
Jumii 
Aluminum Company of America Bonds 20,400. 
American 8: * Rebuing Co., serve 25,250 
American Tel. & Tel. Co., Gold Deb. Bonds..... 99,000 
Arcane Tonics a hanes hy Con Gold Bonde ‘tos Beo70 
hy e e A . 
ry Coast Live R.R. Co. Louisville & Nash. Coll. Gol pls 
952 28,700 
B pee 30 
B ; ; H 
Canadian Northern Ry. Co. Bonds. ...... 11104 
Canadian Pacific Ry. Go.. Cone. Deb. Stock 771.17"... 1048 
C Burlington & Quincy R.R. Co., Genl. Mtge. Bonds.1958 
‘hicago, Milwaukee & Bt. Paul Ry. Co., Gold Bonds... ... 1934 
ce meee O ( ihe ectaaes 
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Chicago & Northwesteru Ry. Co., Gold Notes. .. 987 
bo bss - oS | Fee.. 987 ae 
« « “ e* « € 935 (2 
“ « “4 « 987 1 
Co., Gold Bonds 933 
Duluth & Iron Range R.R. Co., Bonds 937 8 
General M Bldg, Corp., Bonds -1037 
No . Co. Bonds «1952 
Gell Pu Corporat ge. Gok Ly -.1937 28 
\° , Firet ” “peese . 1028 
Minois Gentral R.R. Co., "Retunding Bonda + 1955 
bp b “  * " Gold Bonds... .. 1935 26 
S bd “ Equip. Trust Cert 1928 
“ « - =. 8 "1931 
Lake Shore & Michigan So. Ry. Co., Gold Bonds 1928 
oe se ‘“ “1907 
I 


Louisville & Nashville R.R. Co., Gold Bonds. . 
Mipnespolis, &. Paul & Saulte Ste. Marie Ry. 


SSEUEESE SEESSEREEEIEESESEERESEIES: 














21 .00 

8, 500.00 

26, 00 

* Philolelphi Norfolk RR Stock T 025000 

orfolk R.R. Stoc! 20,250.00 

oe Ref. Mtge. Bonds 53,025.00 

2,000.00 

Ry. 10, 500.00 

race 0 68 

000. 

poate 3 one i ol P 2,750.00 

npsylval -R. Co. onds .... 45,600.00 
St. Paul, Minneapolis & Manitoba Ry. 

Gold 23,500.00 

43,000.00 

57,660.00 

31,800.00 

23,000.00 

ter Gil Co., Gold Bonds... > *:.: 25,750.00 

inion Pacific R.R. Co., Gold Bonds... 91,000.00 

Ry. Co., Gold Equip. Trust Cert... 25,250.00 

ae Ms = F ses 20,800.00 

Armour & Co. of Dela 28,200.00 

Canadian Pacific R.R. 73,000.00 

General Adjustment Bureau 176.00 

fietises} City Bank 35,100.00 

ic Oil Co., Stock 52,000.00 

Pacific R.R. 89,000.00 

ie Ou Co. 417,000.00 

cific R.R. : pay 72,000.00 

eastern Adjustment & Inspection Co., Stock... 200.00 





| 


: 
© 
S 
3 
3 








ket valuation; other government and 
municipal bonds of about $600,000. In 
the list of miscellaneous securities are 
the bonds of many of the most impor- 
tant railroads and of public utilities. 
Ownership of stocks, although some of 
the issues being of the type of the 
Standard Oil Company, constitutes only 
a small proportion. 

The exhibit is of interest, illustrating, 
as it does, the close link between a for- 
eign fire insurance company of high 
standing and the security issues of 
America in great enterprises which play 
such a prominent part in the upbuilding 
of the country and making America the 
wealthiest of nations; as well as in the 
ownership of the government’s own 
securities. 

The assets of the United States branch 
on December 31 were $6,054,621; the 
surplus, $4,103,844; while the premium 
reserve is more than $1,300,000. 


Lloyd’s Story 


(Continued from page 17) 

Inquiries among. fire and marine brok- 
ers sending business to Lloyd’s met with 
the answer that there were no changes 
in the way such insurance was being 
accepted by Lloyd’s. A number of 
American companies have cancelled their 
€xcess cover fire contracts with Lloyd’s 
for various reasons chief among them 
being the fact that there are vast rein- 
Surance facilities on this side of the 
Ocean. 

Aside from a display of better under- 
Writing and selection of risks Lloyd’s 
's still writing marine cargo and hull 
lines heavily. It is admitted that Lloyd’s 
as shown a disposition to be more care- 





ful of the lines they take, following a 
good many unexpected losses they have 
had to bear these last couple of years, 
but that is only a natural consequence 
of a period of wild underwriting for 
premium volume. Marine underwriters 
have not yet reached the point where 
they can cheerfully state that Lloyd’s 
is withdrawing as a competitive factor 
for marine accounts. 


“DOMINIONS” YEAR BOOK OUT 

The Eagle, Star and British Domin- 
ions “Year Book,” which recounts the 
chief developments and events of inter- 
est to the British Dominions during the 
preceding year, has been issued for 1924 
and copies are being distributed on this 
side by Fred S. James & Co., United 
States managers, 123 William Street, 
New York. The book was delayed this 
year because of the general election in 
December, the results of which were so 
important to the British Empire that 
the editors of the “Year Book” felt 
that no account of the happenings of 
1923 would be complete without the re- 
sults of the election. 

DELAWARE ENTERS MASS. 

The Delaware of New York has been 
admitted to Massachusetts to write fire, 
marine, automobile and sprinkler leak- 
age insurance. Read & Co. of Boston, 
are agents of record. 





Chartered 1811 


NEW ARK 


FIRE INSURANCE COMPANY 


Newark, N. J. 


ASSETS 
$5,207,441 

SURPLUS TO POLICY HOLDERS 
$1,921,968 


| A Company With a Continuous and 
| Unblemished Record of Over a Century 


Agents Wanted Where Not Represented 


A, R. MONROE, President T. L. FARQUHAR, Vice-President & Secretary 














greater. The 
$13,000,000. 


$50,000. Each 


injure him. 


HENRY EVANS 


NEW YORK 





Advocate Sprinklers! 


“Of the $1,320,000 loss in the county” (Hamilton County, 
Ohio) “$1,086,000 came in 42 fires where the loss was $3,000 or 


As a contrast to these figures, the report shows 37 
fires in sprinklered risks for which claims were filed in 20 cases 
only. The values in 17 of the sprinklered plants where fires 
occurred was $7,000,000, while the losses in the fires were only 


significant figures indicating what the fire loss might be if auto- 
matic sprinklers were more generally used.” 


The advocacy of sprinkler protection for all Schools, Hotels, 
Hospitals, and other public institutions where loss of life may 
so easily result from fire, will redound to the credit of an agent 
lo a far greater extent than the loss of commissions will 


The CONTINENTAL 


INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK,NY. 


CHAIRMAN OF THE BOARD 


CHICAGO 


‘alue involved in these 42 fires was nearly 


year, Captain Conway’s report shows these 


The National Underwriter, April 17, 1924. 


Be a public spirited citizen! 


CASH CAPITAL 
TEN MILLION DOLLARS 


NORMAN T. ROBERTSON 
PRESIDENT 


MONTREAL SAN FRANCISCO 
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Program | of | British- 
American Ad Meeting 


MEN OF BOTH NATIONS ON IT 


Circulars, House Organs, Advertising, 
Electrotypes and Novelties 
To Be Discussed 

fritish papers just received print a 
program which has been mapped out 
for the insurance division of the Inter- 
national Advertising Convention to be 
held in connection with the British Em- 
pire Exhibition at Wembley, and which 
will be attended by a number of Ameri- 
can insurance company advertising men. 
As provisionally arranged the program 
is as follows: 

(1) AFTERNOON SESSION 
TUESDAY. JULY 15TH 
“Rird’s-Eye View of Insurance 
Advertising.” 

A From the American standpoint. 

B. From the British standpoint. 

One speaker to each subject, who is com- 
petent to handle the entire subject compre- 
hensively. Follow this with talks on each 
division of American and 

British. 


insurance’ by 


American 
Fire Insurance. 
Life Insurance 
Surety and Miscellaneous Insurance. 
British 
Wire Insurance. 
Life Insurance. 
Surety and Miscellaneous Insurance. 
ne speaker to be chosen for each sub 
ject, followed by open discussions, ques 
tions and answers, ete. 


(2) MORNING SESSION— 
WEDNESDAY, JULY 16TH 
Kxhibits by American and British Com 
panies. Kach American Member of 
Conference to be invited to exhibit, and 
where the Company is represented by a 
delegate, such delegate to -be put -down 
for a ten-minute talk on his exhibit. This 
talk to be followed by questions from the 

floor 
Same procedure in connection with Brit- 
ish exhibits 
At this session such topics as the follow- 
ing might be appropriately discussed: 
Novelties 
Trade Papers, National Advertising 
Company Papers— 
House Organs. Agency Papers. 
Polievholder Papers. 
Direct Mail Material— 
Booklets, Cireulars, Folders. 
1. Cireularizing Polieyholders 
Systems and Results. 
2. Advertising to Secure Salesmen— 
(a) Methods (c) Follow Ups. 
(b) Material (d) Results. 
(Tested plans and facts desired.) 
‘. House Organs 

Salesmen’s 

Polieyvholders’. 
1. “‘Movies’’- 

Short films for Agents’ Use 
5. Newspaper Advertising, and 

Co-operation. 

6. KElectrotype Service 

Sharing Expense with Salesmen, ete. 
7. Novelties 

Inquiry Pullers. 

Business Builders 

Economy in Distribution 

Sharing Cost of. 

8. Methods and Management of an Insur 
ance Advertising Department. 
% Selling a National Campaign to Agents 

Elimination of Waste in Advertising 

and Agency Imprinting. 

Use and Value of Trademarks. 

Use and Value of Conyrichting. 

Use and Value of Exhibits at Con 

veritions. ete. 

(3) AFTERNOON SESSION 

WEDNESDAY. JULY 16TH 
Topie: Overcoming Public Lethargy in the 
Matter of Insuring Promptly and 
Adequately. 

(a) Teaching the publie to look upoa 
insurance in all forms as a 
necessity. 

(b) What is worth having is worth 
insuring. 

(c) Inducing the publie to buy in 
surance adequately. 

(d) Under-insurance a 
error. 

Topic: The Place of Advertising in Special 
Campaigns and Drives. 
Nominate various American dele- 


Agency 


common 





gates to discuss this from their own 
Company’s experience. } 
Correspond with British Companies 
and invite various Company  repre- 
sentatives to tell what they have done 
in special campaigns for business, 
whether in the nature of an intensive 
drive, or advertising scheme, or both. 


TO LICENSE N. Y. BROKERS 
Ohie Withdraws Previous Ruling After 
Conference Between Stoddard 
and H. L. Conn 


The New York and Ohio Insurance 
Departments have come to an agree- 
ment whereby the two states will con- 
sent to license each other’s brokers. Su 
perintendent Harry L. Conn of Ohio 
had previously taken the position that 
to license residents of New York as 
brokers they must be placed on the 
same basis as agents. Then, on account 
of the New York retaliatory law, Colonel 
Stoddard hesitated to license residents 
of Ohio here as brokers. At a conference 
between the two commisioners Superin- 
tendent Stoddard explained the legal 
differences in New York between brok 
ers and agents. 

Thereupon Mr. Conn agreed to with 
draw his previous ruling and allow New 
York brokers to enter Ohio subject to 
their agreement to comply with the 
laws of that state and the findings of 
the courts which deal with their status 
as brokers or agents. 


NEW ENGLAND CONVENTION 


State Associations to Hold Joint Meet- 
ing at Jefferson, N. H., on 


June 25 and 26 


The New England Associations of In 
surance Agents will hold their joint 
mid-summer convention this year at the 
New Waumbek Hotel, at Jefferson, N. 
H., in the White Mountains, on June 
25 and 26, with a get-together dinner 
on June 24. The hotel overlooks the 
Presidential Range and is reported as 
having wonderful golfing facilities, as 
well as tennis courts and other sports 
attractions. The New England Advisory 
Board, which is arranging details of the 
program, plans to have the convention 
instructive and constructive as well as 
entertaining. 

Charles Duquette, the new mayor of 
Montreal, is an insurance man. He is 
president of the Canadian Fraternal As- 
sociation. 





American Equitable 


Assurance Company 
of New York 


Knickerbocker Insurance 
Company 


of New York 


Metropolitan Assurance 


Underwriters 
of New York 
LARGE CAPACITY UPON AC- 
CEPTABLE BUSINESS 
FIRE—TORNADO — SPRINKLER 
LEAKAGE—CIVIL COMMOTION 
—RIOT AND EXPLOSION IN- 
SURANCE 
AGENTS DESIRED IN UNREPRE- 
SENTED TERRITORY 
Apply Home Office, 92 William 
Street, New York 














ANTHONY MATRE, Pres. 











Colvrado, Illinois, Indiana, Iowa, Kansas, Kentucky, 
Louisiana, 
Minnesota, Missouri, 
shire, New Jersey, New York, North Carolina, Ohio, 
Pennsylvania, Sovth Carolina, Tennessee, Texas 


INSURANCE EXCHANGE 


Under Same Management THE GREAT WESTERN FIRE 
INSURANCE CO.—A Reinsurance Co.—Capital $400,000 


NAPOLEON PICARD, Secy-Treas. 
LICENSED IN 


Maryland Massachusetts, Michigan, 


ontana, Nevada, New Hamp- 


West Virginia, Wisconsin. 


MARQUETTE 
NATIONAL 


FIRE INSURANCE COMPANY 
CHICAGO 
A good company for good agents. 


Assets Over Two Million Dollars 










































? AMERICANS ALL! 
if ” 
How better may we cultivate American ideals than 
by turning to the lives and thoughts and deeds of the 
men who helped to make America? 


For some years the John Hancock Mutual Life Insurance 
Company has published the stories of great American 
leaders in a series of interesting and instructive book- 
lets which have gone to all parts of the country. They 
have found their way into the schools, the homes of 
the people, and the offices of business men. 


Here are some of the great men whose lives are told 
in this series of booklets. YOU may be interested in 
reading them: 





George Washington 
First President of the United 
States, whose military — skill 
and leadership won Indepen- 
dence for America. 


John Hancock 


Courageous revolutionary pa- 
triot, who dared to be the first 
signer of the Declaration of 
Independence. 


Samuel Adams 


Whose eloquence and vision 
inspired the American colonies 
to declare their independence. 


Alexander Hamilton 


Whose constructive genius 
fixed for all time the founda- 
tions upon which the struc- 


Benjamin Franklin ture of the government rests. 


One of the wisest in the 
early history of our country. 
serving America at home and 
abroad in many remarkable 
ways. 


Abraham Lincoln 


Who saved the Union and 
sacrificed his life in preserv- 
ing this country for its great 
future. 

Thomas Jefferson 

Who drafted the Declara- 
tion of Independence and was 
afterwards President of the 
United States. 


Theodore Roosevelt 


Beloved and militant leader 
of later days. 


== — 


Copies of any or all of these booklets will be mailed 
free upon request. 
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LIFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 


197 Clarendon Street, Boston, Massachusetts 














Sixty-one years in business. Now insuring One Billion, 
850 Million Dollars in Policies on 3,300,000 Lives 

















Third Contery « of utbeo Business 


~ 
—. 


1720 1923 


84 WILLIAM STREET, NEW YORK 
STATEMENT JANUARY Ist, 1923 
Assets tm U. Bec ccc ccccsesiccscencss eee 
Liabilities im UU. S.cccciicsss-scccee Qe 


Including Re-Insurance Reserv 


Net Surplus vannencn irsneanancineninnae se 3,164,735 
Losses Paid in the U. S. (over).......49,000,000 
JOHN H. PACKARD, United States Manager 
E. W. NOURSE, Assistant Manager 
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Hyde Won't Back Up | 
New St. Louis Scale 


SAYS HE LACKS AUTHORITY 





Bureau Companies Reported Ready to 
Offer Facilities If Union 
R da 


Commi 








li the powers that be in the Western 
Union are expecting any aid from Ben 
C. Hyde, insurance superintendent for 
Missouri, in their move to take St. 
Louis out of the excepted city class, and 
to enforce their rules for separation 
of agencies and limitation of commis- 
sions effective on July 1 they are in for 
a sad awakening. For the superintend- 
ent of insurance has definitely committed 
himself on that score and announced 
that he will not fight for the enforce- 
ment of any set of rules relative to 
agents commissions. 

Apparently the Western Union offi- 
cials were banking more or less on 
tHyde’s “order” of February 7, relative 


_to commissions to be paid when they 


made their decision as to St. Louis, but 
it now turns out that Hyde merely is- 
sued that ruling to keep in line with the 
rest of the commissioners, and he never 
had any intention of enforcing its 
provison, 


Agents Confer With Hyde 

The St. Louis agents lost no time in 
taxing their case up with the superin- 
tendent who was in St. Louis ‘Cuesday 
and Wednesday, April 23 and 24, and 
he spent the greater part of Wednesday 
in conference with members of the exec- 
utive committee of the fire underwrit- 
ers association of St. Louis. At that 
gathering the latest proclamation of the 

é A . 

Western Union occupied almost the 
entire discussion and the agents ascer- 
tamed definitely what to expect and 
tear from the state superintendent 
should the Western Union actually go 
through with the plan set for July 1. 
However, there is still a general feeling 
in the Mound City that the drastic step 
will never be carried out. As the ma- 
jority of the agents put it the Western 
Union can’t control its own members. 

Following his conference with the 
agents, Hyde wrote President Hemen- 
way as follows: 

“Dear Sir: 

“Replying to your favor in regard to the ac- 
tion ot the Western Insurance Union Companies, 
commonly called the Union Companies, in re- 
ducing the agents commission in St Louis, 
effective July Ist, 1924, to the scale approved by 
the National Convention of Insurance Commis- 
sions and recommended in the ruling of the 
Missouri Insurance Department on Feb. 7th, 
1924, will say IL am advised by counsel that 
under the laws of Missouri I have no power 
to regulate the amount of expenditures of any 
company for agents commission or other ex- 
penses except that any expenses above what 
are reasonable must be a company expense 
and not an expense chargeable to the Missouri 
policyholder for rate making. 

“My ruling of Feb. 7th, 1924, was intended 
as a notice to the companies of what consti 
tutes the maximum reasonable agents commis 
sion. The companies in their suit against the 
Missouri Insurance Department having alleged 
that neither directly nor indirectly, expressly 
nor by implication, has the Missouri Insurance 
Department the power under the law to regu- 
late their expenses. 

“As set out in my ruling of Feb. 7th, 1924, the 
limitation of agencies, careful underwriting and 
economical management are real factors in the 
cost of fire insurance and I believe all of these 
things should be considered in any adjustment 
of the situation in St. Louis. 

_ “The Missouri Insurance Department is striv- 
ing to secure for the insuring public of Missouri 
the lowest rates possible consistent with careful 
underwriting, and economical management. We 
want to better and not harm the condition of 
the St. Louis agents and feel that both the 
St. Louis Agents and the public will receive a 
material benefit by the adoption of standard 
commissions, if proper agents limitations and 
underwriting rules are adopted, 

will be glad to co-operate with the St. 
agents and the companies in bringing 
about a situation fair to_all concerned and if 
you think it advisable I will arrange for a 
hearing with the interested parties.” 


Bureau Companies Ready 

The Bureau companies are already 
moving to take advantage of the West- 
ern Union’s war on the St. Louis agents, 
and more than one prominent St. Louis 
agency has been approached on the sub- 
ject of taking over agencies for the 
Bureau. Some of these firms heretofore 
have been practically entirely Union. It 
1s apparent that the Bureau plans to 
invade St. Louis as never before, and 


Louis 


there is also talk in some quarters of 
the formation of big mutuals and reci- 
procals to work in the St. Louis field. 

The concensus of opinion among the 
agents is that while the Western Union 
companies are the big underwriters and 
have undoubtedly better facilities, still 
the Bureau and unaffiliated companies 
can take care of all of the better busi- 
ness in St. Louis and that the companies 
and the agents would be: better off if the 
remainder of the business was never 
written. Some agents state that even 
should the Western Union companies 
decide to withdraw from the Mound City 
the town could get along without them, 
and that everyone with property con- 
stituting a reasonable risk could get 
ample protection. 





G. P. NICHOLS PRESIDENT 





Alexander M. Silvey, Vice-President of 
Local Brokers’ Association; C. O. 
Pate Elected Treasurer 
George P. Nichols was elected presi- 
cent; Alexander M. Silvey, vice-presi- 
dent; and Carlton O. Pate, treasurer of 
the Fire, Marine & Liability Brokers’ 
Association of New York at its recent 
annual meeting. Berthold M. Harris 

was re-elected secretary. 

Mr. Nichols has been in the insur- 
ance brokerage business since 1896, 
having been a partner in the firm of 
Frederick E. Driggs & Co., until its in- 
corporation in 1910, when he became its 
vice-president. He has served twenty 
vears with the Seventh Regiment, saw 
service overseas, and was mustered out 
with the rank of captain 

Alexander M. Silvey is one of the best 
posted young insurance men in New 
York and stands well on the Street. He 
is an intelligent student of the business. 
He has been familiar with insurance 
since infancy as his father, James A. 
Silvey, was president of the Great 
American and helped frame the Uni- 
versal Mercantile Rating Schedule. He 
started in the insurance brokerage busi- 
ness with A. E. Coe, at 100 William 
street, in 1907, later becoming a partner 
in the firm of Coe & Silvey. A few 
years later, after the retirement of Mr. 
Coe, he formed a partnership with T. 
J. Gaines, son of Thomas J. Gaines, for- 
merly secretary of the old Eagle Fire, 

Carlton O. Pate graduated from Cor- 
nell in 1900 as a mechanical engineer 
and became associated with Pate & Robb 
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WESTERN DEPARTMENT 
WALTER H. SAGE, Gen’l Mer. 
W. L. LERCH, Manager 
76 West Monroe St., Chicago, Hl. 





Great American 


Insurance Company 


Choose N ! l } kk Choose 
Your t Por Your 
Company INCORPORATED - 1872 Company 


STATEMENT JANUARY 1, 1924 
CAPITAL 


$12,500.00 


RESERVE FOR ALL OTHER LIABILITIES 


NET SURPLUS 


12,465,360.86 
46.282.041.02 


LOSSES PAID POLICY HOLDERS 


$154,469,515.82 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$24,965,360.86 


Home Office, One Liberty Street 
New York Gity 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 1 Liberty Square, Boston, Mass. 
MARINE DEPARTMENT 
NEW YORK—Wwm. H. McGee & Co., General Agents, 15 William Street 


SAN FRANCISCO— George L. West, Manager, 220 Sansome Street 
CHICAGO — Wm. H. MoGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


0.00 
0.16 


PACIFIC DEPARTMENT 
GEORGE H. TYSON, Gen’'l Agent 
210 Sansoms Street 
San Francisco, California 








and in 1916 was made a member of the 
firm which is at present composed of 
him and his brother, W. Schuyler Pate. 
Pate & Robb was founded in 1876 by 
William C. Pate and Alexander Robb. 
Mr, Pate died in May, 1919, and Mr. 
Robb in October, 1919, after a partner- 
ship of forty-three years. 


NATIONAL BOARD TO MEET 

The National Board of Fire Under- 
writers is to hold its annual meeting on 
May 22 at the Waldorf-Astoria Hotel. 
Upon the same day companies which do 


business in Texas will have a meeting 
here. 





























CARROLL L. DE WITT 








~@ UNITED STATES MANAGERS 
#1235 WILLIAM STREET, NEW YORK, 


Assistant. United States Managers” 








U. F. VALLIN 





GENERAL 


URBAINE 














1819 


FIRE ASSURANCE 


of Paris, France 


1838 


FIRE INSURANCE 


of Paris, France 


1807 
EAGLE, STAR & BRITISH DOMINIONS INSURANCE CO., Ltd. 


of London, England 


COMPANY 


COMPANY 
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Auto Conference Again 
Takes Up “No-Amount” 


SEEMS 


ADOPTION PROBABLE 


Increasing Sembee a : Gadeneeliens Ap- 
pear to Be in Favor of Optional 
Use of New Policy 





Despite the stubborn opposition with 
which it has been met in the eastern 
part of the country, the much dls- 
cussed no-amount automobile insurance 
slowly gaining 
supporters. It is an established 
Pacific Coast, has been 
optional with automobile under- 
writers in the Western Automobile Un- 
derwriters Conference territory after a 
and even in the East it is 
used to some extent by companies out- 
National Automobile Under- 
writers Conference. 

Within the National Conference itself 
there in an increasing undercurrent of 


policy appears to be 


more 
fact upon the 
made 


long battle, 


side the 


opinion in favor of the no-amount policy 
as a substitute for the policy now in use 
which contains specific maximum amount 


recoverable in case of loss. Several 
votes on the no-amount cover have been 
taken by conference members and while 
the measure has been successfully de- 
feated upon each occasion there have 
constantly been a larger number of 
votes cast in favor of the idea. 

Last week the governing committee of 
the National Conference again discussed 
the no-amount policy at length and 
finally tabled it without any action be- 
ing taken, but it is evident, from talk 
heard among automobile underwriters, 
that a majority for the no-amount policy 
is not now far from sight. But even a 
majority vote upon a proposition of this 
nature would not necessarily mean im- 
mediate acceptance because the proposi- 
tion is so large that there must be 
almost unanimous consent before any 
radical change from the present system 
of underwriting is made. 

It is probable, many automobile un- 
derwriters say, that within the next year 
and possibly at the annual meeting in 
October the National Conference will 
legalize the no-amount policy — for 
adoption in any conference desiring to 
use it and that the inevitable conse- 
this action will be for the 
Eastern Conference to make the no- 
amount cover optional. This is to say 
companies will be free to write either 
variety of protection sought by motor 
car owners. 


quence ol 


TEN GO INTO FIELD 





Glens Falls in Last Few Years Found 
Good Special Agency Talent at 
Home Office 


During the last few years the Glens 
Falls has put ten of its experienced of- 
fice employees in the field as Special 
Agents. These appointments are con- 
sidered promotion for faithful and ef- 
ficient service and with the belief that 
they will make good in their respective 
fields. 

It is a mentionable fact that the Glens 
Falls, all through its seventy-five years’ 
history, has been largely officered, man- 
aged and serviceably equipped by those 
of its own raising and training and con- 
tributed such to the service of other 
companies. 


E. J. CAHILL’S LETTER 





Tip to Prospects That Their Insurance 
Should be Handled by Agents 


of Experience 


That business men should deal with 
experts regarding their insurance; in 
other words, with experienced agents, is 
demonstrated by a letter of Edward J. 
Cahit in soliciting business in Boonton, 
N. J. The letter follows: 

Mr. Property Owner, 

Boonton, Mountain Lakes or 

Nearby, 

Dear Sir: 

I know a man living in Mountain 
Lakes, whose relative was in the 
fire insurance business, so he let 
this relative attend to his fire in- 
surance. A short time ago his house 
burned down, and he found that he 
had only $6,000 on a $15,000 prop- 
erty. His loss was $9,000. 

Another man you know, wrote 
me that he had bad luck since he 
left Boonton; that his house burned 
down and he lost all, for he had no 
insurance. He was just foolish. No 
sense whatever. 

These two cases show how dan- 
gerous it is to neglect insurance. Do 
you know how much _ your loss 
would be if your house burned 
down tonight? Get your policies 
out and look them over. Perhaps 
your policies have not been renewed 
and you have no insurance. Al- 
though this has never happened in 
our office, we know of many such 
cases, 

If you find you have no insurance 
or not enough, telephone me, 166 
Soonton, and I shall cover you in a 
few minutes in one of the best com- 
panies in the world. 

Yours truly, 


Edward J. Cahill, Agent. 


G. G. SCARLETT TO MARRY 


Wedding bells will ring June 7 for 
George G. Searlett, Pacific Coast man- 
ayer for the Underwriters Salvage Com- 
pany of New York with headquarters at 
San Francisco, and Miss Elizabeth 
Maury Beveridge, of Richmond, Va., 
who has been secretary for the last sev- 
eral years to Herbert C. Taylor, Vir- 
ginia state agent for the Franklin Fire. 








Brevoont 


Madison Street, east of LaSalle 
CHICAGO 


DOWNTOWN, near 
principal stores, 
banks, business 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 








E. N. Mathews, 
President. 


R. E. Kelliher, 
Manager. 





HOME LED IN BROOKLYN 





Companies Which Wrote in Excess of 
$200,000 Premiums During 1923 
In Borough Across Bridge 


The fire premiums of companies writ- 
ing over $200,000 in Brooklyn last year 
follow: 


Home, of N.Y. .ciss anne wearer $529,473 
Hlartiord Fare. ..06..000 eecrene 390,850 
Continental of N. Y. ...<.0s.00 334,398 
Liverpool & London & Globe . 232,961 
Pidelity-Phenix ......00s006 dois: COOEL 
National of Hartford .......... 317,209 
New York Underwriters’ Agency 312,924 
Aetna of Tattiotd: oaicéiscs cece: 257,128 
North British & Mercantile..... 277,660 
Royal of Liverpool. ;......0:000« 319,325 
Automobile of Hartford ....... . 230,800 
sreat AMERICAN .6..6 cise ccencees 283,599 
Northern of London ........... 208,495 
ROS SOL, cals ines ans siGo neem 209,868 
Insurance Co. of N. A. ......... 200,151 





AMERICA FORE REVIEW 


Following weeks of preparation the 
“American Fore” companies will stage 
their annual review and dance tonight 
at Palm Garden. Gene Zeigler and 
George Miller have had charge of di- 
recting this musical comedy and judg- 
ing from reports from behind the scenes 
this review is certain to surpass all 
previous endeavors. 





NEW HAMPSHIRE 
FIRE 
INSURANCE Co. 


& MANCHESTER. N. H. O 






FIFTY-FOURTH 
PROGRESSIVE ANNUAL STATEMENT 


January |, 1924 
Cash Capital $ 2,000,000.00 
Assets 11.275,626.67 
Liabilities, except Capital 5.87 3,397.23 


Surplus toPolicyholders 5.402.229.44 

















INSURANCE 
a Ga pry. bi RICE! ‘See, 


ETRICK. Treasurer 


& CO., Ine. 


PITTSBURGH 


LOGUE one. 


307 FOURTH AVENUE 











The Beginning 


of The 


WORLD 


Fire and Marine Insurance Co. 


HARTFORD, CONN. 





Capital, $1,000,000 Surplus, $1,000,000 





RALPH B. 


IVES, 


President 





NEW AGENCIES now 
being ESTABLISHED 








‘*Then give to the World the 
best that you have and the best 
will come back to you.” 








THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 
The real strength of an insurance com- 
pany is in the conservatism of itg man- 
agement, and the management of THE 


VER is an absolute assurance of 
the security of its policy. 


EMORY WARFIELD, President 
MONTGOMERY. CLARE, Vice-President 
CHARL . a} HIGLEY, Vice-President 


WILLIAM WORRT. JON Asst) Sec’y 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 


NEW YORK 


HOWIE & CAIN, Inc., Gen Agents 
Metropolitan District 


9 WILLIAM STREET, NEW YORE 











215TH YEAR 


SUN 
INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. - New York 
WESTERN DEPARTMENT: 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome and Sacramento Sts. 
San Francisco, Cal. 


























“Royal Exchange Assurance” 


Fire and Automobile Lines 


Car & General Insurance Corporation, Limited 


Automobile Liability Insurance 
83 MAIDEN LANE, NEW YORK 














The North River Insurance Co. of 
New York 

Richmond Insurance Company of 
New York 


United States Merchants & Shippers 
Insurance Company 

New York State Fire Ins. Co. of 
Albany, N. Y. 

Union Fire Insurance Co. of Buffalo, 
New York 


F. M. Gund, Manager, Western Depart- 
ment, Freeport, Illinois 
Hines Brothers, Managers, Southern 
Department, Atlanta, Georgia 





CRUM AND FORSTER 
110 WILLIAM STREET—NEW YORK CITY 
REPRESENTING 


United States Fire Insurance Co. of 
New York 

British America Assurance Co. of 
Toronto, Canada 


Western Assurance Company of 
Toronto, Canada 
Potomac Insurance Company of 


Washington, D. C. 


United States Underwriters’ Policy 
of New York 


W. S. Jackson, Manager, Pacific Coast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, North 
Carolina Dept., Durham, North 
Carolina 
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Marine Insurance Points Defined 


By NEVILLE DIXEY 
Marine Underwriter at Lloyd’s, London 


It is a matter of common knowledge 
that members of Lloyd’s are forbidden to 
advertise, yet few imstitutions are as well 
known or receive more publicity than 
Lloyd’s as a body. It was, however, left 
to Neville Dixey to be the first underwrit- 
ing member of Lloyd’s to read a paper on 
marine insurance before the Institute of 
Chartered Shipbrokers at the London 
Baltic Exchange recently. 

After reviewing the methods followed 
in effecting insurances and settling claims 
at Lloyd’s, which by now are familiar to 
ceaders of THe EASTERN UNDERWRITER, 
Mr. Dixey emphasized several interesting 
points, which, although part and parcel of 
marine insurance, are frequently  over- 
looked by one or other party to the con- 
tract. He also touched upon the peculari- 
ties and prejudices of certain individual 
underwriters. 

Every material representation, every- 
thing that the assured states about the 

risk MUST be true or it will avoid the 
policy. There are three rules upon the 
subject of representation which should 
be remembered. The first is—A mate- 
rial misreprementation arising from a 
mistake or error of judgment will avoid 
the policy just in the same way as a 
deliberate intention to deceive the under- 
writers; secondly, a fraudulent misrep- 
resentation made to deceive the under- 
writer will avoid a policy although it 
may not have been about a material 
point. Thirdly—a misrepresentation of 
a material fact will make a loss irre- 
coverable, although the loss was caused 
by something which had nothing to do 
with the misrepresentation. As an ex- 
ample—supposing the assured during 
war time were to represent that certain 
goods were neutral property, whereas 
as a matter of fact they were belligerent 
property, and the boat was lost by a 
marine peril, the loss would be irrecov- 
erable. 

“The subject of misrepresentation has 
been written about very learnedly and 
at great length by many writers,” says 
Gow, “but it all boils down to the same 
moral maxim that the assured and the 
broker must tell the truth.” The marine 
insurance contract is a contract based 
upon perfect unbroken good faith. 

This reference to the broker suggests 
the important consideration that the 
broker is the agent of the assured, and 
everything stated above in reference to 
the assured applies equally to the broker. 
If the assured has made a full disclosure 
of all material facts to the broker and 
he fails to pass some material informa- 
tion on to the underwriter the policy 
can be ayoided. Further than that the 
broker must also disclose any material 
fact which has come to his knowledge, 
although unknown to the assured and 
he in his turn is supposed to know 
everything which in the ordinary course 
of business he ought to have known; 
and again he must make no representa- 
uon which is untrue. If the broker fails 
to do his duty in any of these respects, 
the policy can be avoided, but of course 
the assured has the right of action 
against the broker for negligence. 

Open Policy Declarations 

There is a further application of the 
fundamental principle of good faith in 
connection with declarations under open 
policies. An open policy, which must 
not be confused with an open cover, is 
where a merchant takes out a policy for 
the total amount of his estimated ship- 
ments say $50,000, from say the United 
Kingdom to India with a limit of $10,000 
a bottom and declares the shipments as 
they are made until the $50,000 is ex- 
hausted. It is incumbent upon him to 
declare every consignment coming with- 


in the terms of the policy, and the dec- 
larations must be made in order of ship- 
ment. If he knowingly fails to make 
them, the policy is avoided, although this 
does not apply to an omission made in 
good faith. 

With regard to warranties. A war- 
ranty is where the assured undertakes 
that some particular thing shall or shall 
not be done, for example: “warranted no 
coal as cargo,” or “warranted no St. 
Lawrence.” It is obvious these warran- 
ties must be complied with, otherwise 
the underwriter is not on the risk from 
the moment the warranty is broken. 
This kind of warranty is called an ex- 
press warranty. There are also implied 
warranties which are not mentioned in 
the policy, but are an inherent condi- 
tion of a marine insurance contract. 

First, there is the implied warranty 
that the venture is a lawful one. It 
would obviously be inconsistent if the 
law were to enforce claims upon under- 
writers for losses occurring in the course 
of illegal trade, but this only implies 
where the venture is absolutely illegal 
in the eye of the law. Blockade running 
is not illegal in this country so long as 
she is neutral and therefore a policy cov- 
ering such a venture would be lawful. 
Foreign smuggling is not in English law 
illegal trading, and policies have been 
taken out covering the risks incidental to 
the rum running trade in North Amer- 
Ca. 

Implied Warranties 


The second implied warranty is that 
there shall be no deviation, this of course 
only applying to a voyage policy and 
meaning that the ship must not deviate 
from the voyage contemplated in the 
policy without lawful excuse and the 
venture must be prosecuted throughout 
its course. with reasonable dispatch. 

The third implied warranty is that the 
vessel in which the venture is made must 
be seaworthy. This again only implies 
on a voyage policy, the reason being that 
a time policy might commence when a 
vessel was at sea and beyond the knowl- 
edge and control of her owner or man- 
ager as respects seaworthiness. This 
implied warranty might operate hardly 
on an innocent shipper, who was not in 
a position to know whether the vessel 
by which his goods were shipped was or 
was not seaworthy and therefore under- 
writers have worked in the Institute Car- 
go Clauses, the words, “The seaworthi- 
ness of the vessel between the assured 
and the assurers is hereby admitted.” 
This simply means that the underwriters 
agree not to exercise their rights against 
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the assured in the event the vessel prov- 
ing unseaworthy, but it does not mean 
that they surrender their rights against 
the shipowner. The underwriters would 
pay the merchant who would give the 
underwriter subrogation to sue the ship- 
owner in his name. 

With regard to the relations between 
brokers and underwriters, it has already 
been pointed out that the broker is the 
agent of the assured and the common 
law requires that an agent should have 
a reasonable knowledge of the practices 
and customs of the business and should 
exercise reasonable care in effecting an 
insurance and in procuring a proper pol- 
icy to protect the interests of the as- 
sured. If he fail to do that he preju- 
dices the position of the assured with 
the underwriters and becomes liable for 
an action for negligence. It is clear 
therefore that the work of the broker 
involves great responsibility and demands 
skill and care. All that has been said 
about disclosure and misrepresentation 
applies equally to the broker as to the 
assured. 

In regard to the’ representations 
which a broker makes about a risk he 
requires to be most careful. There is 
always the temptation to misrepresent 
when he is anxious to persuade an un- 
derwriter to accept a risk, please hig 
client and earn his commission. Of 
course the principle of unbroken good 
faith in which the broker is supposed to 
act does not mean that he must point 
out to the underwriter what he might 
know himself; for example—supposing 
a broker is placing a risk on a vessel 
which sailed from the Bristol Channel 
with a cargo of coals for the Mediter- 
ranean on the Ist of the month and the 
weather was very bad in the Bay of 
Biscay on the 3rd and 4th, it is not neces- 
sary for broker to point out that the 
boat will probably encounter the weather 
because the underwriter ought to be 
aware of that fact himself, but it IS 
ESSENTIAL that the broker should 
state clearly on his slip that the boat 
sailed on the Ist. 


The Psychological Factor 


Of course the psychological factor 
plays a big part in brokering—under- 
writers are very human. There is a 
story of a broker who some years ago 
used to insure large consignments of 

(Continued on page 33) 








APPLETON & COX, Inc. 


1 South William Street, New York 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,447,786.62 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,054,621.08 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,325,877.59 
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Single Places Japan 
Losses at $6,000,000 


FOR AMERICAN UNDERWRITERS 





Total Losses on Marine Policies Will 
Be About $20,000,000; Bad 
Hazards at Yokohama 





Forrest E. Single, of Bigham, Englar 
& Jones, American representative in 
Japan for American marine underwriters 
for several months in connection with 
settlement of claims arising out of the 
great earthquake disaster, is returning to 
New York City late this week. Upon 
his arrival in San Francisco last week 
he made the statement before the local 
Association of Marine Underwriters that 
American underwriters have lost between 
$5,000,000 and $7,000,000 through the 
earthquake, a figure higher than that 
generally supposed. All told marine 
losses from the earthquake will total be- 
tween $15,000,000 and $20,000,000 Mr. 
Single said. 

American companies will suffer ap- 
proximately 3744% of the losses, Japan- 
ese companies a like amount and British 
companies about 25%, according to Mr. 
Single, but the British losses in reality 
will be heavier as the Japanese com- 
panies reinsured about half of their lia- 
bility with English companies. - About 
2,000 claims were received by the loss 
adjusting committee at Yokohama and 
it is expected that 1,000 more will come 
in before all the losses are cleared up. 
Sir Joseph Lowrey, representative of 
British companies, with whom Mr, Sin- 
gle worked, is returning to London by 
way of India and the Mediterranean. 

Marine hazards have been very bad 
at Yokohama, Mr. Single stated, a fact 
which he stressed in several of his com- 
munications to underwriters in the New 
York market. This is principally due to 
the fact of the importation of vast quan- 
tities of merchandise for rebuilding dev- 
asted regions before April 1, when the 
tariff rates were reestablished. A lack 
of fire fighting facilities has likewise 
greatly added to the danger there. Mr. 
Single said that marine policies will have 
to be readjusted to protect consignees 
because of a peculiar custom in landing 
goods in Japan. 


AUTO DEPARTMENTS MOVE 

The Pacific Fire, Bankers & Shippers 
and the New Jersey have moved their 
automobile departments from 118 Wil- 
liam Street to 95 Maiden Lane, where 
they will be located on the seventh floor 
of the Federal Reserve Bank annex. The 
home offices of these companies will 
move to the same location later on. 





AUTO THEFT ADS 

The North Insurance Agency of New 
Haven has been running large ads fea- 
turing automobile theft insurance. In 
January thirty-four automobiles were 
stolen in New Haven and that was the 
basis of the principal ad of the North 
Insurance Agency. 


The Globe & Rutgers has moved its 
automobile department from the home 
office building to 95 Maiden Lane on the 
seventh floor of the Federal Reserve 
Bank annex. 
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CASUALTY AND SURETY NEWS| 














“Refined” Experience 
Goes to N. Y. Dept. 


IMPORTANT DOCUMENTS 


Tens of Thousands of Items Surveyed, 
Analyzed and Reported; Nation- 
Wide Information 


MOST 





The companies on April 1 started filing 
with the New York Insurance Depart- 
ment their casualty experience exhibit 
on a special form which was recently 
draited by the New York Insurance De- 
partment. When the results are made 
public by the Department, it will furnish 
as interesting and important a document 
as the history of the business has yet 
seen as results will tell exactly in what 
direction the casualty companies are 
headed. 

This casualty experience exhibit con- 
sists of four sections as follows: 

Part 1. An underwriting 
by lines of insurance. 


exhibit 


Part 2. A special report of ac- 
quisition and field supervision cost 
by lines of insurance. 


Part 3. A report of loss ratio ex- 
perience on New York State risks. 
Part 4. A special report covering 


workmen's compensation loss expe- 
rience by policy years on New York 
State risks. 


Re Essence of “Refinement” 


Heretofore, it has been impossible to 
determine from the annual statement of 
a multiple line company what the under- 
writing results are in many single lines 
of insurance .and it is for this reason 


that the greater refinement in the data 
furnished by the companies was asked 
by the Department. 


The Underwriting and Investment Ex- 
hibit, Which has been a part of the Con- 
vention blank for over ten years, pro- 
vides for an analysis of the gain or loss 
from underwriting and the gain or loss 
from investments on the total transac- 
tions of a company. The Underwriting 
Exhibit by Lines is an elaboration of 
the underwriting section of the present 
exhibit. It does not take the place of 
this exhibit which will remain as a part 
of the Convention blank but is supple 
mental thereto. A more refined analy- 
sis of the underwriting results is pro- 
vided for in two respects. In the first 
place the data 1s reported separately for 
each line of insurance and secondly the 
expenses are subdivided into five groups 
as follows: 

Investigation and adjustment of claims. 


\cquisition and field supervision ex- 
penses. 
General administration expenses. 


Inspection and Bureau expenses. 

axes, licenses and fees. 

There are spaces in the underwriting 
exhibit tor items of fifteen different cov- 
erages. They are accident, health, auto 
liability, liability other than auto, work- 
men’s compensation, fidelity, surety, 
plate glass, burglary and theft, steam 
boiler, engine and flywheel, auto prop- 
erty damage, auto collision, property 
damage and collision other than auto, 
and one blank for credit, live stock or 
sprinkler, 

Section No. 9 Most Significant 


Probably the most important section 
is No. 9 in the part devoted to under- 
writing exhibit by lines. The informa- 
tion tabulated there includes losses in- 
curred, investigation and adjustment ex- 
penses incurred, acquisition and field 
supervision expenses incurred, general 
administration expenses incurred, in- 
spection and bureau expenses incurred, 
taxes, licenses and fees incurred, total 
expenses other than loss expenses, other 
underwriting items, and net gain from 
unde rwriting. 

About 90% of the companies have filed 
the experience exhibit. The prepara- 
tion of this report has added greatly to 


Pessimistic View of 
Fleet Insurance Rules 


ONE OFFICE “CAN’T SEE THEM” 


Objects to Current Regulations Cover- 
ing Automatic Coverage and Pay- 
roll Basis 


One of the important casualty com- 
panies has written to THE EASTERN 
UNDERWRITER registering a number of ob- 
jections to the present rules for insur- 
ing fleets. The raison d’etre for special 
rules for fleets is not. obvious, it says. 
It gives these reasons: 

3y definition five or more automobiles 
under one ownership constitute a fleet. 
Why? Home Office underwriters are 
often hard put to explain why three or 
four do not. The owner of five cars 
may be given some special consideration 
under the Automatic Coverage. The 
owner of six, litthke more Automatic Cov- 
erage; and at least a partial adjustment 
of premium to exposure. The owner of 
seven may be favored to a greater ex- 
tent even. “Unto him that hath shall be 
given,” says the axiom. But, why dis- 
criminate against the owner of the car? 
The New York truckman paying more 
than a dollar a day for insurance on his 
car which he operates himself would be 
glad to keep a record of non-use to re- 
duce his premiums; nor would the com- 
muter who uses his car only at week- 
ends, and to whom suspension of cover- 
ing during the winter (when he does not 
use it at all) is denied, object very 
seriously to doing © so. Impractical? 
Maybe, but: just. 


Then again it would be difficult to 
prove that a number of cars under one 
ownership creates less hazard than the 
same number of cars individually owned. 
In fact, the opposite could be easily 
argued on a priori grounds, and_ this 
finds support in the rapidly mounting 
Property Damage loss ratio for which 
fleets seem to be mainly responsible. 
To large corporations and their sub- 
sidiaries “operative management” is 
often a friend indeed and the ease with 
which large fleets attract auxiliaries to 
themselves is remarkable. 


Not So Bad As Daily Use Basis Rule 


The most that can be said for the 
Automatic Coverage Rule is that it is 
not so bad as the Daily Use Basis Rule, 
which it has replaced in the Manual, if 
not completely in practice. As a sop to 


the detail and routine of the offices as 
thousands of items have had to be 
checked, compiled and analyzed. These 
reports are being kept in the New York 
office and not in the Albany office and 
are in the custody of H. O. Van Tuyl. 
Mr. Van Tuyl gave an explanation of 
this exhibit before the Casualty Actu- 
arial Society at its meeting in November, 
1923, and his address was printed in a 
bound volume of the proceedings of the 
Casualty Actuarial Society which have 
just been made public. 

The experience being filed is on na- 
tion-wide business. 
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Surplus and Reserves as to Policy Holders $2,089,936.09 
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Cerberus—an attempt to retrieve the 
error made in introducing the Daily 
Use Basis Rule—it has served its pur- 
pose, and it should now be withdrawn. 
It is not popular with assureds who take 
seriously the obligations which they as- 


sume under a_ policy contract. The 
monthly reports which it requires are 
rarely rendered, and suspicion of the 


accuracy of the few that do come in can 
often by internal evidence be shown to 
be fully justified. But few of the poli- 
cies written under it will ever be ad- 
justed in accordance with its term. That 
premium lost under the Automatic Cov- 
erage feature will be more than com- 
pensated for by unclaimed credits is a 
safe assumption, if initially a premium 
on all equipment owned has been. se- 
cured; and by not attempting to force 
adjustment much expense and weary 
work in counting crosses on dogeared 
sheets and in pro rating is avoided. The 
combined Wisdom of Solomon and Solon 
would be unequal to showing the man 
who liked his Daily Use why he may now 
have credit for ten or more consecutive 
days of non-use only, and not for seven, 
or for five, or for one as before. A 
flat credit in lieu of layup allowances is 
the easy way out that perplexed brokers 
try to find. A rule that is a dead letter, 
and that is more honored in the breach 
than in the observance were better out 
of the Manual. 


Payroll Basis Rule 
The Payroll Basis Rule was abrogated 
last year, but was reinstated after about 
three months. Its elimination is proof 
positive of its unsatisfactory character 
its reintroduction, one may surmise, was 
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deemed necessary because assureds who 
insisted on having Payroll policies were 
able to get them, Premium estimates 
based on payroll are a necessary evil 
in compensation, but it is unfortunate 
that by a false analogy they were intro- 
duced into automobile insurance as an 
indirect method of determining exposure. 
It is the assured himself who writes a 
payroll policy, for he makes the esti- 
mates and the underwriter in assuming 
the risk also takes a gambling chance that 
the deposit premium is adequate and 
that the earned premium will ultimately 
be collectible, if it can be determined. 
If Payroll Policies speak truth, many 
concerns are investing surplus in spare 
equipment, perhaps to avoid the corpo- 
rate income tax. ‘To write a Payroll 
policy when commissions enter into pre- 
mium adjustment is like trimming a foot 
to fit a shoe. It is to be hoped that the 
next attempt to get rid of the rule may 
not again prove to have been abortive. 
Iixperience Rating as a plan is con- 
demned by the outlaws it makes. Brok- 
ers for the inost part will have none of 
it. An agent is reported to have given 
this explanation of it: Let x = y, and 
let a pig’s ear equal a cow’s tail, and 


that’s it. While poring over an explan- 
ation of it, one 1s encouraged to think 
that he glimpses what it is all about; 


but book closed, it is out of mind again. 
Underwriters are skeptical of debits and 
credits established by modification and 
fixed factors, by minor and major per- 
centage and loss distributions, they would 
rather judge a risk by what they call a 
dollars and cents experience. It would 
be interesting to know what percentage 
of risks in big centres have been offi- 
cially rated. Theoretically, debits and 
credits should be almost in balance under 
the plan, and the gross premium volume 
for all companies should not by it be 
materially effected. It is small comfort, 
however, for the underwriter who has 
accepted a number of credited risks that 
have gone bad to know that other com- 
panies may have found their risks, first 
accepted when debits were on them, 
profitable. He will perhaps not try to 
identify the more fortunate competitors, 
for he remembers a few debits he him- 
self has waived. What is so in theory 
is not always so in practice. It is suf- 


prising how easily a haven for debited 
risks can be found, and not always out- 
In Utopia, 


side of Bureau jurisdiction. 
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if they have automobiles there, such a 
plan might work satisfactorily, but not 
where competition is free and fierce. 
It would work better if renewal at ex- 
perience rates were permitted only to 
the carrying company with a Judge 
Landis to sit on violations, and a Frank 
Heney to hunt them down. 


Excision of Rules Would Help 


The excision from the Manual of the 
two rules and the plan which have been 
criticized would extricate automobile 
insurance from the quagmire in which 
it is becoming bogged. Under pressure 
for volume and of the influence which 
can be brought to bear mightily under 
the present organization and competi- 
tive conditions of the insurance busi- 
ness far too much is being done for the 
aristocracy of automobile insurance buy- 
ers, and the proletariat is being imposed 


upon. An automobile is a unit; it can 
and should be insured as a unit. The 
large aggregations miscalled fleets in 


competition for which the companies 
now stultify themselves and make them- 
selves a laughingstock before execu- 
tives who ask for proposals, would soon 
disappear, 1f the rules which now pro- 
moting their formation were withdrawn, 
and their component parts would as for- 
merly be insured locally as they should 
be. “Viewing with alarm” is character- 
istic of our day, but local agents have 
reasons to view with alarm the concen- 
tration that the rules either sanction 
or encourage as an equivalent advantage 
to what they allow. Stricter resident 
agencies laws are already here and there 
calling a halt. The Manual sets a bound 
~it is really inconsistent in doing so, 
the line between “operative manage- 
ment” and insurance control being so 
tenuous—beyond which concentration 
may not go, but it is constantly being 
overstepped, and members of associa- 
tions, because of their membership, or 
employees of corporations, because of 


such employment, enjoy preferential 
rates. 
The writer is not sanguine enough to 


hope for any change, although he knows 
that as a dissenter from present rules 
he by no means stands alone. The com- 
panies make the rules, and no pity need 
be wasted on them, if loss ratios mount 
even to the danger point. History is 
likely to repeat itself. As now in com- 
pensation so some day in automobile in 
surance the realization may come that 
the brink of disaster has been reached. 
They who follow the path of least resist- 
ance are prone to obey the Latin pro- 
verb which commands: Malum bene posi- 
tum non movere (don’t remove an evil 
that is well placed). 


To Incorporate American 
Lumbermen’s Mutual Casualty 


The Americ an Lumbermen’s Mutual 
Casualty has given notice of intention 
to incorporate under the insurance law 
of New York. James F. Kemper, of 
Chicago, head of the Lumbermen’s & 
Manufacturers’ Insurance Agency, is 
nresident of the Lumbermen’s Mutual 
Casualtv of that city. Seven of the in 
corporators of the proposed New Yor‘ 
company are directors of the Chicago 
company and four additional ones are 
officers of the Chicago company. 

The list of incorporators follows: 

George J. Farnsworth, H. W. Chand- 
ler, Ewald W. Dierssen, C. A. T.. Pur- 
mort, C. M. Purmort, James S. Kemper, 
TA. Gorman. William F. Bleck. Harry 
Ty, Street, F. H. Furnaby. P. S. Fletcher, 

H. Burgess. H G. Kemper, F. A. 


ies W F. Wieland, Graham Rudd, 
lohn T. Hansen. John J. Anderson, N. 
(. Mather. William H. Morris, T. S. 


eVries. Chase M. Smith, 


F. H. Havi 
land and G. W. Benton. 





F.C. LAWLER MAKES CHANGE 
Francis C. T.awler has been appointed 
fo represent the Indemnity Company of 
‘orth America as a field representative 
in the New York suburban territory. 
€ was formerly field representative of 
the Hartford Accident. 


Mutuals Make Gain At 
Expense of Reciprocals 


SO SAYS THE CLEARING HOUSE 


Annual Report to Members; Sent Out 
One Million Pieces of Literature 


° in 1923 





The annual report of the Casualty In- 
formation Clearing House shows that 
the Clearing House sent out to agents 
approximately one million pieces of ma- 
terial in 1923 showing the superior merits 
of stock company insurance. Agents 
called for 125,000 extra copies of this 
material. The only criticism by the 
agents has been that sometimes the bul- 
letin material is localized at great dis- 
tances from their communities. For in- 
stance, some New York agents complain 
that too much attention is directed to 
conditions applicable in Texas while 
Texas agents register the same com- 
plaint that too much attention is paid to 
New York State. Large city agents 
sometimes complain that material is de- 
signed too distinctly for the use of small 
town agents, and vice-versa. 

In 1922 the Casualty 
Clearing House instituted a system of 
confidential reports. These are given 
to inquiries from agents for specific in- 
formation concerning mutuals and recip- 
rocals. In 1923 2,237 of these reports 
were sent out. 

The Clearing House has furnished all 
kinds of statistics, has prepared small 
advertising campaigns, has supplied data 
and suggestions for speeches, has ad- 
vised as to procedure in handling com- 
petitive problems. It is becoming gen- 
erally known for its service in all insur- 
ance circles and also outside of the in- 
surance business It has frequent re- 
quests from clubs, associations, and 
business organizations for insurance 
information of all kinds. It believes that 
the general information service feature 
has great possibilities. Insurance is the 
only national business institution which 
does not have some authoritative cen- 
tral organization fully equipped to sup- 
ply its agents and patrons with this kind 
of service. The Clearing House says: 

“Our limited experience shows the 
pressing need of such a bureau, a bureau 
similar to that of the American Iron & 
Steel Institute, the National Association 


Information 


of Credit Men, the National Electric 
Light Association, the Oil Producers’ 


Association, the Association of Railway 
Executives, and numerous others of like 
character. There is a real public service 
to be performed in supplying general in- 
surance information not only to agents 
but to the public as well.” 
In discussing public 
Clearing House says: 
“Broadcasting the truth about insur- 
ance is the biggest task confronting the 
business of insurance. Other business 
enterprises have long recognized the 
necessity of doing this. Insurance, how- 
ever, has lagged behind. As a "result 
the public knows as much about insur- 
ance as it does about the Einstein theory 


relations the 


‘of relativity and it might well be added 


= 
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that insurance knows 
about the public 
about insurance.” 


little 
knows 


almost as 
as the public 


24 Company Members 

There are at the present time 26,500 
names on the Clearing House mailing 
list. The only important change in the 
personnel during the past year was the 
addition of A. L. Kirkpatrick, actuary. 

The present membership of the Clear- 
ing House consists of twenty-four in- 
surance companies. 

The receipts of the Clearing House 
for 1923 were over $75,000; the disburse 
ments over $71,000. 


The report concludes with the com 
parison of the premiums written in 1921 
and 1922 for various kinds of insurance 


carriers. Mutual companies showed an 
increase of $1,425,000. Reciprocals 
showed a decrease of $2,640,000. 

The general results tend to show that 
the co-operative carriers have had no 
appreciable gains in any of the lines. 
Their intensive efforts in 1922 to secure 
business merely resulted in their holding 
the premium percentage of business. 
Whatever gains were made by the mu- 
tuals appeared to have been taken from 
the reciprocals 

The report concludes with the follow 
ing statement: 

“Tt is worthy of at least passing notice 
that while stock companies as a whole 
sustained a slight loss of business the 
members of the Casualty Information 
Clearing House actually made a gain.” 


TO MOVE SERVICE DEPARTMENT 

The New York Indemnity 1s 
its accident and health service 
ment at 89 Maiden Lane to &0 
Lane where this department will be 
made part of the Kenny Agency. general 
—_ of the New York Indemnity. W. 
F. Casey, manager of the service depart 
ment, will continue as manager of this 
department with the Kenny Agency, 
which will therefore be handling all lines 
for the New York Indemnity as general 
agents in the Borough of Manhattan. 
Mr. Casey started the service department 


moving 
depart 
Maiden 


at 89 Maiden Lane a year ago. The 
move was effective May 1. 
OPENING NEW OFFICE 
William M. Prindite & Co., of Bos- 


ton, have opened an office in Shawsheen 
Village, Mass., under the management 
of Frank L. Owen, for all lines. Fidelity 
and surety bonds will also be handled 
at the new office. 
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Industrial Weekly 
Definitions Given 


GRANVILLE DESCRIBES TERMS 


What Is Meant by “Debit,” “Transfer,” 
“Flat Payment,” “Advance,” “Ar- 
and “D. L. P.” 


rears” 

In an educational primer on accident 
and health insurance which he wrote for 
the Insurance [Federation of Pennsyl- 
vania, and which has been widely dis- 
tributed, Dr. William Anthony Granville, 
educational director of the United States 
National Life & Casualty and the casu- 
alty department of the National Life of 
the U.S. A., gives the following explana- 
tion of industrial insurance terms in ac- 
cident and health insurance: 

. Define “debit.” 

A. By the “debit” of an agent is 
incant the total sum of the premiums for 
one week on all the policies in force 
which it is his duty to collect. The busi- 
ness handled by an agent as well as the 
particular locality where his policyhold- 
ers reside are sometimes referred to as 
his “debit.” 

©. What is a-“transfer? 

\. When a policy is taken from the 
debit of one agent and placed on the 
debit of another agent in the same sec- 
tion or other section of the coun- 
try. 

(). What is a “partial transfer?” 

A. The part of one agent’s debit which 


some 


is transterred to the debit of another 
agent. 

QO. What is meant by a “flat pay- 
ment?” 


\. When only the 
on a policy are 
less. 

QO. When is a 
“advance ?” 

A. When more than the actual 
— due on it have been paid. 

. When is a policy said to be in 
“arre ars?” 

. When there are 
i and unpaid. 

©. What is the “D. L. 
pavment) of a policy? 

A. It is the due date of the 
mium pad on the policy. Or, 
ply. the '»st Monday paid for. 

Q. What is meant by “commission” 
or “ordinary salary” in such industrial 
insurance ? 

\. It usually means the compensation 
paid an agent for collecting premiums. 

Q. What is meant by “special salary?” 

\. The compensation paid an agent for 
writing new business. 


actual premiums due 
paid, no more and no 
policy said to be in 


pre- 


premiums on it 
P.” (date of last 


last pre- 
more sim- 


QO. What is a “final?” 

A. When the policies and accounts 
(debit) of an agent are transferred to 
another agent it is called a “final.” An 
agent is said to be “finaled” when his 
connection with a company ceases for 


any reason 


HUMPHRIES A PRODUCER 
Harold G. 
tary of the 
writers’ 


Humphries, formerly secre- 
Canadian Casualty Under- 
Association, has launched out 
as an agent and general agent, specializ- 
ing in casualty lines. He has an office 
in the Canadian Mortgage Building and 
will handle the Fidelity & Casualty as 
a general agent for Ontario. He was 
secretary-treasurer of the Underwriters’ 
Association for fourteen years. 
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New Compensation 
Rates for N. J. 


BECOME EFFECTIVE JULY 4 


Rating Bureau Explains Revision; Sets 
Forth Rules of Procedure Govern- 
ing New Manual 
rates in 
New Jersey has been completed by the 
Compensation Rating & Inspection Bu- 


Revision of compensation 


reau of New Jersey, the new rates, re- 
vised rules and classifications becoming 
effective July 4, 1924, both as to new 
business and renewals. The revision of 
rates has been approved by the Depart- 
ment and arrangements have been made 
with the National Council to print and 
distribute the new rules and rate pages. 

In commenting upon the revision of 
rates the Bureau in a letter to its mem 
bers states: “By reason of the number 
of inconsistencies between the general 
rules of the basic manual and the es- 
tablished procedure in this state, rules 
pages 1 to 24 inclusive have been en- 
tirely rewritten. For the application of 
the manual to New Jersey business, the 
standard rules of the basic manual 
should accordingly be disregarded and 
may be conveniently omitted from the 
book by those using the manual for lo- 
cal business only. 

“In promulgating these rates, the com 
mittee feels that all due consideration 
has been given to the various elements 
of increasing compensation and admin- 
istrative costs, as have been disclosed 
by the operations within this state in 
the past year. In the matter of expense 
loading there has been a net increase 
of 2% per cent, the new loading being 
made up of the following items: 


PION .. sanW cncneeabnakies 17.5% 
Field Service: 

Investigation and adjustment 

S ee ee 0 
Inspection and accident 

MAME | a cccsbevesseianee 2.5 
PPT BUG ccicceesesceses 2.0 12.5 
Home office administration... 7.5 
Taxes: 

General state premium tax..2.0 
Special tax for second 

Ne ee rere ae 
Special tax for state dept. .25 
Miscellaneous, license fees, 

OG, cavovesdneseabeueebounes at 3.25 

eR re eee 40.75% 


Increasing Loss Cost 


“In the matter of increasing loss cost, 
variously held as due to increased acci 
dent frequency or severity, or both, to 
the outlook of administrative officials, 
and undoubtedly, in part, to a continued 
upward trend of medical and _ hospital 
costs, the committee had for considera 
tion New Jersey schedule “W”—1924 as 
reported to the department, also the 
data compiled by the National Council 
on Compensation Insurance and the con- 
flicting recommendations of their actua- 
rial and rates committee. At present it 
appears that the appropriate regional 
committee of the national council is 
dead-locked, so that no formal recom- 
mendation on the matter of rate level 
has been available. 

“After full deliberation, the committee 
voted to accept the original recommen- 
dation of the actuarial committee pro- 
posing an increasing cost factor of 14.6% 
wage change factor of 9.36 and a final 
projection factor as the product of the 
two preceding, of 1.07 to be applied to 
the pure premiums as compiled on policy 
issues of 1917 to 1921 inclusive brought 
to the level of 1921 policy vear wages 
and the schedule of benefits included in 
the present law. Since the indicated 
loss ratio of the five policy years on 
present rates and present benefits is 
approximately 59%, the final result of 
applying the projection factor and in- 
creased expense loading to these se- 
lected pure premiums is to increase the 
net average level of manual rates about 
8 or 9%. The rating plans have been 
and will doubtless continue to be in 
approximate balance. 

The rules of procedure governing the 
manual of rates are as follows: 

1—The rules, classifications and rates _ for 
workmen’s compensatoin or employers’ liabili 
ties insurance set forth herein have been filed 


with the Commissioner of Banking and Insur- 
ance and have been approved by him, effective 
July 4, 1924, as prescribed by law, ex« agg to 
residence and farms insurance for which ap- 
proval is not required by the statute. 

2—-The rules, classifications and rates set 
forth herein apply in all respects to all poli- 
cies written or issued with effective date of 
July 4, 1924, or thereafter, including new busi- 
ness and renewals and not otherwise except as 

rovided below. anes 
provid ee policy outstanding April 22, 1924 
with expiration date of July 4, 1924 or aor gg 
is “taken up and rewritten, or coeemies, os 
any purpose whatever, there shall be — 1e¢ 
a specific endorsement to provide for the ap- 
plication of the rules, classifications and rates 
as set forth in this manual upon normal date 
of expiration of the original policy. 

4—It is the intent of the foregoing to make 
this manual of rates and the rules controlling 
their application effective as of the normal date 
of expiration of policies now outstanding and as 
to new business effective on or after July 4, 
1924, and any policy contract or any endorse 
ment attached to any policy for, the purpose 
of circumventing this rule by direct or indi 
rect means shall be recalled and cancelled, 

5 Every policy including new business and 
renewals effective July 4, 1924, or thereafter 
shall be written at manual rates under the 
appropriate classifications as determined by the 
Bureau except where the final adjusted rates 
for the risk have been determined by the Bureau 
under the plan of schedule or experience rating, 
or both, as may be applicable, and in accord 
ance with the rules and classifications in this 
manual. 


WHITE SULPHUR CONVENTION 


International Association and National 
Agents’ Association to Meet Sep- 
tember 23-25 


The fourteenth annual convention of 
the International Association of Casualty 
& Surety Underwriters will be held at 
the Greenbrier Hotel, White Sulphur 
Springs, West Va., September 23-25, in- 
clusive. 

The National Association of Casualty 
& Surety Agents will hold its conven- 
tion at the same place and time; and one 
of the features of the convention will 
be joint meetings between the two asso- 
ciations. 

As in the past, there will no doubt be 
a number of important meetings and 
conferences on Monday, September 22, 
of the convention week, so it is hoped 
that all of the delegates will see their 
way clear to arrive at White Sulphur 
Springs on the morning of or prior to 
that date. 


P. S. POWERS FAILS 


Once Prominent in National Association 
of Casualty & Surety Agents 
and in Federation 


Philip S. Powers, former general agent 
of the Ocean Accident at Richmond, 
Va., and active in the agents’ associa- 
tion at one time, and in the Insurance 
Federation, failed last week with liabili- 
ties of $18,281 and no assets. Among the 
creditors were several local agencies, 
among them being: Talley, Hobson & 
Richardson, Garnet Tabb & Co., and 
Claiborne, Goodridge & Doddin. Mr. 
Powers resigned the Ocean several years 
ago since which time he has been en- 
saged in the brokerage business <in 
Richmond, principally in the surety line. 


Governor Smith Acts Upon 
Compensation Amendments 


Governor Smith has signed four 
workmen’s compensation admendments 
and expects to give consideration to the 
remaining compensation measures be- 
fore the end of this week. The amend- 
ments signed are: 

Chapter 317 (The Reiburn bill, Senate Intro 
No. 141; Assembly Print No. 2064), amending 
section 15 workmen’s compensation law, by 
providing compensation for loss of an eye 
shall be 160 weeks. 

Chapter 318 (The Reiburn bill, Senate Print 
No 1578), reducing the non-compensated wait- 
ing period after accident from 14 to 7 days. 

Chapter 319 (The Reiburn bill, Senate Print 
139), amending section 16, Workmen’s compen- 
sation law, by providing that compensation for 
death benefits shall be computed on the basis 


of $150 maximum monthly wages instead of 
$125 as formerly. 
Chapter 320 (The Howard Bill Assembly 


Print’ No. 2073), Amending section 15 work- 
men’s compensation law by increasing to 75 
weeks compensation for loss of thumb. 





Victor Montgomery, formerly actuary 
of the California Insurance Department, 
is now secretary of the Pacific Employ- 
ers’ Insurance Co. of Los Angeles. 


Now Say Lloyds Will 
Pay Cleveland Loss 


$850,000 GF DEPOSITARY BONDS 

Cleveland Says Lloyd’s Will Settle in 
Public Fund Crash When American 
Companies Do 

Cleveland papers are. still 
stories on developments following the 
collapse of the Municipal Savings & 
Loan Co. of that city. It had on deposit 
$1,400,000 of Cuyahoga County funds. 
These were covered by depository bonds, 
of which Lloyd's of London had $850,000. 
Cleveland papers say that the coverage 
in American companies was as follows: 

Federal Surety, $50,000; National 
Surety, $200,000; Independence Indem- 
nity, $125,000; Indemnity Insurance Com- 
pany of North America, $25,000; Colum- 
bia Casualty, $50,000; Union Indemnity, 
$50,000; Northwestern Casualty & Sure- 
tv, $50,000. 

Soon after the scandal the papers 
contained stories saying that Lloyd’s 
had denied liability, but on Wednesday 
morning of this week THe Eastern Un- 
DERWRITER received a wire from one of 
the leading stock company general 
agents of Cleveland, reading as follows: 

“Understand that according to a spe- 
cial dispatch claim was presented to 
Lloyd’s underwriters and payment will 
be made simultaneously with those of the 
American companies. The brokers in- 
terested anticipate no difficulty in mak- 
ing prompt remittance when leading 
American companies have made. their 
payments.” 

County Treasurer McBride has de- 
manded that four savings and loan com- 
panies refund: $150,000 of public money 
which the county commissioners depos- 
ited about the same time they started 
depositing $1,400,000 in the Municipal 
Savings & Loan Co. A taxpayer’s suit 
was filed in the common pleas court 
seeking to compel the commissioners to 
withdraw all county money from sav- 
ings and loan institutions. 

Among charges made in the suit was 
that fire, tornado and liability insurance 
was placed on vacant lots. 


running 





HEATH’S CONDITION BETTER 


Chief Examiner of Casualty Companies, 
New York Department, Suffering 
from Pneumonia 


Charles Heath, chief examiner of the 
casualty companies of the New York 
Insurance Department is recuperating 
from pneumonia with which he has been 
laid up for several weeks. He is at his 
home at 2552 University Avenue. Mr. 
Heath has been with the Insurance De- 
partment for twenty years having started 
as an actuarial clerk and gone up 
through the department to the position 
of chief examiner which he now holds. 
He has many friends and a large ac- 
quaintance, all’ of whom are much 
pleased to hear of his improved condi- 
tion. 

At the dinner of the New York In- 
surance Department at the Brevoort 
Hotel, Saturday night, a message of good 
cheer and hope for speedy recovery was 
signed by every person present. Charles 
Wheeler is acting as chief examiner dur- 
ing the illness of Mr. Heath. 


MORE BILLS SIGNED 


Governor Smith has signed the Joiner 
bill amending section 282-b Highway 
Law, by making state-wide the provision 
formerly confined to New York Cnty, re- 
quiring motor vehicle owners carrying 
passengers for hire to file for each such 
= a bond or insurance policy of $2,- 

The Governor has also signed the Hart 
bill amending section 29 Workmen’s 
Compensation Law, relative to subroga- 
tion to remedies of employees, as chapter 
499 and the C. P. Miller bill as chapter 
500 laws of 1924 amending section 15 
Workmen’s Compensation Law, by pro- 
viding for additional compensation for 
protracted temporary total disability in 
connection with permanent partial dis- 
ability. 





Lewis Back From Coast; 
Comments on Conditions 


DEPOSITORY OUTLOOK BETTER 


Large Construction Projects Under 
Way; Agents Scrutinizing Business 
More Carefully 





Martin W. Lewis, assistant manager 
of the Towner Rating Bureau, has re- 
turned from the Pacific Coast. He 
stopped at several cities between here 
and the Coast. Asked by THe EASTERN 
UNDERWRITER for a short comment on 
conditions as he saw them he said: 

“It is my opinion that both from an 
underwriting standpoint and volume, the 
conditions in California and the Pacific 
Coast in general are very satisfactory. 
Surety companies generally maintain 
executive offices in San Francisco offi- 
cered by experienced surety men who 
underwrite with extreme care and in- 
telligence the problems with which they 
are confronted. The Pacific Coast sure- 
ty men are very active in fostering Leg- 
islat‘on beneficial to their 
Large construction projects both public 
and private are under course of con- 
struction and in practically every in- 
stance a corporate surety bond has been 
required. The depositary situation in 
these states is much improved. In Cali- 
fornia the extensive Branch Bank sys- 
tems are encroaching upon the legitimate 
Blanket Bond premium field but time 
has not sufficiently matured to fully 
measure its true effect. 

“IT found conditions in Colorado and 
Illinois as reflected by Denver and 
Chicago, to be quite satisfactory. The 
agents are underwriting their business 
at these points with extreme care and 
particularly is this true on Depositary 
and Contract bonds in Colorado. It is 
quite apparent that the unsatisfactory 
experience of the past two years in these 
classifications has caused the agents to 
more carefully scrutinize applications as 
they come in, all of which will react to 
the benefit of both their company and 
their clients. I feel quite confident that 
when the experience matures on the 
1924 business it will reflect a much more 
favorable situation than the experience 
of the past few years.” 





RECIPROCALS AFTER CLUB 





Seek to Change Missouri Auto Club Into 
Reciprocal Insurance Organization; 


Offer Candidates 


Another serious attempt to transform 
the Automobile Club of Missouri into 
a reciprocal insurance organization is 
under way, and an opposition ticket, 
pledged to reciprocal insurance, has been 
put into the field to compete with the 
candidates recently nominated by the 
Board of Governors of the St. Louis 
division of the club. The election will 
be held on May 5 

The Board of Governors of the club 
recently went on record as opposed to 
the club participating in insurance .or 
any other line of business, the consensus 
of board members being that the club 
would better confine itself to club mat- 
ters. 

The regular ticket nominated by the 
Board of Governors were: St. Louis di- 
vision—George M. Berry, John 
Bruner, H. D. Condie, James F. Cook, 
E. J. Krause, C. B. Nicholson, Walter G. 
Petring, Joseph Rankin, Boyle O. Rodes, 
and Fred H. Semple. The term of the 
Board of Governors is two years each, 
one-half being elected every year. All of 
the regular nominees are now members of 
the board with the exception of Berry, 
who is president of the Berry Motor 
Car Company, Packard distributors, and 
Rodes who is with W. H. Markham & 
Company, insurance agency. 

Shortly after) the regular ticket was 
put in the field some fifty-five members 
of the club favoring reciprocal insur- 
ance got together and nominated a slate 
of eight candidates for the St. Louis 
division. 

Their candidates are : Terry W. Allen, 
H. G. Berning, John S. Bray, Dr. Edgar 


M. Carson, Melville B. Hall, William T- 
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Insurance Department Dance 

The New York Insurance Department 
forgot the cares of supervision on Sat- 
urday night of last week and held a din- 
ner and dance at the Hotel Brevoort. 
Although the admission cards said “In- 
formal,” the young ladies of the depart- 
ment regarded this as merely a male 
subterfuge for ducking dinner coats and 
they came dressed in their best evening 
clothes, presenting a most pleasing pic- 
ture. 

Deputy James M. Lown, who would 
rather do anything than make a speech, 


nevertheless was called upon and ac- 
quitted himself admirably. Jesse’ S. 
Phillips, former superintendent, talked, 


and Clarence Fay, at one time in the 


Liquidation Bureau, also spoke. 


Charlotte Farrar introduced the first 
speaker. Mrs. Farrar and Mabel Par- 
rell, managing clerk of the department 
and head of the stenographic division, 
had charge of the affair. Col. Stoddard 
appeared in uniform and danced every 
number. Mrs. Stoddard, Mrs. Lown, 
Mrs. Deutschberger and others were at 
the dance. 

-”¢ @ 
Forgery Bond Convention 

The forgery bond department of the 
National Surety will hold a three day 
convention at the Hotel Pennsylvania 
commencing May fifth. About twenty- 
five representatives and regional man- 
agers are expected to attend. There 
will be a dinner Wednesday after which 
those who attend will spend a couple of 
days at Atlantic City. 

* € * 
Casualty has issued 
its Handbook of 


The United States 
a revised edition of 
Automobile Insurance. 


C. A. CRA, President 











——— 











W. R. WILLS, Vice-Pres. 





C. R. CLEMENTS, Sec. & Treas. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 


Iudustrial, Life, Health and Accident Insurance 
in ONE Policy 








A Waste of Energy 


One of the surety companies advises 
its representatives in reference to fidelity 
risks that it is only a waste of time to 
submit cases involving 

1. Assigned accounts. 

2. Blanket coverage other than for 
financial institutions. 

3. Performance of contract in 
ity cases. 

4. Rates below manual. 

5. Sample case or stock-shortage not 
criminal. 

6. Sub-standard risks. 


TAXICAB BILL SIGNED 

Governor Smith this week signed the 
bill amending the highway law by mak- 
ing state-wide the provision now con- 
fined to New York City requiring auto- 
mobile owners carrying passengers for 
hire to file a bond or liability policy for 
$2,500 for each car. The act takes 
effect July 1. 


fidel- 








N. J. COMPENSATION 
New Jersey Compensation premiums 
and losses for the five latest policy years 
ending December 31, 1923 show an 
earned premium for all companies total- 
ing $26,373,232. Incurred losses were 
$15,301,564. Loss ratio was 58%. 


NEW CLUB IN BALTIMORE 
The Casualty & Surety Club of Balti- 
more has been formed. FE. J. Bond was 
chairman of the organization meeting; 
John G. Yost, F. & D., secretary. 


NEVILLE DIXEY ADDRESS 
(Continued from page 29) 


timber coming from the White Sea. 
Tradition has it that in the early autumn 
when rates were going up the broker 
always appeared in a tall white hat, in 
order to impress upon the underwriters 
that the summer was not yet over. 

The warranties of good faith apply 
equally to the underwriter as to the as- 
sured and the broker, but of course the 
opportunities of bad faith on the part of 
an underwriter are far more limited. An 
example of bad faith on the part of an 
underwriter is where he writes a risk 
on a vessel which he knows has arrived, 
in which case the policy is avoided and 
he must refund the premium. 

Another important consideration in the 
position of the underwriter in regard to 
the question of disclosure of material 
facts is that he is deemed to know what 
in the ordinary course of business he 
ought to know. He is deemed to know 
of all the usages in a particular trade 
and the conditions ruling, say as the re- 
sult as a state of war. He is deemed to 
know all things which are common 
knowledge. Here is a practical example 
which occupied the London courts re- 
cently although it is not a marine case 
vet the principle is the same. An Irish 
castle was insured against riot and civil 
commotions. A few days afterwards the 
castle was burnt down. The underwrit- 
ers refused to pay the loss urging among 
other reasons that they had discovered 











that the castle had been occupied by 
Crown forces and they urged that that 
was a material fact which ought to have 
been disclosed at the time the insurance 
was effected. The judge pointed out the 
disturbed state of Ireland and the fact 
that Crown forces were stationed all 
over the country and said to the jury 
that “they would have to consider 
whether defendants must not have 
known what everybody else knew what 
was going on. If it was a fact which 
ought to have been known by the under- 
writers then it was not a material fact 
to be communicated by the plaintiff.” 
The underwriters lost the case because 
they did not know something which was 
apparently common knowledge. 

Notwithstanding the importance which 
is attached to disclosure and misrepre- 
sentation underwriters are by no means 
immune from loss even with all the os- 
tensible safeguards, because the onus of 
proof is upon the underwriter. It is 
very difficult to say some weeks after a 
risk has been written what the repre- 
sentation absolutely made was although 
an underwriter may be convinced in his 
own mind that the representation in 
question was a misrepresentation; this 
however is not evidence in a Court of 
Law. An underwriter has to rely upon 
the integrity of the man with whom he 
does business and his judgment of men 
is almost as important an element in his 
success as his judgment of the risks 
themselves. 


WHEN TRAINS AND CARS 
COLLIDE 


Out of 37 automobile death claims paid 
by the National Casualty last year, says 
that company’s publication, ten were 
killed by trains, eight by skidding, seven 
by collision, three pedestrians by being 
hit bv autos, three motorcyclists by being 
run down, three by being hit by street 
cars, two through loss of control on the 
part of the driver and one by his wheels 
breaking off. 
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The LONDON urites: 


Accident, Automobile Liability, Auto- 
mobile Property Damage, Automobile 


Contractors’ Contingent Liability, Con- 
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have been omitted. 


AUTOMOBILE INSURANCE 


The LONDON’S policy is exceedingly fair and liberal and 
many conditions and limitations usual in automobile policies 


HEAD OFFICE: 
55 Fifth Ave., New York 


It is so short and simple that anyone can 
understand it without consulting his lawyer, and back of it is 
the LONDON’S well-known reputation for SUPER EXCEL- 
LENT SERVICE. 


SELL THIS TO YOUR CLIENT 


LONDON GUARANTEE & ACCIDENT 


COMPANY, LTD. 


THE SUPER-SERVICE COMPANY 


— 


—_—_—— 
— 


—— 


C. M. BERGER 
United States Manager 
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i Travelers Force 


e Writes $3,000,000 


Of Accident Insurance In a Week 


The tirst accident policy issued by the 
Travelers’ Insurance Company was an 
apparently inauspicious event at the 
time, but great oaks from little 
grow. That was sixty years ago. 

The Travelers field force recently par 
ticipated in a sixtieth 
and their etforts were 
they rolled up an 


acorns 


anniversary week 
so successful that 
amazing volume of 


business for six working days. The to 
- was more than $30,000,000 with pre- 

ums of $153,055 or at the rate of 
$8.0000,000 of new accident premiums a 
Veal 


There was a little ceremony at the 
home othee when Vice-President John 
l.. Way presented to President Louis 


and daughter of the late Major Preston, 
who headed the agency organization of 
the company for many years. Gathered 
about were some other officers of the 
company. 

Inehis response President Butler said 
in 1864 the premiums for the entire 
year were less than $43,000. He praised 
the character of the men representing 
the Travelers in the field and their loy- 
alty. In the six decades since 1864 
the Travelers has paid benefits to its 
accident policyholders alone of nearly 
$65,000,000. In concluding his talk, Presi- 
dent Butler said: 

“Experience indicates that the 
has not improved. 


home 
The polished wooden 

















86 FULTON STREET 








PAYROLL AUDITORS WANTED 


Wanted by a large stock company: Experienced payroll 
auditors for traveling positions. 
have had experience with stock or mutual companies. 
State territory traveled, salary expected and references. 
‘Payroll Auditors’’ 
THE EASTERN UNDERWRITER COMPANY 





None need apply unless 








NEW YORK, N. Y. 








heen solved as other safety problems 
have been solved in the past, the great 
progress which has been made in doing 
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Krom teft to vight Asst. Supts. of Agencies W. C, 


fuvencies H, H 


frmistrong, 


I. Butler telegrams, announcing the re 
ults of the anniversary week. This 
presentation took place in the assembly 
hall of the Travelers Main Street build 
ing at the foot of the statue of James 
G. Batterson, founder of the company 
ind pioneer in the accident business in 
\merica On the table in the back- 
round was a basket of sixty roses sent 
to President Butler by Mrs. E V. Pres 
ton and Miss Elizabeth Preston, widow 


SEES NO RECIPROCAL | RELIEF 

he Standard of Boston anticipates 
a defeav for the bill, redrafted by Com- 
missioner Monk, which would permit 
to operate in Massachusetts. 
Phat paper says in part: 

“Notwithstanding the fact that the 
governor of the Commonwealth, in an- 
nual message, advocated the passage of 
a bill admitting reciprocals to Massa 
chusetts, and that the commissioner of 
insurance drafted a special reciprocal 
insurance chapter to go into the law 
of the state, at the request of the in 
surance committee of the legislature, it 
is virtually assured at this time that the 
reciprocal bill will not receive a favor- 
able report by the insurance committee 
of the Massachusetts legislature but 
will be referred to the next General 
Court.” 


reciprod al 


Vice-Pres. B. A. Page, 
E 


Bailey, J. O. Hoover, W. E. 
Pres. L. F. Butler, 


Ahern, Asst. Sec. Joseph R. Lacy. 


floor and its accompanying rugs, the 
enameled or porcelain bathtub, are some 
of the elements which have been in- 
troduced which are unfavorable to the 
cause of safety. The stepladder is as 
deadly as ever; and no efficient safety 
device to protect the carver has yet 
been found. The dange rs to the man 
outside his province and in the kitchen 
have not decreased. 

“When the problem of reducing the 
number of automobile accidents has 


Mallory, 
Asst. Sec. 


Vice-Pres. John L. Way, Supt. of 
Wyckoff Wilson, Sec. John 


away with causes of accidents will be 
more fully appreciated.” 

A marvelous record was made in this 
anniversary week in New York by the 
55 John Street office under Associate 
Managers H. J. Williams, H. W. Mac- 
Connell and Stephen Lounsbery. This 
office reported 321 applications for a to- 
tal of $18,611, winning first place of all 
branch offices. Second honors went to 
the 42nd Street office under Manager 
H. A. Persell, Boston standing third. 
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AGENCY OPENINGS IN 
44 STATES 








The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Ineurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Braach 


SAMUEL APPLETON, United States Mer. 


33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 











Haywood Tells What a “Jinnee” Is 


J. Campbell Haywood, the adjuster of 
51 Maiden Lane, New York, whose two 
hobbies are golf and writing about it, 
contributed a short story to “The Ameri- 
can Golfer” of April 5, called “The 
Jinnee,” the setting of which is located 
at Mr. Haywood’s home club, the Sub- 
urban Golf Club of Elizabeth, N. J. 








Service Contracts 
0 of 
Quality Superiority 
to to 
Policy Holders Representatives 





THE NATIONAL 
of DETROIT — 


Eastern Dept. Western Dept. 

81 John St. Pacific Bldg. 

New York San Franciscd 
|, —_ 


Palace Bld 
Minneapolis, ine. 

















American 
Surety 


| Company | 
of New York 


100 BROADWAY 
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Book From Pen of 
Late E. H. Downey 


“WORKMEN’S 





COMPENSATION” 





Famous Actuary and University Pro- 
fessor On Economic Review of 
Situation in United States 





E. H. Downey, who was compensation 
actuary of the Insurance Department of 
Pennsylvania and of the Pennsylvania 
Compensation Rating & Inspection Bu- 
reau, died on July 9, 1922, and a 
posthumous volume of his entitled 
“Workmen’s Compensation” and _ print- 
ed by the Macmillan Company has just 
been issued with an introduction by 
Professor Richard T. Ely, of the Uni- 
versity of Wisconsin. 

Dr. Downey was an important figure 
insurance. Of him 
Thomas B. Donaldson, former Pennsyl- 
vania insurance commissioner, once said: 
“He possesses every attribute of a 
skilled actuary. He has a most ag- 
gressive and dominant personality, a 
fighter in every sense of the word, 
where fact was basic and breadth was 
required, and the best interests of the 
public and the home offices were at is- 
sue.” 

He had a B. A. and a M. A. degree 
from the University of Iowa and was 
a professor of economics at several uni- 
versities. He became chief statistican 
of the Wisconsin Industrial Commission, 
consulting actuary of the Delaware In- 
dustrial Commission, and held the com- 
pensation actuarial positions mentioned 
in the first paragraph. In addition he 
wrote various articles for scientific mag- 
azines and two books. 

His Summary of “Shortcomings” 


_The problems of workmen’s compensa- 
tion are treated from the standpoint of 


a public official and the economist rather 
than as an insurance man. One para- 
graph in the book of interest follows: 

“Nearly half the states undertake to 
supervise compensation insurance rates 
in respect to adequacy; some few add 
reasonableness. In most of these juris- 
dictions, however, the supervisory au- 
thorities have neither facilities for the 
compilation of statistics nor any expert 
knowledge of insurance matters. Super- 
vision under such circumstances is either 
perfunctory or meddlesome. The ade- 
quate rate laws have done much to 
prevent rate cutting and have thereby 
helped to maintain the solvency of in- 
surance carriers and to narrow the 
range of competitive discrimination. 
But little has been accomplished in the 
direction of a rational system of risk 
classification or of sound principles of 
rate making and nothing at all toward 
the elimination of competitive waste.” 

The concluding chapter of the book 
is called the American Compensation 
System and Dr. Downey concludes by 
summarizing a catalogue of shortcom- 
ings. This summary follows: 

“The American compensation system 
does not yet include all of the United 
States nor does it cover railway or 
marine transportation, agriculture or 
domestic service; the scale of benefits 
is grossly inadequate, needlessly variable 
from state to state and contains many 
unintelligent limitations and exclusions 
which work a hardship out of all pro- 
portion to the monetary saving; the ad- 
ministration of the laws permits much 
avoidable litigation and much unneces- 
sary delay in the payment of claims; 
the prevalent form of insurance gives 
no sufficient security for future pay- 
ments and public supervision of private 
insurers has failed to obtain either ap- 
propriate risk classes or reasonable rates. 
By comparison with any acceptable 
standard for the indemnity of work in- 
juries our compensation laws are poor 
indeed. Measured, however, by the 
situation which obtained ten years ago, 
the advance is very great. 





reaching service. 








unusually effective. 


George W. Yuengling, 
Eastern Manager, Surety Dept. 








CALIBER 


Agencies with extensive business require extensive service. 
Of what caliber should their company be? 
1 Large enough that its facilities shall be ade- 
quate for their requirements. 


2 Broad enough in experience to render a far 


3 Small enough that its officers may be thor- 
oughly in accord with the agency’s program 


and heartily in sympathy with what they are 
working to accomplish. 


The Continental is large enough to serve big business in all 
Casualty and Surety matters—and small enough to accord 
each representative’s problems personal attention. 


| 

| Its official staff is composed largely of men who formerly were 
| personal producers. Therefore, they know the agent’s prob- 
| lems as only he himself can know them. And their long ex- 
perience in solving such problems makes Continental service 


Good openings are available in both New England territory 
and the Eastern field for desirable general agency connections. 


Continental Casualty Company 
75 Fulton Street 
New York 








Arthur H. Wright, 
Executive Special Agent 
































The New Principle 

“The law of negligence and all its 
works has been swept into the discard 
and in its place has emerged the prin- 
ciple that industry shall bear the cost 
of industrial injuries. That the new 
principle is still very imperfectly realized 
in practice is less significant than its 
universal acceptance in theory; no far 
reaching reform was ever carried out 
until its justice and expediency had 
taken hold upon the general convic- 
tion. Adequate compensation benefits 
will be attained as fast as public opin- 
ion is educated to the necessity thereof. 
Already the earlier laws have repeat- 
edly been amended upwards and the 
process gives every promise of con- 
tinuing for at least another decade. 
High benefits are the prime desideratum, 
for all things else will follow thereupon. 
High benefits will enforce curative treat- 
ment, re-training and prevention; with 
high benefits, also, the need of efficient 
administration and of sound insurance at 
reasonable cost will be irresistibly appar- 
ent.” 


WHEN FRIENDSHIP CEASES 

Car owners are held liable 
guests and passengers. 
dent occurs under these 
“friendship ceases,” 
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Cash Capital $2,000,000.00 








FIDELITY and SURETY 
BONDS 





Accident, Health, Burglary, Automobile, 
Liability, Plate Glass and 
Workmen’s Compensation Insurance 





Executive Offices Great Eastern Dept. 


830-836 Union St., 100 Maiden Lane 


New Orleans New York 
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Make More Money 





in all branches of 








Railroad Installment Insurance 


Especially designed policies for men engaged 
the 





Desirable territory open for desirable Agents. 
Write the Railroad Department. 


Standard 


Accident Insurance Co. 
DETROIT, MICH. 


Railroad Service. 
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On Being Careless 


Did you ever see a man walk out to the street curb and calmly 
leave a roll of bills in the gutter? 


Probably not. 


That would be foolhardy, or the act of an unbalanced mind. 
Yet, every day people with otherwise good business sense leave 
their property uninsured against loss by fire or windstorm and 
their automobiles unprotected against fire, theft, collision and 
property damage. 


Procuring a policy in The Home of New York, America’s Largest 
and Strongest Fire Insurance Company, is providing protection 
against financial loss from property damage and destruction due 
to fire and other causes. 
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